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THIS WEEK—NET PAID ABC 


30,003 


$6 Per Year, 25c Per Copy 


Sparks |Week’s Output Soars to 102,820 


But Shortages Likely to Cut Pace 
Best Total Since Mareh 
Scored by U.S. Makers 


Enough Steel Foreseen to Meet September Schedules, 
But Slow Deliveries Indicate That Serious 
Trouble May Develop by November 


By Bernie Thomas 
Staff Writer 


If Congress meets before Jan- 
-uary, it will be to meet the bill for 
aid to Europe’s recovery. 

+ * ” 


' If the man on the farm isn’t 
| there he’s traveling, preferring the 
auto, according to a survey. 

+ * * 

Average hourly earnings of 
automobile workers rose from 
$1.40 to $1.48 per hour from April 
to June. 

* + * 

Radio output this year is ex- 
pected to be close to the 17% mil- 
lion mark, with sets for cars being 
an important factor in the attain- 
ment of this total. 

* * 


Growing Older 


“Cars and Trucks in Use at New 
All-Time High,” says an Avromo- 
Tive News head. 

What makes prospects bright for 
dealers is that, since 1941, cars and 
trucks have hit an all-time high 
in use (measured in years). 

7 


Double Fee 


Cities which experience trouble 
collecting parking ticket fees are 
expected to watch an enforcement 
experiment in Hartford, Conn. 

Hartford has warned drivers that 
failure to pay a fee for a parking 
violation within 48 hours will dou- 
ble the fee. If a driver delays fur- 
ther, he may be called to court to 
pay a $5 fine. 

. 


* 


Horse Out, Auto In 


In the invasion of West Point, 
the horses lost the battle to the 
motors. The last 66 of the dobbins, 
whose ancestors became an impor- 
tant part of life at the Academy 
soon after it opened in 1802, have 
been sold. 

At times in the past the United 
States Military Academy has quar- 
tered over 500 horses. 

+ * . 


More People 

The population of the United 
States is 143,311,000, the Census 
Bureau. reported last week. This 
figure includes 1,250,000 in the 
armed forces. It represents a gain 
of 10,392, or about 7.9 percent, 
since April, 1940. 

A 24.7 percent increase in the 
West was the largest. The smallest 
jump was 2.7 percent by the South. 

he city population in rural areas 
increased from 27,029,000 to 30,896,- 
000, or 14.3 percent. 


Top Cars 
New car registrations for six 
months, plus 46 states for July: 
1947 1946 
Pos. Pos. 


1—366,042 19,965— 3 
2—288,200 128,614— 1 
3—174,669 94,448— 2 
4—130,274 26,511— 9 
5—116,653 29,004— 8 
6—111,634 60,308— 4 
J—101,681 22,355—11 
8— 60,658 39,268— 5 
9— 60,146 19,722-442 
10— 57,907 19,710—13 
1l— 57,262 31,807— 6 
12— 51,000 29,146— 7 
138— 38,3388 26,389—10 
14— 28,954 6,176—15 
15— 24,112 11,776—14 
16— 21,871 
17— 19,857 
18— 13,898 
19— 13,129 Willys 
20— 8,453 Crosley 
Total All Makes 
1,745,165 628,496 
For further details see page 
40, today’s issue. 


Make 


Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds 
Nash 
Mercury 
Stude. 
Hudson 
Chrysler 
De Soto 
Cadillac 
Packard 
Kaiser 
Frazer 
Lincoln 3,004—16 


83—17 


How Each Make Is Faring 


In ’47 Production 


Passenger Cars 


Total 1947 
Output Percent 


Total 
Output 


8 Months of 


1947 
GENERAL MOTORS 


Buick 


Oldsmobile 
Cadillac 


8 Months 
Total 1H6 

40.84 342,748 
19.88 167,891 
7.53 62,463 
6.26 55,174 
5.53 45,166 
1.69 12,054 
22.18 340,009 
10.43 150,603 
6.36 100,627 
3.02 49,081 
2.37 39,698 
20.55 246,364 
16.59 205,310 
8.16 34,671 
80 6,383 
3.32 476 
1.75 237 
1.57 239 
3.60 55,850 
3.32 41,350 
3.31 57,516 
143 21,330 
82 413 
53 919 


100.00 1,106,975 


(See TRUCKS on Page 45) 


Makers’ Share 


of Production 


Assuming Prewar Pattern 


With but one exception, the in- 
dividual pieces of the automo- 
tive production pie appear to be 
assuming the same dimensions as 
during 1940 and 1941. 

That exception, comparison of 


Seller’s Market 
Seen Lasting 
2 to 3 Years 


BILOXI, Miss. — Although a 
strong seller’s market may exist for 
two or three years, dealers unused 
to business in a competitive mar- 
ket had better prepare now for a 


return of the buyer’s market, Jack | 


Davis, Ford sales vice-president, 


L. W. Slack J. K. Davis 
warned the Tennessee Automotive 
Assn. here last week. 

About 500 dealers, their wives 
and guests attended the conven- 
tion in this resort. 

Other speakers included: 
l Lyman 8S. Slack, Packard's gen- 
eral manager, who declared that 
“traffic discouragements” cause the 
average motorist to use his car only 
500 hours a year, and reminded 
dealers that they have a “real and 
(Continued on Page 41, Col. 1) 





1946 and 1947 production statis- 

tics shows, is the amazing up- 

surge in production attained at 
the Kaiser-Frazer plant in the 
past year. 
Despite the fact that it rolled 
into production in the midst of the 
worst supply bottleneck the indus- 
try has ever faced, this postwar 
newcomer boosted its output to 3.3 
percent of all the cars built in the 
U. S. during the first eight months 
of 1947. 
+. * * 
AISER-FRAZER'’S record after 
eight months of production last 
year was only .04 of total produc- 
tion—or practically nil. 

As matters stood at Labor Day 
this year, K-F’s share of the pro- 
duction pie trailed only Hudson 


(Continued on Page 45, Col. 1) 


U: 


S. automotive production; skyrocketed last week to 76,215 cars and 
26,605 trucks—a total of 102,820 units, according to Automotive News 


estimates. But makers were not optimistic over the future steel supply. 
Canada added another 5,318 cars and trucks to swell the total for both 
countries to 108,138, resulting in the highest weekly total for U. S. and 


Canadian plants since the week 
ended March 10 when 108,497 units 
were built. 

It was accomplished despite 
the fact that Nash schedules 
were sharply curtailed because 
of a sheet steel shortage, and 
Hudson trimmed assemblies 
preparatory to model changeover 
activities. 

U. S. output the previous week 
amounted to 59,122 cars and 19,897 
trucks—a total of 79,719. Canada’s 
4,221 units raised the revised to- 
tal to 83,940 for both countries in 
the four-day period. 

. * * 


LTHOUGH last week's near- 
+% record effort was cheering, ve- 
hicle makers were not even slight- 
ly optimistic about the future. 

Most makers said that enough 
steel was on hand to carry through 
September schedules, but that pres- 
ent deliveries of finished steel prod- 
ucts are so poor it might be im- 

possible to operate through all of 
Seoventiiat. 

They said that carryovers (un- 

(See PRODUCTION, Page 44, Col. 3) 


Production 


Automotive News Estimates 
U. S. Cars, Trucks 


102,820 
85.062 


Last Prev. 1946 
Woek Week Week 


For complete production totals 
by makes, see table, page 44. 


Unions Putting 


Politics First 


Till Convention 


By Mac Gordon 
Staff Writer 
PoLttics and politicking domi- 
inated the national labor scene 
—s Sig ao the major_unions pre 


cnactney of the Taf es 


plain that 

pom ay la 

role 
coneatioee themselves. 

The conventions will also draw 
interest in connection with the pos- 
sibility of new wage demands as 
the result of the sustained rise in 
thé. cost of living. The national 
AFL, the national CIO and the 
UAW all will stage their conven- 
tions within the space of a month. 

An expected development at the 
UAW board meeting was the an- 
nouncement of President Walter 
P. Reuther that he will seek elec- 
tion to a second term. So far only 
one opponent has emerged for the 
presidential race — Vice-President 
R. J. Thomas, Reuther’s predeces- 
‘sor as president of the auto union. 

+ * . 

ERMINATION of the second 

round of wage increases was 
near at week’s end, with workers 
at Ford and Studebaker deciding 
on company-proposed plans for 
settlement of new pay scales. 

Most of Ford’s 106,000 workers 
were to vote Sunday (Sept. 14) on 

_(Continued on Page 43, Col. 1) 


Inter-Industry Safety Drive Spurred 


WASHINGTON. 
in Washington of new headquar- 
ters for the Inter- 

Industry High- 
way Safety Com- 
mittee was an- 


| nounced last week 


by Chairman Ly- 
man W. Slack. 
The new head- 
quarters are lo- 
cated in the De- 
fense building, at 
1026 17th St., 


which also houses ™- R. Darlington 


In This Issue 


Uned-Car Auctions 


— Establishment |the NADA national 


offices. The 
inter-industry committee up to this 
time has had its principal offices 
in Detroit. 

Coincident with the announce- 
ment of Washington headquarters, 
Slack also announced the appoint- 
ment of M. R. Darlington jr. as 
managing director of the commit- 
tee. Until his selection for this post, 
Darlington served as a consultant 
to the committee on loan from the 
Automotive Safety Foundation. 
ASF will continue to serve in an 
advisory capacity, it was stated. 

In making announcement of 
new headquarters and a man- 
aging director, Slack, who is also 
vice-president in charge of sales 
for Packard, said that manu- 
facturers and dealers of the 





automobile, tire and petroleum 

industries may look forward to 

a stepped-up program and “in- 
tensified organization of the deal- 
ers of the three industries into 
state and local safety commit- 
tees.” 

Increased inter-industry commit- 
tee activity “for safe and efficient 
highway transportation” was made 
possible, Slack said, by a grant of 
funds from the Automotive Safety 
Foundation, which is already con- 
tributing to other national organ- 
izations working in like fields. 

According to Slack, the inter-in- 
dustry committee’s objective in 
each state and community will be 
“organized support for, and coop- 
eration with, the programs of pub- 

(See SAFETY, Page 44, Col. 4) 
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A Few Straws... 








AUTOMOTIVE NEWS, SEPTEMBER 15, 1947 


Steel Developments Offer 
Little Hope of Relief 


TEEL news of the week con- 
tained a few straws for those 
curtailed by the steel shortage, but 
no real hope of substantial relief 
in the near future. Developments 
included: 
l A new request by Henry J. 
Kaiser for a reduction of his 
RFC debt on the Fontana steel 
mill, tied in with a proposal to 
double the mill’s capacity through 
private financing. 
9 Reports that tightened export 
controls on steel Oct. 1 may 
mean a little more steel for do- 
mestic users. 
3 Signs that an accord was near 
on the strike of railroaders serv- 
ing local plants of the Carnegie- 


WAA to Dispose 
Of $670,000 in 
Truck Parts 


CHICAGO.—About $670,000 worth 
of automotive truck parts, assem- 
blies, and accessories will be of- 
fered for sale by the War Assets 
Administration in three programs, 
it was announced by Bruce J. 
Brown, Chicago regional director. 
All three of the sales are by sealed 
bid, Brown said. 

At warehouse 21, Gary, Ind., U. 
S. Army issue parts for Interna- 
tional Harvester trucks, costing the 
government about $105,000, will be 
disposed of. Bids may be filed at 
the Customer Service Center, Navy 
Pier, Chicago, until 5 p.m., Sept. 22. 

The offering contains thousands 
of essential truck parts, such as 
valves, pistons, propellor shafts and 
carburetors. Most of the items have 
not been removed from the orig- 
inal packagings. 

Nearly $290,000 worth of parts, 
assemblies and accessories made by 
International Harvester, Diamond 
T and GMC are located at ware- 
house 6, Hammond@#Ind. A small 
portion are marked “used, but us- 
able,” but for the most part these 
also are in the original packaging. 
Deadline for filing bids at Chicago 
Customer Service Center is 5 p.m., 
Sept. 17. 

Included in the sale of about 
$275,000 worth of parts at WAA 
warehouse 7, Carrollville, Wis., are 
fuel pumps, spark plugs, water 
pumps, manifold gaskets, and oil 
pans. Most of the parts are un- 
used. Bids on the parts located at 
Carrollville should be filed by 5 
p.m., Oct. 6, at Customer Service 
Center, 4574 N. Port Washington 
Road, Milwaukee, Wis. 


Loppnow, Sullivan 
Named to Head 


Buick Zones 


FLINT.— Appointment of new 
Buick zone managers for St. Louis 
and Minneapolis was announced 





E. J. Sullivan 


E. ©. Loppnow 


last week by W. F. Hufstader, gen- 
eral sales manager. 

Edward C. Loppnow was named | 
manager of the St. Louis zone, suc- | 
ceeding R. E. Rudd, and Eugene 
J. Sullivan was named to succeed 
F. V. Bridge as manager of the 
Minneapolis zone. 

Loppnow joined Buick in 1937 at 
Minneapolis and has worked suc- 
cessively as clerk, assistant office 
manager, district manager, service 
manager, and, since August, 1946, 
as car distributor and office man- 
ager of the Minneapolis zone. 

Sullivan, a Buick employe since 
1939, has served as assistant zone 
manager in the Chicago and Kan- 
sas City zones. 





Illinois Steel Corp., which is add- 
ing to the troubles caused by the 
steel shortage. 
* + * 

Hewnvan. even if Kaiser’s pro- 

posal were accepted by the 
RFC, which seems doubtful in 
view of the previous blunt refusal 
to cut the debt, it would take a 
couple of years to expand steel 
output at Fontana. 


Kaiser predicted that the steel | 


shortage would last four or five 
years, and that if left to 
would generate a depression. 

His new proposal asks for a 
reduction of $34,510,000, whereas 
he had asked for an, $85,000,000 
cut in his RFC debt previously. 
Tied in with the new plan was a 
proposal to float an $80,000,000 
loan to double capacity. 

Kaiser presented a _ persuasive 





Ford Bares Substitution 


Of Aluminum for Steel 

CHICAGO, — Ford last week 
confirmed an Automotive News 
report (Sept. 8) that the com- 
pany is using aluminum to man- 
ufacture parts ordinarily made 
of steel. The disclosure was con- 
tained in an address by Albert 
J. Browning, vice-president and 
director of purchases, before a 
meeting of the Purchasing 
Agents Assn. here. 

Browning said the substitution 
of aluminum for steel on run- 
ning boards and headlamp hous- 
ings is saving Ford a total of 21 
pounds of steel per car. 





argument, saying that he could 
pay off the high indebtedness by 
raising prices. He could double his 
prices and still sell steel on the 
Coast, he asserted. 

oe * + 
RStURNG to exports, steel 

-“ companies are reported to be 
embarrassed by high exports in 
view of this country’s desperate 
need for steel. Exports ran 10.5 
percent of finished steel output in 
the first six months, according to 
the U. S. Department of Commerce. 
However, the steel companies ex- 
ported directly 7 percent, while 
warehouses, dealers and brokers 
accounted for 3.5 percent. 

Under the stiffer regulations to 
start Oct. 1, any individual or 
corporation which wishes to ex- 
port steel will have to apply for 
a specific license from the De- 
partment of Commerce for each 
shipment. 

Steel men are said to believe that 
the system will reduce exports 
greatly, because it has been de- 
cided that only countries that need 
steel desperately for rehabilitation 
and security will get it. 

Canada and Latin America, pre- 
viously heavy importers of Ameri- 
can steel, will not qualify to any 
great extent, nor will Russia and 
her satellites. 

* + * 

OME steel observers assert that 

warehouses, brokers and deal- 

ers have contributed to the short- 
age in the U. S. by channelling 
their steel into the highly lucrative 
foreign market. 

Present export controls are of 
such a nature that it has been im- 
possible to enforce them. They 
call for a blanket license which 
does not permit the government 
to check shipments of a dealer. 





SPECIAL SOUVENIR license plates will | 
be issued by the State Department of Mo- | 
ter Vehicles for early model cars partici- | 
pating in Hartford’s Golden Automobile | 





dubilee. The plates signify official registra- 
| tion for the month of September and will 
| permit owners to drive the old cars to 
Hartford for the exhibition Sept. 17, as | 


| well as on the Glidden Tour starting the | 
next day. 


itself | 





the same series is also on display. 





| Austin’s Offerings to U.S. 


A LOW-PRICED MODEL in the Austin line, the ‘“‘Devon,"’ is priced around $1,200- 
$1,400. It is now on display at 1920 Broadway, New York, along with other Austins in 
@ pre-release of the 1948 models. It is said that these models will give 32-35 miles per 
gallon. The above has adjustable front seats and a sliding roof. A two-door sedan in 





THE AUSTIN “PRINCESS” sells for $5,000-$6,000 and, according to officials of the 
company, is designed expressly for U. S. and Canadian markets. The above model in 
the luxury line has six cylinders, a custom body, built-in power-operated hydraulic 
jacks, a sliding roof and four-speed transmission. 





AUSTIN EXECUTIVES WHO CAME to the U. S. to set up their own distributing 
and service organization are, left to right, B. J. Hegarty, export sales manager; L. P. 


Lord, chairman and managing director, and G. W. 


Harriman, works manager. They 


will also establish a dealer network. After initial shipments in November, the 
expects to sell $15,000,000 worth of autos in the first 12 months. "  arectigaad 





Auto Show Plans Deferred 


Makers to Delay Definite Arrangements 
Until Supply Shortages Ease 


DETROIT. — Planning for the 
first postwar automobile show will 
be deferred until the shortages of 
steel and other materials are “over 
and done with.” 

That was the word from officials 
of the Automobile Manufacturers 
Assn. last week as supply bottle- 
necks continued to hamper motor 
vehicle output on a broad scale. 

The statement erased whatever 
chance remained for a show of 
1948 models along the big scale 
of prewar years. It appeared that 
the first postwar show could not 
be staged before the introduction 
of 1949 cars and trucks. 

AMA spokesmen said they had 
not been contacted by officers of 
the Michigan state fair in regard 
to a proposal for conversion of the 
fair into a gigantic Michigan state 
exposition, starting in September, 
1948. 

Hazen L. Funk, general manager 
of the fair, proposed that the state 
expend $10,000,000 to create an ex- 


position “greater in magnitude 
than any of its kind in the coun- 
try.” 


Funk quoted “automotive lead- 
ers” whom he had approached as 
voicing favor for the plan provided 
permanency could be assured. This 
aroused speculation that postwar 
auto shows might be held in con- 
junction with the Michigan expo- 
sition. 

AMA spokesmen pointed out, 
however, that the traditional tim- 
ing of the two events does not co- 
incide. The Michigan fair is held 
at Detroit early in September, 
while the auto show has usually 
been staged in New York in 


| 





January following the introduc- 
tion of new models. 

Officials in charge of auto show 
planning said that the industry 
would probably not be opposed to 
transferring the location of the 
show to Detroit if a suitable build- 
ing with ample accommodations 
could be made available. In pre- 
war years the usual site of the 
show was New York’s huge Grand 
Central Palace. 


1948 Ford Truck — 


‘Unveiled Before 


District Chiefs 


DEARBORN.—District truck and 
fleet managers from the 33 districts 
of Ford Motor Co. will get their 
first view of the new 1948 line of 
Ford trucks at a week-long meet- 
ing here beginning today (Sept. 
15). Ford’s six regional truck and 
fleet managers also will attend. 


At sessions in the Dearborn Inn 
and at the nearby Ford engineer- 
ing test track, the truck and fleet 
managers will be addressed by J. 
R. Davis, vice-president in charge 
of sales and advertising; W. A. 
Williams, general sales manager; 
J. D. Ball, director, and D. W. Lee, 
assistant director of the truck and 
fleet sales department; W. E. Kim- 


| brough, manager of the truck sales 


section, and S. M. Copland, man- 
ager of the fleet sales section. 


Plans for introducing the 1948 
model Ford trucks to the public, 
latest developments in the “Ford 
Trucks Last Longer” national ad- 
vertising campaign, and the first 
section of the 1948 Ford $300,000 
truck sales promotion program will 
be disclosed for the first time dur- 
ing the meetings. 

Tests of the new trucks will in- 
clude putting the new extra heavy 
Ford Series F-7 and F-8 “Big Jobs” 
through various maneuvers. 

Returning to their respective re- 
gions and districts following the 
Dearborn meeting, the truck and 
fleet managers will arrange for a 
series of dealer truck meetings to 
be held during November. 


New Nash Posts 
Go to Merrick 


And Howerton 


DETROIT.—Appointments of 
new Nash zone managers for 
Cleveland and Cincinnati are an- 
nounced last week by H. C. Doss, 
general sales manager. 

Robert V. Merrick becomes man- 
ager of-the Cleveland zone, suc- 
ceeding E. D. Howerton, who has 
been transferred to Cincinnati as 
zone manager, Doss said. 

Merrick, who has been assistant 
Detroit zone manager since 1946, 
joined Nash in 1944 as a district 
manager in Milwaukee, where he 
later become assistant manager. 
He previously had been associated 
with Socony-Vacuum Oil Co. and 
Ford. 

Howerton, who became Cleveland 
zone manager in April, 1946, en- 
tered the automobile business in 
1934 as a Chevrolet parts and ac- 
cessories representative. 








R. V. Merrick 


E. D. Howerton 


Tires Keep Synthetic Content; 
30,000 Items Free of Curbs 


DETROIT.—The same percent- 
age of synthetic rubber will be used 
in tires and tubes, although about 
30,000 other articles of rubber will 
be freed from federal controls at 
an undisclosed date, a rubber com- 
pany offical told AUTOMOTIVE NEWs 
last week. 

A general average covering 
both passenger and truck tires 
now is about 40 percent GRS type 
and 60 precent natural crude. The 
tires for heavier commercial ve- 
hicles, however, contain a larger 
percentage of the natural product 
than those for passenger cars. 


Use of synthetics is expected to 


| continue until Congress enacts leg- 


islation establishing a long-term 
national rubber policy, according 


| to a spokesman for the Department 


of Commerce. 
Lifting of the controls is said to 
be in line with the policy of remov- 


ing wartime emergency measures 
from the books as soon as possible. 
With the exception of tires, enough 
natural rubber is now available for 


other uses, government officials 
pointed out. 
Revision of the Rubber Order 


R-1 is now in preparation. About 
42 percent of all rubber used cur- 
rently is synthetic. 

The forthcoming regulations 
will allow up to 100 pounds of 
natural latex to be used for ex- 
perimentation for each quarter 
and up to 2,000 pounds of natural 
rubber for this purpose quarterly. 
Most restrictions over rubber and 

rubber products will be retained, it 
was stated. The revised order will 
allow import of any product, manu- 
facture of which is permitted in 
this country, but will restrict im- 
port of any upon which specifica- 
tions are imposed domestically. 
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the writer's 


po some time I’ve been waiting 
for the opportunity to reprint 
in this column a copy of an adver- 
tisement run by Boyd H. Gibbons, 
Ford dealer in Los Angeles. 

Good public relations starts 
with the dealer’s own staff. Auto- 
mobile dealers’ success is based 
upon service to customers. Auto- 
mobile dealer employes, more 
than in any other type of busi- 
ness, contact and have a direct 
contribution in the rendering of 
satisfactory service to owners. 
Why, then, not take advantage 

of a special event in the lives of 

your own workers to tell your own 

workers, as well as the public, 

about your organization’s efforts 

as a team to give customers effi- 

cient service at a reasonable price. 
* + * 


Activity Is Handled 


In Clever Way 


QUCH institutional promotion can’t 
~’ help but stimulate competency, 
honesty, regular attendance from 
your staff, consideration for each 
other and loyalty to you. 

Gibbons’ ad contained an attrac- 


Additional Support 
Given Forced 
Inspection in N. Y. 


ALBANY.— Compulsory inspec- 
tion of automobiles is virtually cer- 
tain to be before the next session 
of the state legislature at the rec- 
ommendation of the special joint 
legislative committee on motor ve- 
hicle problems, it was reported 
here last week. 

The committee said it had voted 
to put compulsory inspection ahead 
of all other remedies to cut down 
highway accidents. State Senator 
Seymour Halpern, committee chair- 
man, said mechanical defects were 
found to be one of the main causes 
of highway accidents, which claim- 
ed more than 2,000 lives last year. 

Charles Parsons, president of the 
New York State Automobile Deal- 
ers, said he was “deeply gratified” 
by the committee’s decision. 

He added: “The automobile deal- 
ers have long urged compulsory 
inspection as one of the best means 
of cutting down the appalling ac- 
cident rate in New York, but we 
claim no pride of authorship. If 
this bill should finally be passed 
because investigations by an inde- 
pendent committee prove it to be 
necessary, we will be most happy 
to cooperate in any way possible.” 

The committee on motor vehicle 
problems was set up the closing 
night of the 1947 legislative ses- 
sion under a resolution introduced 
by Senator Halpern. At that time, 
Halpern said he planned to have 
the group look into the question 
of compulsory motor vehicle in- 
spection, which had failed to pass 
for the third successive year. 

When the committee was set up, 
Carl E. Fribley, then president of 
the automobile dealers, offered the 
full cooperation of the organiza- 
tion in any studies the group 
planned. Halpern said that before 
he begins public hearings he plans 
a series of conferences with groups 
interested in automotive safety 
programs. 

“To do an overall protective job 
properly,” he said, “it will be nec- 
essary to enlist the help of all 
state safety groups, traffic agen- 
cies, public departments and the 
public itself.” 


Utica Dealers Institute 


‘Purchase Option’ Plan 

UTICA, N. Y.—Members of the 
Utica Automobile Dealers Assn. 
believe the “purchase option” plan 
they have put into effect will halt 
the resale of new cars at premium 
prices. 

Victor A. Macomber, executive 
Secretary and general counsel of 
the association, said the new car 
dealers adopted the plan unani- 
mously. 


Dealers tell me 


By John 0. Munn 


Dealers’ com ments, 
addressed to John 0. Munn in care of Automotive 


questions or requests may be 
News, Detroit, 
will be kept in confidence if requested. 


tive photograph of a colored man 
and his bride. It is handled in 
such a human, wholesome and 
helpful way that I am sure even 
my friends in the Deep South 
will cheer it. Such activity, I be- 
lieve, is one of the reasons why 
the Gibbons organization clicks. 
The firm has grown to more than 
150 employes and has now the 
largest Ford contract on the 
Coast. 

The text of the ad as it appeared 
in the Los Angeles Times follows: 

* * * 


SHE STOLE OUR GOOD 
MAN AWAY 
By Boyp Grmsons 

He grew up with us. When we 
started selling Fords in 1923, 
Monroe “Tom” Terrill came 
with us and has been our good 
right hand ever since. 

Uncle Sam borrowed him for 
a while. Tom won the war and 
came back to help us out again. 
No competitor could lure Tom 
Terrill away, but a woman has 
supplanted us as his first love. 
Maude Skaggs did it. She mar- 
ried our Tom Terrill. 

On second thought maybe this 
is good news for all of you Ford 
customers as well as for this 
Ford dealership. Tom Terrill has 
always been one of our best 
workers, helping us to _ get 
things done right and keeping 
you Ford users well satisfied. 
Now that he is married, it oc- 
curs to us that we now have 
two Terrills. That doubles our 
assets. 

So we are very proud and 
happy now about the whole 
thing. We congratulate Maude 
Skaggs on getting one of the 
finest men we know. Now that 
Terrill has increased his over- 
head expense, we suspect that 
his valuable work in the Boyd 
H. Gibbons organization will be 
intensified—from which we will 
benefit and all you customers 
will profit thereby. 

All you customers who have 
visited the Boyd H. Gibbons 
Downtown Ford Dealership 
since 1923 will remember the 
tall, handsome colored gentle- 
man who is always so helpful. 
Next time you see him, con- 
gratulatioms are in order. 
(Signed) 

Boyd H. Gibbons 

The Downtown Ford Dealer 
640 S. Wall St. 

Los Angeles, Calif. 


Anderson, Mallon 
To Address N. J. 
Dealer Parley 


ATLANTIC CITY.—The 29th an- 
nual convention of the New Jersey 
Automotive Trade Assn., to be held 
here Sept. 25-26, will feature ad- 
dresses by M. O. Anderson, presi- 
dent of NADA, and William L. 
Mallon, chairman of NADA public 
contacts committee. 

In addition to Anderson and 
Mallon, speakers will include John 
W. Stokes, tax consultant; M. R. 
Darlington, managing director of 
the National Inter-Industry Safety 
Committee; Ralph W. Carney, sales 
manager of the Coleman Co., and 
L. J. Buckland. 

A cabana party, complete with 
water ballet and Atlantic City 
bathing beauties, is scheduled to 
take place Thursday afternoon, 
Sept. 25, at Brighton Pool, adja- 
cent to the Traymore hotel. Con- 
ventioneers are invited to bring 
their bathing suits and to enjoy 
the use of the pool. Prizes will be 
offered among the visiting mem- 
bership to those who enter various 
pool events. 

Ticket requests should be direct- 
ed to the association headquarters 
at 800 Chamber of Commerce Bldg., 
Newark, N. J. Hotel reservation 
requests are to be sent directly to 
the Traymore Hotel, Atlantic City. 












By Bob Finlay 
Managing Editor 


FARFLUNG house-cleaning of 


the retail end of the auto busi- 


ness is viewed by some careful 


| observers as a certainty in the next 


year or two. 

They point out that because of 
the resale situation the auto indus- 
try is in the spotlight. As a general 
thing, those probing the auto in- 
dustry are believed to be on a false 
trail. 

But just as raccoon hunters 
sometimes run across bears in 
the dark, those investigating the 
auto industry are turning up 
sharp practices which have been 
tolerated for years by some deal- 
ers but are by no means in the 
public interest. 

In other words, there are things 
which dealers in some states can 
get away with if they ignore the 
long-term advantages of building 
up a reputation in their community. 

¥ * + 


UT now the auto business is be- 

ing eyed closely by an indig- 
nant public. Grand juries have 
been looking into every nook and 
cranny of the business in several 
cities. The public is mad. 

One farsighted dealer put it this 
way: 

“By the time the next legisla- 
tive session meets, dealers are 
going to be at an all-time low 
in public relations.” 

Another dealer, named to a com- 


Hufstader Heads 


Speakers at 


Florida Session 


MIAMI BEACH, Fla.—-Eight top 
speakers will feature the annual 
convention of the Florida Automo- 

nie bile Dealers Assn. 
Oct. 13-14 at the 
Roney Plaza 
hotel. Three busi- 
ness sessions and 
two official lunch- 
eons will be de- 
voted to analyz- 
ing dealer prob- 
lems, developing 
profit and tax 
suggestions and 
delving into the 
latest Washing- 
ton and factory developments. 

Also, plans have been made for 
a cocktail party, banquet and en- 
tertainment which go to make a 
convention an enjoyable one. Spe- 
cial features for the ladies are 
planned. 

Among the speakers are William 
F. Hufstader, general sales man- 
ager of Buick; John Kilgore, mo- 
tor vehicle commissioner, Florida; 
Alan G. Rude, vice-president, Uni- 
versal C.I.T. Credit Corp.; John 
W. Stokes, editor, Stokes Tax Bul- 
letin Service; M. O. Anderson, 
president of NADA; Karl M. Rich- 
ards, Automobile Manufacturers 
Assn.; Fred B. Lautzenhiser, con- 
sulting engineer, International Har- 
vester Co.; L. J. Buckland and Col. 
Jack Major, banquet speaker. 

FADA’s president, Byron H. King 
jr., of Orlando, will preside at the 
convention. 

It is expected that between 600 
and 700 dealers and their asso- 
ciates from all over the state will 
be present at the gathering, which 
will be one of the largest ever held 
by FADA. 


All Together 


Ft. Wayne Dealers Join 


In U. C. Ad Drive 


FORT WAYNE, Ind. — Members 
of Fort Wayne Autmobile Dealers 
Assn. have launched a cooperative 
advertising campaign in both local 
newspapers. 

The classified display ads com- 
bine both institutional copy and 
the current used-car offerings of 
member dealers. 

The copy invites readers to look 
for the emblem of the association 
on the window of the dealer with 
whom they buy, sell or trade, and 
points out that a car is no better 
than the dealer from whom it is 
bought. A once-a-week schedule is 
in effect. 





W. F. Hufstader 


Dealers See Long-Term Housecleaning 


Observers Believe Resale Spotlight Will Turn Up Other Practices 
Of Minority Ignoring Public Interest 


mittee to confer with state offi- 
cials on revision of the motor ve- 
hicle code, said this: 

“I think that they are just 
kidding us with this committee 
idea. The boys up at the capital 
are getting ready to throw the 
book at us.” 

The reason is that unavoidable 
delays in production and deliveries 
have made the public sore. 

Others are envious of auto deal- 
ers, who are in a favorable posi- 
tion because of the great demand 
for cars. 

Even some of those who do get 
cars are mad because a few deal- 
ers, who intend to get as much 
profit as they can and then leave 
the business before competition 
returns, are making enemies in- 
stead of friends with every car 
they “load” and sell. 

And so the heat is on. 


* * * 


— investigators, who are prob- 
ing the auto industry for signs 
of collusion between new and used 


Resale Violation 
Wins $250 for 
Ala. Dealer 


BIRMINGHAM, Ala.— The first 
decision as to the validity of an 
automobile resale contract in Ala- 
bama was handed down by Judge 
Tisdale J. Touart of the Inferior 
court in Mobile last week, who 
ruled that a resale contract a Mo- 
bile dealer required a purchaser 
to sign was valid. He made the rul- 
ing in awarding Adams Motor Co. 
a $250 judgment against Mrs. Ruby 
Summers. 

The dealership alleged in a civil 
suit that Mrs. Summers had sold 
her new car within six months 
after she bought it and claimed 
that this was in violation of her 
contract. 

The contract provided that cus- 
tomers cannot sell their cars for 
six months without first offering 
it to the dealership where it was 
purchased. The agreement stip- 
ulated that if the purchaser fails 
to live up to its terms the motor 
firm would be paid $250. 

In her answers to the questions 
raised by the plaintiff’s attorneys, 
she refused to say to whom she 
sold the car or how much she re- 
ceived for it. 













car dealers on deliveries, are likely 
to find little of that. 

But in both the new and the 
used-car field, they may find some 
dealers still using the vicious 
finance pack. 

In the used-car field, they may 
find some dealers still disguising 
taxicabs as “old school teachers’ 
cars” and other forms of misrepre- 
sentation. 

They may want to do some- 
thing about the dealers who sell 
cars that are defective and a 
menace to the public. 

Dealers admit themselves that 
the greater part of the used mer- 
chandise they have been forced to 
sell to the public in order to stay 
in business for the last several 
years has been, in any honest ap- 
praisal, shoddy and greatly over- 
priced. 

Thousands of people with limited 
means have invested more than 
they should because they have 
been prodded by a hunger for per- 
sonal transportation. 

* * 


* 
AT effort has been made on 
the part of the dealers, new 
and used, to recondition the used 
merchandise that they sell? 

Have they given the customer a 
fair run for his money? 

In many cases, of course, deal- 
ers have convinced themselves that 
they should take no responsibility 
in connection with used cars. 

Prices were already too high. If 
they invested money in recondi- 
tioning, that would make the price 
even higher. 

Is it worth it? 

Some dealers believe that a 
conscience is too great a luxury 
for a dealer. 

Most dealers are reading the 
writing on the wall. They believe 
that the dealers who will not ac- 
quire a conscience by their own 
efforts are going to have one forced 
on them by local government 
agencies. 











San Mateo’s Bromberg Names 
Son Sales Manager 


Promotion of Jerry L. Bromberg 
to sales manager of Burlingame 
Motor Co. (Pontiac), San Mateo, 
Calif., has been announced by his 
father, Harold H. Bromberg, owner 
of the firm. 

Young Bromberg, who was a 
naval lieutenant in the Pacific, 
will be in charge of sales and ad- 
vertising. 


NADA Directors Assemble 


For Important 


CHICAGO.—Officials of the Na- 
tional Automobile Dealers Assn. 
converged upon this city over the 
weekend for a series of important 
meetings which will continue most 
of this week at the Stevens hotel. 

Deliberations got underway Sat- 
urday (Sept. 13) with a conference 
of the employer-employe relations 
committee. Set for the following 


Connecticut Acts 
To Curb Evasion 


Of State Taxes 


HARTFORD, Conn.—Regulations 
for control of car registrations for 
sales and use tax purposes have 
been announced by Walter W. 
Walsh, Connecticut tax commis- 
sioner. 

Three special forms for use in 
car transfers are being prepared 
for distribution. They will permit 
a double check by the Tax and 
Motor Vehicle departments to pre- 
vent tax evasion in the automobile 
sales field. 

The regulations will also protect 
legitimate automobile dealers from 
the loss of business to persons who 
might otherwise illegally compete 
with them, Walsh said. 

Forms will come in three colors. 
A green form will be used when 
the tax has been paid to the seller. 
It must be signed by both the seller 
and the purchaser and is designed 
to tie in with Motor Vehicle rec- 
ords. 





Parleys 


day were meetings of the public 
relations and membership groups. 


Directors of NADA were to hold 
an all-day conference today (Sept. 
15). Meetings of all committees, in- 
cluding the one on the 1948 con- 
vention, and drawing of spaces 
for the parts and accessories show 
to be held in conjunction with the 
convention next January, are 
scheduled for tomorrow. 


Recommendations made during 
all of these meetings will be up 
for consideration and action by the 
executive committee Wednesday, 
with prospects that the committee 
will be forced to extend its meet- 
ing into Thursday. 


Ohio Dealers Set 
Parley Nov. 10-11 


At Cincinnati 


COLUMBUS, O.—The Ohio Au- 
tomobile Dealers Assn. will hold 
its annual convention at the Neth- 
erlands Plaza hotel in Cincinnati 
Nov. 10-11, Walter R. Hamer, exec- 
utive secretary of the group, an- 
nounced last week. 


The following committee on ar- 
rangements was named: R. E. 
Reinhold, Cincinnati, chairman; 
Ralph J. Rodgers, Dayton; C. B. 
Nye, Athens; Ray Brandenburg, 
Washington; Earl C. Livesay, Jack- 
son; J. D. McFarland, Hamilton; 
Reed Conover, Dayton; Erdie Tur- 
ner, Cincinnati, and Hamer. 
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“THE TROUBLE IS,” says my! | 
Uncle Harvey, “everyone these days 
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the head of the 
labor unions right now. All they 
want to do is to make their mem- 
bers think they have little wings 
sprouting out of their shoulders 
and that the fellers in the front 
offices all have horns. The fact is, 
of course, that most humans have 
little horns trying to break 
through, but few of us have no 
trouble keeping our coats in shape | 
at the shoulders because wings are 
trying to bust through!” 
+ 


* * 


UNCLE HARVEY re-lit his pipe 
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in most of them European coun- 
tries. They know jest as well as 
me and you, there ain’t no chance 
of it ever working out that way. 
They know that Wagner act was 
so all-fired one-sided that this new 
law is just to get back part way | 
to the kind of square deal which | 
labor and management was enjoy- 
ing before them New Dealers made 
it impossible to keep a business 
going for four full weeks in suc- 
cession without being tied up by ) E * 
: ” CELEBRATING 
strikes! ic i ae IF BOOS 
“RIGHT NOW, they are trying 
to raise Old Nick because the cor- 
porations have to show their earn- 
ings (which, of course, they don’t), 
and they claim companies are 
making too much money. Of 
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AUTOMOTIVE WE STAND FOR: 

. é 1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. {2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenanée of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. {5. A return to the pre- 
cepts of independence and the rewards of applied 
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energy and ability, which made America and gave more of her citizens 


more of the better things of life than 


— 


anywhere else in the world. 








Let Co-ops Help Pay 

A CONSUMERS want to buy goods as inexpensively as 
possible. No one can blame them for that. As a result, 

consumer cooperatives have increased rapidly in recent years. 


And if consumer cooperatives can distribute goods more 
cheaply than other businesses, under the same conditions, 
it would be difficult to protest against them. 


Yet the plain fact is that cooperatives compete against 
corporations for profits, with the profit corporations carry- 
ing the tax load for both. 


Every dime spent by local, state and federal governments 
comes out of the efforts of those who produce for profit. 
There 1s NO magic way to get tax money. Someone must pro- 
duce it. And it is production for profit that is taxed. 


Thus, if cooperatives are allowed to go tax free, as most 
of them have for so many years, they are receiving a special 
advantage with profit corporations carrying the coopera- 
tives’ load as well as their own. 


This makes a nice deal for the cooperatives, but it cer- 
tainly doesn’t benefit the public in general. 


* 

It seems to us that cooperatives deserve the right to pay 
taxes right along with every other business. Maybe the co- 
operatives have something, but they can’t prove it as long 
as profit corporations are forced to nurse along their non- 
taxpaying competitors. 


Tire Maker’s Record 
ee criminal trust action against the major tire pro- 
, ducers seems to indicate that public service is no assur- 
ance against government prosecution, although it will no 
doubt stand the rubber companies well as far as the public 
is concerned. 


It is going to be extremely difficult for the government to 
convince a tire customer who is paying less for tires now 
than he paid before the war that the tire makers have con- 
spired to fix prices. 


_ Aman paying 30 to 200 percent more for most other items 
is going to wonder what the U. S. department of justice is 
thinking about. 

He is going to recall, too, that the tires he buys now are 
far better than the tires he paid more for before. 

The tire industry has an impregnable record of progress— 
constantly better tires for less money. 

We believe that its record will prove worthwhile in the 
present case, for the record speaks for itself. 














course, they forget that Uncle Sam 
digs into any corporation and takes 


General Motors, for example, was 
just one man, forgetting entirely 
that no one individual owns more 
than one or two percent of the 
company but that over four hun- 
dred thousand widders, school 
marms, farmers and all sorts of 
ordinary folks are really the own- 
ers of GM and depend upon it for 
enough dividends each year to help 
keep the wolf from their own 
doors!” 
* * * 

“NOW HARV, you old fool, re- 
member your blood pressure!” 
called Aunt Elly from the screened 
porch, but Uncle Harvey was 
wound up and no one could stop 
him. “Then when they publish the 
salaries paid these fellers who are 
smart enough to keep the business 
going, these union guys really go 
to work. You never see in their 
papers any mention about the fact 
that the man who gets $300,000 a 
year having to give Uncle Sam 80 
percent, which pulls his take-home 
pay down to where, as one feller 
said when he quit a big corpora- 
tion lately, ‘When I found it was 
costing me money to keep on draw- 
ing a big salary, I just quit!’ No- 
siree, them union fellers are too 
smart to talk about these things 
because they know their own mem- 
bers are fair enough to see that 
you got to pay big money for tal- 
ent, whether its for a good ball 
player or a movie star—all they 
hope is that their kids can grow 
up and get a chance to be one 


of ’em!” 
* * Eo 


“IF I HAD the running of this 
whole shebang, I’d get both them 
union and management fellers to- 
gether and I’d lay down the law. 
I'd say, all we need is for every- 
body to get down and work! Every- 
body in this country already has 
more than they have anywhere else 
in the world but we can have twice 
as much—that is, everybody could 
if we just let the old American 
system of competition take care 
of prices and wages. American 
workers deserve all they earn, 
whether they are sweeping a fac- 
tory floor or polishing the seat of 
their britches in the boss’ chair. 
Folks who saved up their money 


out more than they have left for | 
the stockholders. They act as if 





Gas Use 


My attention has been called to 
a brief item on page 27 of the Aug. 
18 issue of Automotive News head- 
ed, “New Tax Bite Drops Gas Use 
in Vermont.” 

Since your heading implies that 
the apparent decrease in the num- 
ber of gallons of gasoline taxed 
was the result of the half-cent in- 
crease in tax, I have taken the 
trouble to look into the matter. I 
find that the retail price of gaso- 
line in Montpelier, Vt., was 21.3 
cents on May 1, 1946, and 246 
cerits on May 1, 1947, an increase 
of 3.3 cents between the two dates. 
Since the increase in tax accounted 
for only one-half cent, the remain- 
ing 2.8 cents was the result of 
price increases by the oil industry. 
It is difficult to say whether the 
total increase of 3.3 cents per gal- 
lon in the retail price of gasoline 
had any effect on the amount con- 
sumed. 

Gasoline is taxed in the period 
in which it reaches the wholesal- 
ers’ tanks in Vermont. It would 
easily have been possible for the 
amount taxed to have decreased 
due to depletion of wholesalers’ 
supplies, and, as a matter of fact, 
this appears to have been the case. 
The gallonage taxed in April, 1947, 
was 15.4 percent greater than that 
taxed in April, 1946; the gallonage 
taxed in May, 1947, was 2.2 percent 
less than that taxed in May of the 
previous year, and the gallonage 


taxed in June, 1947, was 13.6 per- 








deserve a fair return on their in- 
vestment. People who buy things 
ought to buy them cheaper as we 
make more of ’em. But the trouble 
is,” said Uncle Harvey between 
swats at a bottle-fly, “everyone is 
so consarned selfish, I guess it’s 
goin’ to take an old-fashioned re- 
cession to get it out of our sys- 
tems!”—G.M.S. 


‘Bark, Not Bite ......’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





cent greater than that of June, 
1946. 

Furthermore, automatic traffic 
recorders show that traffic on main 
rural roads in Vermont increased 
7.3, 10.8 and 6.8 percent in April, 
May and June, respectively, over 
the same months of the previous 
year. H. S. Fairsanxk, deputy com- 
missioner, Public Roads Adminis- 
tration, Washington. 


Seeks Literature 


I have a complete library of auto- 
mobile books and literature per- 
taining chiefly to all makes of fine 
autos, both domestic and foreign. 
Do you know where I can obtain 
literature on the following names 
(1927-37) : 

Duesenberg, Stutz DV32, Cord, 
Marmon 16, Rolls-Royce, Franklin, 
Pierce- Arrow, Mercer, Minerva, 
Packard Custom, Cunningham, Lin- 
coln, Cadillac, Locomobile and 
Stearns-Knight. 


I am also seeking a fine speci- 
men of the Stutz DV32 car, any 
body type, as long as it has under 
30,000 miles and has been well 
taken care of.—A. Warp SHANEN, 
2444 S. Orkney St., Philadelphia 
48, Pa. 


Coming Events 


SEPTEMBER 


Sept. 15-16—Egg Harbor, Wis. Annua! 
meeting of Wisconsin Trucking Assn. 
Sept. 17-18—Milwaukee (Hotel Schroeder) 

SAE Tractor meeting. 

Sept. 17-26—Chicago. National Machine 
Tool Builders Exhibit and Production 
and Machine Tool Show. 

Sept. 18-19—St. Louis. Annual convention 
National Used Car Dealers Assn. 

Sept. 21-22—Myrtle Beach, 8. ©. (Hote! 
Ocean Forest). Annual meeting of South 
Carolina Automobile Dealers Assn. 

Sept. 25-26—Atiantic City. Annual! conven 
tion of New Jersey Auto Trade Assn. 
Sept. 29—Cleveland (Hotel Statler). An- 
nual meeting of Automotive & Aviation 

Parts Mfrs. 
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CCLAIMED by critics and the public alike for their 
dramatic impact, realism and beauty, Ford’s new 
full-color documentary films have achieved immediate 
success. ‘‘Men of Gloucester’’ and ‘Pueblo Boy”’ are the 
subjects, dedicated to a better understanding of the 
American way of life. A third title, “Southern High- 
is to be released shortly. 


These documentary films provide another exclusive 
Ford Motor Company activity that works directly for 
Ford and Lincoln-Mercury Dealers in building community 


prestige and good-will, right in their own home towns. 


—_—————ccw 
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Deep sea fishermen from 
“Men of Gloucester” 










Hoop Dance from 
“Pueblo Boy” 
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Break for Newcomers? 


Continuing Steel Shortage Seen Giving 
Some a Second Breath 


By Bob Finlay 
Managing Editor 

ROSPECTS of a continuing steel 

shortage are providing a second 
chance for newcomers to the auto 
industry. 

Right now the auto market is 
like an immense vacuum, sucking 
in new ideas and luring anyone 
who can build a kiddie car. Once 
the vacuum is filled, the crowding 
will start and competitive selling 
will get rough. 

Meanwhile, newcomers have a 
chance of getting a foothold as 
the public clamors for anything 
that runs. 

Kaiser-Frazer, of course, is the 
No. 1 gainer in the steel shortage, 
for it has already overcome many 
of the obstacles in the way of a 
newcomer and now has additional 
time to get its prices down to a 
competitive level. 

In addition, it has acquired its 
own steel mill to supplement its 
supplies. oy de 


+ 

ANOTHER big gainer from the 

steel shortage is likely to be 
Great Britain’s Austin Motor Co., 
which recently landed on these 
shores with an economy car, a lux- 
ury car, and an ambitious program 
to sign up 1,200 American dealers 
to exploit the great public hunger 
for cars. 

Austin’s plans seem to go be- 
yond the immediate car shortage. 
L. P. Lord, chairman of the firm, 
pointed out that the U. S. car mak- 
ers have the $1,200 to $2,500 market 
well covered, so he is shooting un- 
der and over this market. 


Thus, his aim bears signs of 
permanency, and he is backing it 
up with a well planned sales and 


Civic-Minded 
Detroit Dealers Lending 
72 Cars to Schools 


DETROIT.—The first step was 
taken last week in a program 
which soon will provide automo- 
biles for student driver training 
in all Detroit public high schools, 
when Harold Johns, president of 
the Detroit Auto Dealers Assn., 
turned over the keys to 15 new 
cars to Arthur Dondineau, superin- 
tendent of schools. 

The ceremony took place on a 
newly-prepared drivers’ instruction 
field at Pershing high school here. 
The field is equipped with streets, 
traffic lights and other features 
simulating actual driving condi- 
tions. Students will receive their 
driving instruction on this field. 


According to Paul T. Graves, 
executive vice-president of DADA, 
a total of five schools are expected 
to prepare training grounds by 
Nov. 1, and the civic-minded deal- 
ers who are members of DADA 
will lend 72 cars for student train- 
ing in these schools before that 
date. 





service program in this country. 

For Tucker Corp., the value of 
the steel shortage is somewhat 
dubious. While it does give Tuck- 
er time, it also gives the firm 
trouble. 

President Preston Tucker has 
predicted that he will be building 
at the rate of 1,000 cars a day by 
next March. But he also said that 
he was counting on the steel short- 
age to be eased by then, allowing 
him to obtain supplies. 

It appears now that if the steel 
situation has eased that much, 
which isn’t likely, the established 
makers will have cars running out 


of the public’s ears, 
* * * 


NOTHER newcomer which is 
putting on steam is the Play- 
boy Motor Car Co., of Buffalo, 
which recently exhibited its car 
and now is out scouting for dealers. 
In reply to Automotive News in- 
quiries, Lou Horwitz, president of 
the firm, says: 

“We have a pilot production 
plant . . . with 15,000 square feet 
of floor area including press room, 
assembly area and paint booths. 
We have all the drawing dies to 
build the car with the exception 
of the rear section of the top. This 
die is now being made. 

“Our production is limited this 
month (to 10 cars) and next (50 
cars) because of lack of finished 
parts from our suppliers, such as 
Continental, Budd, Young, etc. 

“Our production goal is 10,000 
cars per month, which we expect 
to attain about the middle of 1948 
in a large war plant here in Buf- 
falo now being negotiated.” 

Playboy is selling franchises for 
five-year periods. The fee is based 
on the population and buying pow- 
er in respective areas. 

Publix Motor Car Co., with offices 
in Fort Erie, Ont., and Wilming- 
ton, Del., is also busy promoting 
its small, three-wheeled Publix 
convertible, and plans to display 
it late this month. 

Since the firm hopes to fabricate 
its bodies of aluminum, it wouldn't 
have much trouble with the steel 
shortage, if that were the only 
problem. On the other hand, there 
is no assurance that the hope will 
materialize. 
























































7 . * 

Laz has been heard recently 

of the other firms that had an- 
nounced plans to enter the auto 
field. Bobbi-Kar has been working 
for many months to build three 
exhibition cars at its plant in Bir- 
mingham. 

An interesting new prospect, al- 
though certainly no rival to estab- 
lished firms, is revival of the Due- 
senberg—a grand old automotive 
name. 

Marshall Merkes, a Chicago 
brass products manufacturer, 
says the new Duesenberg would 
be strictly a custom car, with the 
cheapest model selling for about 
$25,000, and production running 
from 25 to 50 cars a year. 





REPRESENTATIVE FORD DEALERS from the seven districts in the Midwest sales 
region attended an advisory council meeting at Chicago, giving company officiais direct 
reports on attitudes of the auto-buying public. W. K. Edmunds, Midwest region man- 
ager, presided at the two-day session. ‘‘Dealer opinion, shaped as it is by direct contact 
with the buying public, plays an important part in development of company policies,’ 
Edmunds explained. The meetings are held several times each year, culminating In a 
National Ford Dealers Council in Dearborn. Attending the meeting in addition to Fd- 
munds were L. W. Harpole, manager business manacement department, Midwest recion: 
M. K. Gant, manager parts and service department, Midwest region: J. W. Clarke, 
public relations director, Midwest region; C. H. O'Donohue, Chicago district manacer; 
Ralph Hirschberg of Nelson-Hirschberg, Inc., Chicago: J. E. Trapp, Macomb Motor Co., 
Macomb, Ill.; M. W. Bryson, Des Moines assistant district manacer; George W. Hearn, 
Hearn-Stevenson Motor Co., Cedar Rapids, Ia.; Kart Jorde. Jorde Motors, Osace, fa.; 
Otte Lundstrum, Fargo assistant district manager; Henry Westlie, Westlie Moter Co., 
Minot, N. D.; R. M. Stoudt, R. M. Stoudt, Inc.. Jamestown, N. D.: G. C. Filiek, Mil- 
waukee assistant district manacer; Walter M. Heiser. Walter M. Heiser Co., Milwan ee; 
Warren J. Ketterhagen, Ketterhacen Motor Sales, Inc., Whitewater, Wis.; L. W. Rurn- 
ham. Omaha assistant district manager; Walter Mahoney. Mahoney Motor Co., Sioux 
City, Ia.; Noyes Rogers, Rogers Motor Co., Columbus, Neb.; C. A. Mills, St. Louis 
district manager; Adoiph Roeper, Roeper-Dans, Inc., St. Louis, Mo.; John Moss, Mont- 
gomery County Motor Co., Litchfield, T.; R. P. Wood, St. Paul district manager; Lee 
Spanner, Range Motor Service Co., Hibbing, Minn.; Al Parker, Parker Auto Co., Inc., 
Madison, 8. D.; John Pieler, Midwest regional office. 











R. J. CUTRIE, right, newly-appointed Pontiac zone manager for San Francisco, being 


welcomed to his new post by E. J. 


. who leaves the San Francisco office to be 


zone manager in Detroit. Cutrie was formerly assistant zone manager at Los Angeles. 
He was greeted by Pontiac dealers at a luncheon. 


Perry Promoted to Head 


Pontiac’s Western Sales 


PONTIAC.—L. W. Ward, gen- 
eral manager of Pontiac, last week 
announced appointment of Norman 

. E. Perry as as- 
sistant general 
sales manager in 
charge of the 
western United 
States. He _ suc- 
ceeds E. W. Nor- 
man, who has re- 
signed to become 
a Pontiac dealer 
in Detroit. Perry 
will be respon- 
sible for the ad- 
ministration of 
all Pontiac sales activities in the 
western half of the country, includ- 
ing Chicago. 

A native of Dedham, Mass., 
Perry joined the Oakland Motor 
Car Co. in 1927 as a district man- 
ager at Boston. He remained in 
the Boston zone in various execu- 
tive capacities until March, 1937, 
when he was made zone manager 
at Pittsburgh. In August, 1939, he 
headed the Cincinnati zone and in 
May, 1946, came to the home office 
as Pontiac zone manager. 


To fill Perry’s post in the Pontiac 
zone, Ward named Elmer J. Chap- 
man, since 1944 zone manager at 
San Francisco. 


Rocco J. Cutrie, former All- 
American fullback from Pittsburgh 
University, has been promoted to 


15,000 Veterans 
Get Free Cars, 
VA Reports 


WASHINGTON.—More than 15,- 
000 disabled veterans of World War 
II had received automotive ve- 
hicles at government expense by 
Aug. 1, 1947, the Veterans Admin- 
istration reported last week. 


An additional 3,000 had been 
ruled eligible on the same date 
but had not yet received their ve- 
hicles from dealers, the VA report 
said. 


The law provides an automobile 
or other conveyance at a cost not 
to exceed $1,600 for any World War 
II veteran who lost, or lost the use 
of, one or both legs at or above 
the ankle as the result of service- 
incurred injuries. 

The price must include the cost 
of any special equipment or at- 
tachment necessary to enable the 
disabled veteran to operate the ve- 
vehicle safely. 

The 15,353 vehicles delivered 
through July included 15,208 auto- 
mobiles, 12 Jeeps, 15 station wa- 
gons, 42 tractors and 76 trucks. 
The purchase price averaged bare- 
ly under the $1,600 maximum set 
by law, and the total amounted to 
$24,405,921. 

Congress has made _ $35,000,000 
available for this program—$30,- 
000,000 by the 79th Congress that 
passed the law and $5,000,000 by 
the 80th Congress shortly before its 
adjournment this summer. 

Disabled veterans have _ until 
June 30, 1948, in which to apply 
for automotive vehicles at govern- 
ment expense under the present 
law. 





Norman E. Perry 





‘“‘We want you to know that Automotive 
News is the most read and quoted paper 
in our establishment.’’—George Soule, But- 
ler Nash Co., Butler, Pa, 





managership of the San Francisco 
zone. He was made assistant man- 
ager of the Los Angeles zone last 
January. 


Seven Indiana Counties 


Organize Association 

MARION, Ind.—Automobile deal- 
ers of Grant, Howard, Huntington, 
Miami, Wabash, Wells and Black- 
ford counties have organized the 
Automobile Dealers of Indiana, Inc. 

The officers are: M. A. Powers, 
Huntington county, president; Lan- 
dess Harris, Grant county, vice- 
president; C. R. Trimble, Howard, 
secretary - treasurer, and Frank 
Sciortino, Miami, Robert Geyer, 
Wabash, J. L. Goodlin, Wells, and 
E. R. Totrow, Blackford, directors. 
Meetings of the association will be 
held every 90 days. 


Plymouth Nécnes 
Daniels Head 
Of Regions 


DETROIT. — Henry B. Daniels 
was named director of regions for 
Plymouth last week by R. C. Som- 
erville, general 
sales manager. 

Daniels entered 
automotive work 
in 1931 as a re- 
tail salesman. In 
1934 he joined 
Chryslerasa 
planning engi- 
neer, a field in 
which he had 
qualified through 
previous special- 
ized training. 

Throughout the next six years he 
held positions in manufacturing. 
accounting, export and sales, cul- 
minating in his appointment in 1940 
as Plymouth district manager in 
Detroit. In July, 1941, he was trans- 
ferred to Providence, R. I. where 
he continued as district manager 
until the outbreak of the war. 


Md. Sales Tax Upheld 


By Baltimore Court 

BALTIMORE. — Constitutionality 
of Maryland’s new sales tax was 
upheld last week by Superior Court 
Judge E. Paul Mason in an opinion 
in which he sustained a demurrer 
to a complaint filed by Hyman A. 
Pressman, Baltimore attorney. 

In attacking the validity of the 
sales tax law, Pressman charged 
that Gov. Lane had succeeded in 
getting it passed in the state legis- 
lature by coercing various members 
of that body. These allegations 
were denied by the court, which 
said: “There can be no doubt that 
the legislature under the constitu- 
tion has the power to enact a retail 
sales tax.” 





H. B. Daniels 


N. H. Dealers Annual Outing 
Attracts 300 Persons 


NEW CASTLE, N. H.—Nearly 
800 members of the New Hamp- 
shire Automobile Dealers Assn. and 
their guests attended an outing last 
week at Wentworth - by - the - Sea 
here. During the day there was a 
varied program of golf, swimming, 
boating, fishing and other sports. 
At the luncheon President Ellis 
Robertson, of Keene, welcomed the 
group. 

Highlight of the outing came 
in the evening with the annual 
banquet. Win Bettinson of Sta- 
tion WHEB, Portsmouth, was 
toastmaster. Addresses of wel- 
come were given by Gov. Charles 
M. Dale and Mayor Mary C. 
Dondero, of Portsmouth. Gov. 
Dale said “The state of New 


Hampshire appreciates the way 
in which you automobile dealers 
have conducted yourselves during 
the war years and also in the 
following postwar years.” 

New Hampshire’s new motor ve- 


hicle commissioner, Frederick 
Clark, spoke briefly. M. Robert Deo, 
legal counsel for NADA, discussed 
association activities. 

T. F. Creedon, eastern zone rep- 
resentative for the Automobile 
Manufacturers Assn., spoke on 
“the manufacturer’s outlook.” He 
said that steel shortages and un- 
settled labor conditions have re- 
duced production to 75 percent of 
capacity. He expressed belief that 
the total output for 1947 would be 
approximately 4,700,000 cars and 
trucks. 

Vincent Taccetta and the Ports- 
mouth dealers put on a skit en- 
titled, “Customer, Customer, 
Who’s Got the Customer?” 

The skit was designed to combat 
bank agent competition through 
organized local dealer cooperative 
effort. Taccetta and Ralph Wood, 
both of Portsmouth, were co-chair- 
men of the session. 





PROSPECTIVE NEW CAR buyers in St. Joseph, Mo., rewarded the city’s newest 





dealer with a big smile after he had unveiled this display for the formal opening of 
his otherwise empty showroom. The dealer is R. M. Hutchinson, former GI who re- 
cently resigned as service manager of Nash Motors’ Kansas City zone office to open 
the dealership. The formal opening was scheduled to take place before a heat wave 
shut down the Nash factory and delayed new car deliveries. He reports that the pros- 
pective Nash owners were extremely tolerant of the waiting time after seeing that even 
dealers have trouble getting new cars. 
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Ger all the protits 
the tire business can bring— 





YOUR ROYAL LINE RULES EVERY PROFIT FIELD 


Its complete quality coverage stands alone in the tire business. There’s the 
U. S. Royal Master—for eleven years America’s fastest selling top-quality, 
top-profit prestige tire. There’s the U. S. Royal Air Ride that brought new 
comfort to driving—became the fastest-selling extra-quality tire in only one 
year. And there’s the new U. S. Royal DeLuxe—foremost choice for original 


equipment—pace-maker in value among standard tires. 





YOUR PROFIT OPPORTUNITY IS UNHAMPERED 


The “U. S.” franchise assures you there'll be no competition from company- 
owned stores. It places the full force of ‘“‘U. S.’”’ merchandising behind your 
selling efforts. 


_ costs low—your profits high 


__ Start your ROYAL CAR DEALER PLAN today 


Are you laying the ground-work for a permanent increase in your 
sales volume—a permanent expansion of your business operation? 

Here in the U. S. Royal Car Dealer Plan, you’ll find a program 
that puts you in the tire business in a way that helps you realize 
both of these vital objectives. It provides extra services that lead to 
continued customer control—supplies you with the tire line that 


leads in quality, in coverage, in profit opportunity—the Royal line. 





YOUR COMPLETE SERVICE LEADS TO CUSTOMER CONTROL 


The U. S. Car Dealer Plan puts you in an excellent position to keep your 
customers—control their automotive business. It rounds out your business 


with quality tires and accessories. 






YOU GET BACKING THAT KEEPS 
BUSINESS MOVING FAST 


You’ll get the personal cooperation of your U. S. 
Distributor in setting up your facilities and in 
training your staff. There’ll be no need for you to 
carry heavy stocks or add to your man-power 
under the U. S. Car Dealer Plan. It keeps your 


Your U.S. Distributor is as near as your phone! Call him today about 


the profit-building, profit- protecting U.S. CAR DEALER PLAN 
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Dealer Babcock Named 


To Packard Council 

DETROIT.— John R. Babcock, 
president of Babcock Motors, Spo- 
kane, Wash., has been appointed a 
member of Packard Motor Car 
Co.’s Dealer Advisory Council. The 
appointment was announced by 
Lyman W. Slack, Packard general 
sales manager. 


Walter Laev, Inc. 

Bailey Motor Car Co. (Ford), 
Milwaukee, has changed its name 
to Walter Laev, Inc., according to 
Walter Laev, president of the new 
concern. 


You get the best results in our Classified 
Section, inside back cover. 
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ANOTHER SHIPMENT of Leader tractors destined for a southern Ohio distributor. 
Walter H. Stevenson, vice-president in charge of sales, Leader Tractor Co., reports that 
August was the biggest month yet in point of deliveries, and that September will equal 
August. Leader is in the fortunate position of having placed orders for materials early 
in the year, and present deliveries refiect that planning ahead. Leader tractors feature 
hydraulic lift and pulley assembly, and lights, enabling farmers to work at night in 
order to catch up with their work. 


Quantity 


G. A. D. Plans 


Washington Dealers to Devote Full Day 
To NADA Membership Drive 


SEATTLE. — Details are being 
perfected to put over the NADA 


' membership drive 100 percent. This 


is the goal of L. E. Titus, Titus 
Motor Co., Tacoma, who has been 
named state chairman of the “Give 
a Day to NADA” campaign. 
“Since the national president, M. 
O. Anderson, is from our state,” 
Titus said, “we are not going to 
accept anything less than signing 
up every new car and new truck 
dealer in Washington as a mem- 
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ber. This, we feel, is an effective 
way to honor Anderson.” 

On the state-wide committee 
with Titus are Les Kaufman of 
Spokane and Austin McCoy of 
Vancouver, who is president of 
the Washington State Dealers 
Assn. 

County chairmen will appoint 
subcommittees in each county, and 
every present member of NADA 
is going to really give the full day, 
Oct. 7, to NADA unless every 
dealer has been signed up before 
the day ends. 

The county chairmen appointed 
by Titus to carry through on Oct. 
7 follow: 

George W. Gearhart, Gearhart 
Motors, Ritzville (Adams county); 
Claude Taylor, Taylor Motor Co., 
Prosser (Benton); Carl Anderson, 
C. Anderson Buick, Wenatchee 
(Chelan); Howard Ruddell, Aiken 
Motor Co., Port Angeles (Clallam); 
A. R. Grant, Columbia Chevrolet 
Co., Vancouver (Clark); Wm. O. 
Scott, Wm. O. Scott Co., Dayton 
(Columbia); Ed Kennibrew, Kenni- 
brew & Duffy, Longview (Cowlitz); 
Frank A. Foster, Foster Chevrolet 
Co., Waterville (Douglas); M. 
Stewart, Stewart Chevrolet Co., Re- 
public (Ferry). 

D. C. Isaacson, Central Motor 
Co., Pasco (Franklin); J. A. But- 
ler, Butler Motor Co., Pomeroy 
| (Garfield); R. W. Eastham, East- 
| ham & White Chevrolet, Ephrata 

(Grant); V. L Whitney, Whitney 
Chevrolet Co., Monesano (Grays 

Harbor); Harry Fakkema, Fa- 
| kkema Motor Co., Friday Harbor 
| (sland); Cecil S. Thomas, Thom- 
as Motors, Port Townsend (Jef- 
ferson); John Swanson, Swanson 
& Williams, Renton (King, out- 
side Seattle); J. E. Blume, Uni- 

versity Chevrolet, Seattle (King, 

city only); J. C. Couse, Couse 

Motors, Bremerton (Kitsap); 
Jack Kelleher, J. Kelleher, El- 
lensburg (Kititas). 
| Walter Hunsaker, Hunsaker 
Chevrolet Co, White Salmon 
‘Klickitat); Wm. Soike, Bill Spike, 
| Inc., Cehalis (Lewis); J. E. Mc- 
| Dougall, Davenport Motor Co., 
Davenport (Lincoln); Al Huerby, 
|Al Huerby Motors, Sheton (Ma- 
json); J. D. Haussler, Okanogan 
Motor Co., Okanogan (Okanogan); 
L. E. Adams, Willapa Harbor Mo- 
tors, Raymond (Pacific); Ralph 
Shackelton, Service Garage, New- 
port (San Juan); P. W. Watkins, 
Watkins Motor Co., Mount Vernon 
(Skagit); W. F. Larson, Larson’s 
Garage, Carson (Skamania); Jesse 
Simpson, Simpson-Hutchins Motor 
Co., Everett (Snohomish); Wayne 
Stoddard, Stoddard-Wendle Motor 
Co., Spokane (Spokane); H. I. Min- 
zel, Minzel Motor Co., Colville 
(Stevens); Warren Simmons, Capi- 
tal Chevrolet Co., Olympia (Thurs- 
ton); Ed Kennibrew, Kennibrew & 
Duffy, Longview (Wahkiakum). 

Mac Moore, Moore Buick Co., 
Walla Walla; R. C. Hillyard, Hill- 
yard Motor Co., Bellingham (What- 
com); Bob Brown, Brown & Holter, 
Colfax (Whitman), and W. O. 
Wickstrom, Wickstrom Motors, 
Inc., Yakima (Yakima county). 

With this able group of dealer 
leaders in every county in the 
state, Washington is expected to be 
a pacemaker in the national cam- 


paign. 

Anti-Trust Suits 
Filed Against 

3 Glass Firms 


TOLEDO. — Charging them with 
“conspiring to monopolize the pro- 
duction of glass fibers in the United 
States,” the government last Wed- 
nesday filed antitrust suits here 
against three fiber glass firms. 

The defendants are Owens-Corn- 
ing-Fiberglas Corp., Owens-Illinois 
Glass Co. and Corning Glass 
Works. 

The government’s action request- 
ed that Corning Glass and Owens- 
Illinois be required to divest them- 
selves of all stock in the Owens- 
Corning firm. It asked that Owens- 
Corning be required to divest itself 
of such plants and properties as 
might be necessary to establish in- 
dependent and competitive business 
in the glass fiber industry. 
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and POLLY 


( My not so Silent Partner ) 
Se 


““As far back as I remember the 
ocean had its fatal lure for me. When I was twelve I went 
to sea—on the great lakes—on a big freighter, as a helper 
in the engine room. 

“The Engineer was a fresh-water salt if there 
ever was one. He even had a pet parrot. When he was all 
greased up with Polly on his shoulder he looked like a 
Pirate of Penzance. 


“*For hours the three of us would watch the big 
shiny engine pistons doing their work, the engineer 
would explain the mystery of their e and power. 
When he stopped for breath Polly would chime in with 
a little lecture of her own. We loved that parrot. 


““When I quit the lakes I had a marine engi- 


rigged up an office in my yard, put up a sign. With 
people always asking about my parrot I moved Polly and 
her cage right into the office and there she stayed,—drum- 
ming up trade and supplying entertainment. 


“The rest of the story is quick and easy enough 
to tell, but full of hard work and also thé fun of dealing 
with lots of people. I learned a lot about making, selling 
and fixing automobiles. The only real tragedy came when 
Polly, my pal and partner, died. She ate something that 
disagreed with her. 


“Finally when I thought I was ready for the big 
leagues I got all dressed up one day and went to see the 
top executives of De Soto, my favorite of all cars. I guess 
I got a pretty high mark on the examination they gave 


me. In a month I was notified that I was now an official _ 


De Soto-Plymouth dealer. 


*“That was fifteen years ago. 
No miracles have happened but I’ve 
done what I wanted to do. I wanted 
to be free to work as hard and as 
long as I pleased. I wanted to pay the 


neer’s license of my own. I didn’t lose a minute getting a 
job on engines ashore, and in our town that meant just 
one thing,—automobiles. I fixed them, I sold them, I even 
helped make them in the factories. 


“Then came my marriage to a lovely bride and, 
from her I got a pet parrot of my own as a wedding gift, 
—to remind me of my sea-going days. That bird said, 
‘Good morning’ to me every morning and ‘Good night’ 
every night. She kept my wife company all day while I 
was in the factory. . 

‘My first move entirely on my own came right 
at home. I bought some good used cars with my savings, 


effort price of real success. And I wanted the real rewards. 


““You’d never recognize my De Soto-Plymouth 
place now, it’s grown so big and handsome. But if you 


‘come around some day you'll get an unusual greeting. 


That's because another Polly is sitting in our front office, 
with a cheery word of ‘w-e-l-c-o-m-e’ for everyone.” 
Write for our free booklet containing « 

yy Rad? 
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Chicago ‘Tool Exhibit 
Kyed for Cost Cuts 


By A. H. Allen 


THIS WEDNESDAY the big doings start in Chicago— 
the first exhibition of machinery and equipment held by 
National Machine Tool Builders Assn. in 12 vears. Hotel 
rooms and sleeping space in the Windy City are a complete 
sell-out. Two lake steamers have been docked to provide 
quarters for the duration of @ —————- —- ne 





the show. Thousands of pri- better than 100,- | 
vate residences are taking in 000. 

roomers. In the principal building ' saciiioe Sitnaias 
of the former Dodge Chicago plant from any single 
at 76th and S. Cicero Ave., one of industry will be 


that from the au- 
tomotive and au- 
tomotive parts | 
plants. They are 


the world’s largest machine shops 
during the war while Chrysler was 
building Wright radial engines for 
the B-29, have been set up an esti- 





mated 2,000 units of machinery a oe nt \ for 
worth more than $16,000,000. and 4. H. Alien ace és “aie 


displayed by 294 exhibitors. Prob- equipment to reduce production 
able attendance can be only 4a/ costs which have soared to a peril- 
rough guess, but it is being set at/| ous altitude. 





The 
INSIDE 
Story 


OF THE 


New HOUDAILLE 


Direct Acting 
SHOCK ABSORBERS 











@ The new Houdaille Direct Acting Shock Absorbers 
are: destined to spend their lives in the nether regions 
of automobiles ... virtually out of sight and out of 
mind. Even if you were to perform the contortions 
necessary to examine an installation, you would see 
only an uninteresting outer housing. Nothing visible 
to the eye would tell you of the skillful engineering, 
the precision workmanship and, the fine materials 
which have gone into the smooth performance and 
long life of these instruments. And so, we give you ; 

~ this X-ray view to show why the new Direct Acting 
Houdailles are fitting companions to the world-famous 
Houdaille Rotary Shock Absorbers . .. and completely 
worthy of carrying the oldest and most respected name 
in the industry. 


HOUDAILLE-HERSHEY CORPORATION 
HOUDE ENGINEERING DIVISION 
Makers of Hydraulic Controls 
BUFFALO 11, NEW YORK 
* Pronounced Hoo-dye 
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—the largest number ever to exhibit at an Automotive Service Industries show. A total 





JENT SPACE DRAWING at Chicago drew representatives of 476 companies 





of 1,163 spaces were assigned at the drawing, having a combined area of 153,000 square 
feet. Last year’s Atlantic City show drew 430 exhibitors utilizing 127,000 square feet 
and attracted 258 visiteurs from 39 foreign countries in addition to thousands from all 
parts of the United States and Canada. Industry «spokesmen expect the 1947 edition of 


the ASI show Dec. 8-13 at Navy Pier, 


Chicago, to be even more successful. B. G. 


Close, King Quality Products Co., MeQuay-Norris Mfg. Co.; F. G. Stewart, Standard 
Automotive Supply Co.; R. D. Black, Black & Decker Mig. Co.: F. 8. Roberts, Phelps- 


Roberts Corp.; N. F. Kaplan 


manager; Mrs. Ruth Hall, secretary to show manager; C. P. 
W. F. Wilkerson, Wyoming Automotive Supply Co. 


Modern machinery and tooling 


| provide the most likely ariswer, 


so every manufacturer is plan- 
ning to send a veritable “crew” 
of master mechanics, production 
experts, tooling supervisors and 
even draftsmen to dig down deep 
among the exhibits at Chicago, 
take extensive notes and report 
back their findings. 








» Pennsylvania Rubber & Supply Co.; A. B. Coffman, show 


Brewster, K-D Mf. Co.; 


This job of covering the machine 
| tool show probably will leave little 
time for the usual playing which 
goes on at so many conventions. In 
addition to detailed study of ma- 
chines themselves, there are many 
related phases which must be given 
attention—tooling, tool materials 
and tool design; shop techniques; 
product design: materials handling 


Red guide of high-quality 
bearing metel. 


prevent 
take road bruises. 


Baffle ring to prevent 
emulsification of fivid. 


Extra husky, 
over travel “pick-up.” 


Herdened, non-scoring 
piston, housing valve 
assemblies. 


Working cylinder, 


highly polished to 
extremely close tolerances. 


Extre spacious reservoir. 
Non-aerating foot vaive 
assembly with over-size 
replenishing valve. 


Attachment rings insulated 
with rubber bushings. 


including work holding and chip 
disposal; coolants and lubricants. 
including refrigeration and fume 
disposal; even personnel factors 
such as safety and elimination of 
fatigue; not to forget economic fac- 
tors such as price, conservation of 
power, materials and floor space. 
* * » 


Buying Programs 


May Follow Show 

IT IS UNDERSTOOD a number 
of important equipment buying 
programs in the automotive indus- 
try have been deferred until after 
master mechanics had inspected the 
Chicago displays, on the possibility 
new machinery developments would 
call for important revisions in plant 
layouts based on tools which may 
now be out of date. 

Aftermath of the great show 
should bring a pronounced acceler- 
ation of machinery orders from the 


automotive industry. 
. > os 


Ford Engineers Studying 
New 6-Cylinder Motor 


CERTAIN SECTIONS of the 
Ford engineering department are 
giving serious consideration to the 
future possibilities of a new six- 
cylinder overhead-valve engine as a 
means of further sharpening up 

| competition with Chevrolet. 

Such consideration still is mostly 
{on paper and may be only a pass- 
|ing phase. Again, it could crystal- 
| lize in some experimental engines 

to be put on the test block. The six- 
cylinder engine has many inherent 
advantages in smoothness and bal- 
ance which cannot be overlooked. 

- > 


Experimental Alloy Dies 


Increase in Use 
| REPORT OF work which Ford 
| Bes been doing with an alloy of 
| bismuth, tin and lead, used as a 
| temporary die material by freezing 
lit in liquid nitrogen to develop a 
hardness better than ordinary brass 
calls to mind again the success 
which Fisher Body and Genera! 
Motors Overseas division have had 
{in using a zinc alloy known as 
Kirksite for similar applications. 
The latter material requires no 
freezing although its hardness 
| ean be improved by quenching 
| east sections in cold water, and 
has provided in many cases short 
runs of steel stampings running 
into the thousands, compared 
with the six to 10 stampings Ford 
research engineers say they can 
get off the bismuth alloy between. 
freezings. 
Fisher also carried out some 
|interesting studies on dies com- 
prising Kirksite edges and a cen- 
| ter filled with concrete. In no sense 
production tools, they at least 
worked fine on experimental stamp- 
| ing operations. 








| 





| Synthetic Rubber Costs 
| Canada $49 Million 


MONTREAL.—Production of syn- 
| thetic rubber at the government- 
|}owned Polymer plant at Sarnia, 
|Ont., had cost the government 
| $49,931,163 up to March 31, 1947, 
| it was reported here last week. 

| €. D. Howe, minister of recon- 
| struction, said that if earnings of 
{the corporation had been applied 
| to a reduction of capital they would 
| have reduced capital expenditures 
| by more than $19,000,000. 


| Packages Redesigned 

|For Guaranteed Parts Line 

| In step with the new program 
for improved facilities and service 
to the automobile jobber, dealer 
and garage man, Guaranteed Parts 
|Co., Inc., Seneca Falls, N. Y., an- 
|nounces the complete redesigning 
| of packages for its line of automo- 
| bile ignition parts. 

| ‘The part number and part desig- 
nation are highlighted on the pack- 
|age for quick and positive identi- 
' fication, the company said, and the 
| colors are applied in such a way as 
|to keep the box clean longer. 


Fruehauf Catalog 

A 12-page color catalog describ- 
ling the new Fruehauf all-steel 
truck bodies has been released by 
the Fruehauf Trailer Co., Detroit, 
illustrating various door arrange- 
ments and other options which pro- 
vide a choice of over 500 different 
body combinations. 
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WOMEN WERE EAGER — to the tune of ten thousand 
requests for COMPANION house plans at two to five dollars 
apiece. This was their response to a timely offer of step- 
by-step construction details for a moderate-priced home. 
And more and more provocative articles will keep the 
COMPANION a leader in the homemaking field— 


WOMAN’S HOME 
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Disease is off the menu 
se because women acted 


WOMEN GOT MAD—when they learned about widespread and filthy restaurant 
conditions through the COMPANION aarticle, “Disease a la Carte.’’ These 
shocked readers got results, too—In Elkhart, Indiana: Drastic New Health 
Program Pushed Through—In Pontiac, Michigan : Increased Budget to Pay 
for Director of Sanitary Inspection—and fast action by scores of other city, 


county and state health departments. 


But the foremost Public Service Program of all is only one of the reasons that - 
the younger, alert, more influential women prefer the COMPANION. For 
a magazine is really going places when it can excite women like this! 


STRONG IN EDITORIAL LINAGE—The ist half of 1947 
put the COMPANION first, of all women’s service magazines, 
in total Good Looks linage, Health linage, Amusements linage, 
second in Children, Home Furnishings with the greatest 
overall percentage gain in editorial linage in the women’s 
field. But here’s an even bigger bonus the COMPANION offers— 


Average Monthly Circulation More Than 3,700,000 


PHOTOGRAPH BY BEATTIC-WaTTS 


A ONE-MAGAZINE TREASURE CHEST—for the 
COMPANION is read by women who live in America’s wealth- 
iest market areas. In the 24 states that lead the country in 
income (89.45% of total)... in retail sales (83.19%) — the 
COMPANION has a greater percentage of its circulation 
than any other women’s service magazine. 


COMPANION 


THE MAGAZ NE OF PERSONAL SERVICE, HOME SERVICE, PUBLIC SERVECE 
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The National Broadcasting Company Announces an| [n 


The ford [heater 


over 160 NBC stations 


See qy " = 


The sponsorship of a full hour dramatic program on NBC by the Ford 


Motor Company is significant to the automotive and radio worlds. 


To the automobile industry ““The Ford Theater” represents a firm belief | 
in the power of radio to move people to action . . . and more specifically 


in the power of NBC as an advertising medium to sell automobiles. 


AMERICA’S No. 1 NETWORK 
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} aN| Important Premiere... 
| 


y® 


To the radio families of America “The Ford Theater” 1s an exciting 

| addition to the greatest shows in radio, those on the NBC network. 
Foreseeing a new era of competitive selling, a great motor car company 
| 
| 


expands its radio schedule ... and for the most effective form of 


radio advertising chooses NBC. 
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Used Car Notes... 
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Hull, Padway to Address 
NUCDA Convention 


WASHINGTON. — Speakers for 
the National Used Car Dealers 
Assn. convention in St. Louis Sept. 
18-19 will be Horace H. Hull, presi- 
dent of Hull-Dobbs Co. of Memphis, 
and Joseph A. Padway, general 
counsel of NUCDA. 

Hull will discuss “The Ameri- 
can Business Way,” and Padway 
“Where Do We Go from Here?” 

President Charlie Hillard will 
preside over the convention. 

Other convention highlights will 
be a used-car industry forum, with 
a panel of prominent used-car deal- 
ers discussing vital aspects of the 
industry. Topics include legislation, 
safety, financing and taxes. Dealers 
will be urged to participate in the 
discussion. 

New officers of the association 
will be elected at 4 p. m. Friday, 
the closing day of the convention. 

Special events have been ar- 
ranged for women, including a 
style show. In addition, they will 





participate in the entertainment 
features of the general program; 
which includes a floor show and 
music by a top name band in the 
midwest. 

Here is the schedule: 

FRIDAY.—10 a. m. registration; 
noon, luncheon for officers and di- 
rectors; 2 p. m., business session, 
assignment of committee meeting 
places, welcome address by presi- 
dent and report by Manager Bill 
Shuman; 3 p. m., industry forum; 
6 p. m., open house and cocktails 
with finance companies of St. Louis 
as hosts. Baseball game in evening. 

FRIDAY. — Noon, organization 
lunch; 1:30 p. m., address by Pad- 
way; 2:15 p. m., Hull’s address; 
3:15, business session, report of 
committees; 4 p. m., election of offi- 
cers; 5 p. m., introduction of offi- 
cers; 6 p. m., adjournment; 7:30 
p. m., annual banquet, address by 
new president; floor show. 





THE ESTABLISHMENT of Dupre Motor Co. 


(Chrysier), Ville Platte. La., has an 


appeal for touring motorists. Lots of them stop to have service work done because it 


looks like a good piace to rest, according to the owners. 


Illinois Launches Drive 


On Unlicertsed Dealers 


CHICAGO.—Spearheaded by the 
state automobile department, a 
drive has just been launched on 
“illegitimate” used-car outlets op- 
erating without benefit of an IIli- 
nois license, and upon used-car 
dealers selling new “used” automo- 
biles. 

The automobile department, forti- 
fied by recently enacted state con- 
trol legislation backed by the Chi- 
cago Automobile Trade Assn. and 
the Illinois Automotive Trade Assn., 


is enforcing new amendments to the 
motor vehicle and anti-theft law. 

“Many complaints are being re- 
ceived at our office that gasoline 
stations, individuals and others are 
selling both used and new automo- 
biles,” the CATA reported. “A 
check with the secretary of state’s 
office reveals that they are not li- 
censed to operate as dealers. Other 
licensed used-car dealers are sell- 
ing new ‘used’ cars which are not 
in compliance with the definition 
. a used car under the present 
aw.” 


One of the difficulties being en- 


OF INDUSTRY 








%k One of a series of advertisements 
based on industrial opportunities 
in the states served by the Union 
Pacific Railroad. 









a engaged in the packing or 
processing of farm products find Nebraska 
a rich source of raw materials. Corn, 
grains, sugar beets, potatoes and other 
vegetables are grown in abundance. 


Omaha is a leading meat packing and 


poultry processing center. It frequently 


leads the nation in livestock receipts, is 
located in the world’s largest butter pro- 
ducing area, and houses the nation’s sec- 
ond largest industrial alcohol plant. 


In addition to agricultural activity, there 
is diversified 









UNION PACIFIC RAILROAD 


industrial manufacturing 


THE STRATEGIC 


LARGE SOURCE OF FARM PRODUCTS 





LEADER IN DAIRY PRODUCTS 
MAJOR LIVESTOCK PACKING AND 


AMPLE WATER SUPPLY 


, © NATURAL GAS, COAL, OIL AND 


‘ ELECTRIC POWER 


RICH MINERAL DEPOSITS 
DIVERSIFIED INDUSTRIAL ACTIVITY 


EXCELLENT RAIL TRANSPORTATION 
SKILLED, FAIR-MINDED LABOR 


& 
€ 
© STRATEGIC DISTRIBUTION LOCATION 
ae 
* 
os 


NO SALES OR INCOME TAX 


such as farm machinery, air conditioning 


equipment, fabricated steel, brick and tile. 


Nebraska has large mineral deposits; 
gypsum, salt, potash, sand, gravel, stone, 
etc. Natural gas, petroleum and coal are 


readily available. 


Of particular interest to industry is Ne- 
braska’s “pay-as-you-go” policy; no state 
sales, income or luxury taxes. It is a good 


place to work and live. 
* * & 


In Omaha are the headquarters of the 
Union Pacific Railroad which provides 
efficient, dependable transportation for 


shippers and travelers. 


industrial sites. 


MIDOLE ROUTE 


% Address Industrial Department, 
Union Pacific Railroad, Omaha 2, 
Nebr., for information regarding 


sss 


countered here is the number of 
new cars from other cities finding 
their way to Chicago used-car lots. 
It is estimated that at least 50 per- 
cent of such new cars are shippe 
in. : 

* * . 


Denver to Crack Down 


On Holiday Sales 


DENVER.—Stricter enforcement 
of the Denver ordinance against 
automobile sales on Sundays and 
legal holidays was ordered last 
week by Police Chief John F. 
O’Donnell. 


O’Donnell said he has received 
numerous complaints that used-car 
dealers are staying open on Sun- 
days in violation of the ordinance. 
Future violators will be ordered 
into Police court to face possible 
maximum fines of $100 for each 
Sunday or holiday of business, he 
added. 


Auction Tax Ruling 


LITTLE ROCK, Ark.—Atty. Gen. 
Guy E. Williams has ruled that a 
motor company conducting automo- 
bile auctions for others is consid- 
ered a “public auctioneer” and as 
such is liable for 1% percent of 
the sales as a tax to the county, 
but if it sells only its own mer- 
chandise it does not fall into the 
same classification and is not liable 
for the tax. 

. * . 


N. Y. Meeting 
NEW YORK. — An important 
meeting has been scheduled by the 
New York Used Car Dealers Assn. 
for 8 p. m. Sept. 11 at Hotel Pic- 
cadilly. Officers of the national as- 
sociation will be guests. 


Car Registration 
For July Likely 
To Hit 262,000 


DETROIT.— New passenger car 
registrations for July from 46 
states totaled 210,247, R. L. Polk & 
Co. reported last week. 

As the 46 states tabulated nor- 
mally account for 80 percent of na- 
tional totals, it is expected that 
when all states are tabulated the 
total new-car sales for July, as re- 
flected by title registrations in each 
state, will approximate 262,000. 

New truck registrations from 46 
states for July totaled 62,689 units, 
with statisticians estimating that 
the total for the month will end 
up around 68,000 units. A year ago 
new truck registrations for July 
from the same states totaled 46,978 
units. 

New passenger car registrations 
are running nearly three times 
higher this year thus far than for 
the same period in 1946. However, 
sales for July were not expected 
to reach the figure of 269,863 new 
cars titled in June, Polk said. 


Speedway | Produces 
New Bench Grinder 


Speedway Mfg. Co., Cicero, IIl., 
is now producing a new type No. 
117 portable bench grinder. The 
manufacturer claims the grinder 
renders excellent performance in 
light grinding, sharpening, surfac- 
ing, deburring and buffing. 

The Speedway Blue Line ma- 
chine is constructed of a one piece 
cast aluminum case and weighs 7% 
pounds. The grinder comes with 
rubber feet to prevent marring but 
can be bolted permanently to a 
shop bench. 
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AUTOMOTIVE NEWS 
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Metceienl hie the Upbeat ie ios : 
Gasoline Tax Receipts — 


Continue to 


(CONTINUING gains in gusolite | 


A tax receipts are revealed by 


revenue reports from state éapitals. | 


Kentueky gasoline tax receipts 
totaled $8,681,271 in the first five 
months of state road fund's fiséeal 
year, which started April i. This 
was an increase of $483,745 over 
the Gorresponding period last year. 

Colieetions from gasdline taxes 
in Terniiessee attiduiited ta §2,- 
982,501 in Atvigust, cOmpared t6 
$2,600,112 in the Saiie nidrith o 

Receipts from the Kansas 3-cent 
asoline tax tetaled $2,901,540; aiid 
the state’s additisiidl i-éefnt tax, 
which has n6 exénipti6hs, produced 
$1,405,548 if Augiist: These tétals 
Were an average of 10 percent 
above last year’s figure. 

* > * 


MY OrtrANna gasoline tax collec- 
* tions for the first seven 
months of the current calendar 
year totaled $4,685,187, a gain of 
more than 12 percent over the same 
1946 period. 


Freight Rate Cut 
Asked by Three 


Major Airlines 


WASHINGTON. — Three of th: 
nation’s major airlines joined last 
week in asking Civil Aeronautic: 
Board approval to reduce commoéd 
ity freight rates up to 35 peréent 
from certain air freight-producin:: 
centers effective Oct. 5. 

Capital Airlines estimated th: 
its cuts on specific commodity rat: 


affecting New York, Chicago ani | 


Detroit would range as high as 35 
percent. 

United and American Airlines 
had previously petitioned CAB for 
the right to eut Fates affecting cer 
tain cities from 21 cents a ton mile 
to 12 cents for American and 14 | 
cents for United. 

Capital said its new changes 
would apply to all automobile, air- 
craft, machine parts and accesso- | 
ries. 

Freight rates on such items from 
Chicago to Detroit, it was ex- | 
plained, would be cut from $3.07 | 
to $2.40 per hundred pounds. An | 
article transported by Capital from 
Detroit to New York, would cost 
$58.50 as compared with $83.25 now 
Chicago to New York costs would 
be cut $3 per hundred pounds 


a } 


Flat F ee Statute 
Clarified in Wis. 


Operation of the new law which | 
provides for a flat $16 registra- 
tion fee for passenger automobiles 
was explained by a spokesman for 
the Wisconsin motor vehicle de- 
partment. 

The new statute does not re- 
quire all cars to be registered at 
a flat fee immediately, it was | 
pointed out. It provides for a stag- | 
gered application of the new plan. | 


Cars which are now registered 
at a discount according to age will 
continue to receive the discount. 
All new automobiles registered, 
and all automobiles which now are | 
registered at more than $16, ac- | 
cording to weight, will pay a flat 
fee in future tax years, however 











Porte Announces Plans 


To Build New Addition 

BROOKLYN, N.Y. -—- Joseph L. 
Porte, president of Porte Mfg. Co., 
has announced plans for the erec- 
tion of an extension of the present | 
plant. 

This new building will provide 
greater facilities to meet the de- 
mands for the Porte line of auto- | 
motive chemicals. The extension | 
will give added space for the pro- | 
duction of forthcoming new chem- 
ical lines and researeh work will | 
now be even further intensified | 
with an expanded department de- 
voted solely to new developments | 
and technological advancements. 
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Dealer Break 
Drive-Out Truck Rule Aids 


Kansas Firms 


TOPEKA, Kans.—Victory ifi a 
state commission ruling spurred by 
|Kansas Motor Car Dealers Assn. 
means a saving to members of 
more than the combined annual 
dues in the state association and 
NADA, Roscoe Hambric, KMCDA 





Ri 

The gusoline tax produced $3,- 
| 800,541 in North Carolina in Au- 

st, compared with $3,077,819 in 

a: year. 

Rhode isiand gasoline taxes were 
$567,066 in Augtst, as against $374,- 
495 a year ago. 

It was estimated 
land tax officials that, while $136,- 
563 of the total increase was due 
to the extra tert gaS tax atithor- 
ized by the 1947 staté legislature. 
theré Was 4 jump of $56,027 due to 
increased voliime 6f sales. 

Lee Motors Buys Lot 

Lee Mé6tors fine. (Ford), 9fi 
Cherty 8t., Toledo, O., tas ani- 
nouiiéed the aquisition 6f the 
property east 6f its present 16éa- 
tion to be used for a latgeé car lot. 
Lee Motors also operates a usted- 
car lot at Cherry and Champlait 
Sts. 


week. 


The State Corporation commis- 
sion has ruled, according to Jeff 
A. Robertson, chairman, that a 
by Rhode Is- | drive-out truck on its own power, 
with dealer tags, not towing or 
hauling another vehicle and not 
hauling merchandise sold or to be 
sold, will not’ require a private 
éattiet permit from the state of 
| Kansas, Hambric reported. 


| Next move on the association's 
| legislative slate is a plan for elim- 
inating irresponsible fly-by-night 
uséed-cat lers by preventing 
them from obtaining a Kansas 
licensé. 


Need a Service Man—Want a Job—try a 
waht ad in Automotive News. They get 
quick reatitta! 
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~ ‘There's many a “mile” of highw 


duces with scientific exactness the 

actual conditions under, which 
: hey 5 

Hyatt Roller Bearings as used-in 


raphy of the bearing is written in’ 


Thus we know, in advance, that! 






15, 1947 


secretary-manager, announced last | 





tiny? if otk 
in this machine. In fact, it repro-~ 









; "front wheels operate... but intensi-) 
| : fied, so that the whole autobiog-_ 


a matter of hours instead of years, 


the bearings we design and manu: » 





facture for a specific job ‘will. do! A 
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THE NEW BUILDING of RCA Motors (De Soto-Piymouth), West New York, N. J. 
Chafies Abruscato, president, was host to 500 persons for luncheon at the opening. 


| and Catherine M. Walker. and Rob- 
| ert F. Goodyear. 
| Collinsville Auto Parts Co., Col- 
linsville, Ill. Incorporators are J. E. 
Kidd, James and R. B. 
Schnuck. To deal in cars, trucks. 
tractors, parts and accessories. 
Lukeman Motor Co., Jacksonville, 
Ill, to operate’ a garage business. 
Incorporators: Geo. T. jr. and May- 
mestall Lukeman and Margaret L. 


Four New Auto Firms 
Incorporate in Illinois 

The se¢retary of state at Spring- 
field, Ill., reports the following new 
corporations formed in that state 
in August: 

Vandalia Bitzer Motors Co., Van- 
dalia, Til, to deal in cars and 
trucks. Incorporators are Earle E., 
Arthur M. and Jess L. Bitzer. 

Walker Motor Sales, Inc. Wat- Hoffmann. 
seka, Ill, to deal in cars and) ,x want Ads cost little—get results 
trucks. Incorporators: Vaughn R.| why not use ‘em? See inside back cover 
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: ~ earefree operation are the result. 
i But Hyatt ‘service to the auto- ‘ 
“motive industry goes beyond the : 
mere meeting of specifications. a 
It lies in constructive help to 
fesigners and engineers Fie, Sm 
thew ideas, new products, new and 
be tter ways of doing things. Our 
Engineering Service is at your dis- a 
Loeai, without cost or obligation. 
‘Ayan Bearings Division, General 
OM oters Corporation, Harrison, 
ba sea f 
XU 
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Turnpike to 





HARRISBURG, 


F 


Philadel 
Ivania 
by Gov. James H. 


toll-financed turn- 
linking Harrisburg and Pitts- 
long been the subject 
nation-wide interest and has 
cited widely as a model for 


proposed similar projects in other 

states. 

Preliminary aerial surveys, 
already 


| 


i 


i 


rnor revealed that the 
phia link would extend to 
a point east of Paoli “near the 
Lancaster Pike (Lincoln highway), 

Conshohocken 
Doy 


Pennsylvania to Start Work Next Year 
On Link to Philadelphia 


Pa.—Plans for a, integrated with all other traffic 
next year on actual construc-| arteries in the Philadelphia area 

extension|and the combined road program 
rnpike have | would result in a “complete, com- 
prehensive, coordinated traffic plan 
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be Extended 


for Philadelphia.” 

Development of interlocking proj- 
ects will be planned separately by 
Pennsylvania’s state highway de- 
partment. 


first because the state. already is 
doing extensive highway work in 
the Pittsburgh area. 


He explained that the turnpike 
extension project would be pri- 


He said the turnpike would be| would not interfere in any way 











MURRAY MOTOR OO. (Baick-Chevrolet), Butte, Mont. Roy Murray is head of the 
dealership. 





with the state’s general highway 
program. 

“It will fit in with the national 
transcontinental highway pro- 
gram,” he said. “Pennsylvania will 
have its system completed when 
the other states are just getting 
ready. 

“I am absolutely sure that the 
turnpike extensions can be financed 
without any subsidies from the 
commonwealth. They will not take 


projects will not cut down on our 
general highway program.” 

Noting that gross earnings on 
the present turnpike are running 
close to $500,000 monthly, Gov. Duff 
said the new extensions would be 
both self-supporting and self-liqui- 
dating. 





Sinks Chevrolet Moves 
Sinks Chevrolet Co., Beebe, Ark., 


any money whatever from the/has moved into a new fireproof 
general highway program, and the! building. 
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DETROIT 


REST ASSURED AT THE 








DETROIT’S MOST CONVENIENTLY LOCATED 


HOTEL 


RIGHT in the heart of the automotive center, 
the Barlum bids you welcome! Here at moderate 
rates you will find the cordial hospitality, courte- 
ous service and excellent food which are mak- 


ing this modern hotel the first choice of many 
automotive men on their visits to Detroit. You'll 
like the pleasant surroundings of the Barlum, 
which has been newly decorated and equipped 
with new, comfortable beds. Advance reserva- 


tions are still advisable. 


M. V. MacKinnon, 


MANAGER 





cALL RAndolph 5900 


Hotel 
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‘Normal Selling’ 
Emphasized by 
Goodall Head 


NEW YORK.—Emphasis on sell- 
ing to conform with the increas- 
ingly evident return to normal 
market conditions in the . fabrics 
industry was the keynote of the 
annual sales convention of Good- 
all Fabrics, Inc. 

Elmer L. Ward, president, 
stressed the need for continuing 
concentration on selling and asked 
for strict adherence to the Good- 
all success formula, that of produc- 
tion following sales. 

He also said that the responsibil- 
ity of building and protecting a 
successful, sound business must be 
equally shared by the sales staff 
and top management and that the 
sound judgment of company rep- 
resentatives in the field often re- 
flects more substantially on the 
stature of the organization than 
do the final decisions of the guid- 
ing executives. 

Ward termed the accomplish- 
ments of the past year as well as 
those of the three years since the 
consolidation “just the beginning” 
of what will develop from Good- 
all-Sanford Inc. research and 
know-how. 

The second session was devoted 
to promotion plans for 1947-48. Un- 
der the leadership of Albert L. 
Morse, advertising director, this 
forum revealed that some new gen- 
eral magazines will be added to 
the media list, and that insertion 
frequency is to be stepped up in 
some fields. Four color, double-page 
spreads in the Saturday Evening 
Post, will be continued. Full color 
pages in House Beautiful and 
House and Garden will continue to 
— the house furnishings fab- 
ics. 


\WAA Expands 
Tool Discounts 


WASHINGTON.—A recently an- 
nounced 17% percent discount on 
certain types of surplus machine 
tools purchased for resale will be 
extended to all standard general 
| purpose machine tools except those 
,in critically short supply. Eligible 
purchasers at the discount are ma- 
chine tool rebuilders, manufactur- 
ers, exporters, dealers and other 
distributors who buy for resale. 

Announcement of the expanded 
discount program came as WAA 
sent out cancellation notices on 
1,400 “approved dealer” agreements 
effective Aug. 31, 1947. The “ap- 
proved dealers” have been finding 
customers for certain types of sur- 
plus machine tools on a 12% per- 
cent commission basis. Commis- 
sions, which are paid out of 
WAA’s budgeted funds, must be 
discontinued because of sharply 
decreased appropriations, Haggerty 
said. : 


Antique Antics 
N. Y. Group Plans Meet 


For Old Cars 


EARLVILLE, N. Y.—Twenty-five 
antique automobiles rolled into 
Earlville recently under their own 
power. The drivers, members of 
the Central New York Antique 
Automobile Assn., met to plan an 
antique auto meet, scheduled here 
for Sept. 28. 

The cars included a 1907 Frank- 
lin, a 1910 Cameron, a 1912 Ford, 
@ 1913 Moyer and a 1919 Pierce 
Arrow. 


Market Indicator Book 


Published by U. S. 

WASHINGTON.—“State and Re- 
gional Market Indicators 1939- 
1945,” a booklet just released by 
the Department of Commerce, is 
designed to serve as a handy ref- 
erence for the marketing execu- 
tives, the manufacturer and the 
distributor. 


The report provides a series of 
measures of the geographic shifts 
in economic activity during the 
complete war period, with yearly 
comparisons carried through from 
the base prewar year, 1939. Geo- 
graphic. and economic series are 
set forth in 50 tables. 





“Dealers Tell Me,’’ by John O. Munn, is 
open: forum for the expression of dea!- 


an 
ers’ opinions. 
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(oS to a recent higher 
“4% court, an automobile dealer must 
deliver a purchased new automo- 
bile “within a reasonable time.” 
This is so although the purchaser 
has no used car to trade in. 

For example, in Moss v. Conart 
Motor Sales, Inc., 72 N. E. (2d) 
158, reported July, 1947, the testi- 
mony showed facts as follows: One 
Moss signed a contract in 1945 to 
purchase a new Plymouth club 
coupe from the Conart Motor Sales. 
He paid $50 down and waited 18 
months without getting delivery of 
the automobile. 

Then the purchaser filed suit 
and asked the court to compel the 
seller to deliver the car. The higher 
court ordered the seller to deliver 
the car to Moss, and said: 


“The court finds that the defen- 
dant company (seller) has without 
cause and arbitrarily refused plain- 
tiff (Moss) delivery of the car 
purchased, and that plaintiff is en- 
titled to specific performance of 
the contract. ... The item sold is 
and was at all times mentioned 
herein hard to get. The defendant 
(seller) should specifically perform 
its contract with plaintiff.” 

Nevertheless, it is important to 
observe that this court held that 
an automobile dealer is entitled 
within reason to give preference 
to doctors, returned veterans and 
old customers before being duty 
bound to deliver a car to a new 
customer. However, this does not 
mean that the dealer may delay 

more than a year to deliver a 
new car to a new customer. 

Also, see, 
Bros., Inc., Sup., 166 N. Y. S. 15, 


16, where an automobile dealer re- | 


fused to deliver an automobile on 
the pleas that his salesman was 
not authorized to make a valid 
contract. The court held: 


“ The signature of defendant’s 
salesman to an order blank, fur-_ 


Rip Van Maxwell 
1904 Car Licensed After 


26-Year Rest 


BATAVIA, N. Y.—The Genesee 
County Auto Bureau has issued a 
license for a 1904 Maxwell. It is 
the two-cylinder variety and is 
owned by Kenneth R. Howard of 
Oakfield, who said his father had 
last licensed the vehicle in 1921. 

Special permission was obtained 
from Albany because there was no 
record of the 43-year-old car’s pre- 
vious registration on file. 


New-Car Carrier Limit 
Denied by Denver Court 


DENVER. — An injunction to 
prevent a transport company from 
moving new cars into the western 
states by motor carrier was denied 
last week by a three judge court, 
sitting in the U. S. District court 
here. 

The injunction was sought by 
Western Auto Transports, Inc., and 
Kenosha Auto Transports Corp. 
against Rocky Mountain Auto 
Transports and the Interstate Com- 
merce Commission which issued 
the latter a certificate to operate 
as a common carrier by motor ve- 
hicle last Jan. 28. 


The judges included U. S. Circuit 
Judges Sam Bratton and Alfred 
Murrah and District Judge T. 
Blake Kennedy. Their decision 
stated that it was within the juris- 
diction of the ICC to issue certifi- 
cates for additional carriers if they 
are needed. 





Fox Case Dismissed 
By Wisconsin Judge 
OSHKOSH, Wis. — Norman T. 
Fox, charged with illegal purchase 
of motor vehicles under the Wis- 
consin statutes, was granted a 
judgment in his favor last week 
when a municipal court judge dis- 
missed the case. 


Fox, who had pleaded innocent 
at his arraignment, was arrested on 
the complaint of a state traffic offi- 
cer who charged that Fox pur- 
chased a new truck and a new car 
from the Main Automobile Co., 
Oshkosh, without having a dealer’s 
license. 


Lawsuits Affecting Dealers .. . 
Court Decisions 





Moskovitz v. White | 


| 









nished for selling automobiles, 
and marking the price and the 
deposit, containing all the terms 
of the sale, implies an acceptance 
of the order and a reciprocal 
agreement to sell.” 

* * * 


Defective Device 


A RECENT higher court held 
that one who continues to use a 
defective mechanical device is li- 
able for damages resulting to an- 
other, although a new appliance 
is not available. 

For example, in Schon v. James, 
28 So. (2d) 531, it was shown that 
a water heater leaked and water 
damaged merchandise. 

The owner of the spoiled mer- 
chandise sued the dealer for dam- 
ages. The latter had a plumber 
testify: “I know it is an old make.” 
The plumber also stated that the 
heater had not been replaced be- 
cause a new one could not be ob- 
tained, saying: “We could not ob- 
tain a new one to put in its place.” 

Nevertheless, the higher court 
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held the dealer liable in dam- 
ages, saying: 

“It is obvious to us that the 
heater was in very bad condition 
and that there was always grave 
danger that another leak might 
develop. . . . The true cause of the 
loss here was not a latent defect 
but a worn out heater. The defen- 
dant continued to operate it at his 
peril.” 

This same law is applicable to 
all operators of defective mechan- 
ical devices, including defective 
automobiles. The operator is liable 
for damages resulting to others, 
because he is negligent who drives 
a defective automobile. 

+ + + 
Driver Negligence 

OBVIOUSLY, ALL automobile 
drivers are responsible for their 
own negligence. 

In Atkins v. White Co., Inc., 32 
S. E. (2d) 209, it was shown that 
a driver drove an automobile so 
near a bus and curb that he had 
no street space to pass the bus. 
The bus suddenly stopped and the 
automobile collided with it. 

Under ordinary circumstances 
the bus company would have been 
liable in damages because the bus 
driver stopped suddenly, without 


1i 





NIGHT VIEW of the new Thompson-Schoonover Motor Co. showroom in Topeka, 
Kans. This new Lincoln-Mercury dealership has 9,100 square feet of floor space. 


“The hazard he (automobile driv- 
er) helped to create produced the 
damage for which he seeks com- 
pensation.” 


giving warning or signaling to the 
driver of vehicles in the rear. How- 
ever, this court held the owner of 
the automobile liable, saying: 


NO OTHER CAR HEATER CAN 


LIST THESE 


youR MOT 
ya tecae 


Get the complete profit story on this wonderful 


new car heater. Remember—with the new Mo- 


torola Car Heater all car owners are your cus- 


Motoiwta Zac. 


CHICAGO 51 
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Tole Wiha 
mw TOUCH WITH HIM 


MOTOROLA CAR AND HOME 


FEATURES 


You get them all 
in the new 







POSITIVE HEAT SELECTOR—THERMOSTATIC 


y CONTROL. 


FAST, CONSTANT HEAT—Heats in a minute 
or less! Maintains pre-selected heat con- 
stantly—it’s thermostatically controlled! 











ALL THE HEAT YOU WANT—So powerful it 
produces sufficient heat to keep an average 
size room comfortably WARM. 






HEATS WHEN YOUR ENGINE IS OFF—Operates 
independently of engine and fuel pump— 
does not affect idling of engine. 









EASY TO INSTALL IN ALL CARS—EVEN THOSE 
WITH AUTOMATIC TRANSMISSION. 













TWO MODELS—for cowl mount or underseat 
installation. Both models engineered for 
thorough, scientific air circulation—both 
have new, efficient defroster-blower system. 







OR HAS THE 
TOCAY: 


tomers—for it’s the kind of heater they'll want 
to replace the ordinary-type heaters already in 
their cars. Call your distributor TODAY. 
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MILLVALE, Pa.—A planned ad- 
vertising program at Bauer Mo- 
tor Co. helps keep work flowing 
through this dealer’s establishment 
at a remarkably even pace. 

The three factors maintaining 
this pace are (1) state inspec- 
tion, (2) newspaper advertising, 

(3) employe relations. 

Many dealers rely on newspaper 
publicity, streamers, and “scare” 
advice (better come now or you'll 
get caught); and it brings in trade 
in spurts. Bauer’s advertising sim- 
ply says, “Bring your car in.” 

But Bauer keeps advertising and 


Venable Wins ICC Okay 

RICHMOND, Va.—The ICC has 
permitted J. S. Venable, of Kil- 
marnock, Va., trading as Venable 
Motor Carrier, to amend his peti- 
tion to a request to transport lum- 
ber in loads exceeding 15,000 
pounds between points in Virginia, 
Maryland and the District of Co- 
lumbia. 


Consistent Ads Do It 


Dealer Bauer Avoids Spurts in Service 
By Telling Customers, ‘Don’t Rush’ 
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changing his ad each week. One 
suggests “bring your car in any 
time, no appointment necessary.” 
Each succeeding ad uses car in- 
spection as a news peg for other 
(brake, for example) services. 

The dealership has interested the 
local paper in the value to it of 
repeat advertising run consistent- 
ly, and has secured a flat rate at 
no increase in price, even though 


Each ad is simple; the paper sub- 
mits a sketch of each idea, and 
the novelty of the changes keeps 
Millvale’s readers keenly inter- 
ested. 

The three repairmen thus are 
never rushed nor pressured, nor 
out of work. Pay is such that the 
men (two are 40, one is 60, with 
children) work evenings some- 
times to 11:30, except Saturday 
nights, and often work on Sun- 
days. 

The men work in a new building 
they’re proud to talk about, even 
though it was built in ’41. 








HARRY BOGUE MOTORS (Studebaker), Dallas, has moved into its new home on 


the ads are changed every issue. | N. Harwood St., after operating on Jackson St. nearly five years. The newly leased 
facilities, which Bogue has improved at a cost of approximately $20,000, gives this deal- 


ership an entire block and a total of 50,000 square feet of space. 


In addition to the 


two-story main building, Bogue has erected service facilities extending entirely across 


the rear. 


Car, Truck Registry Hits 
184,213 in Rhode Island 

PROVIDENCE, R. I.—(UTPS)— 
Registrations of passenger cars 
and trucks in Rhode Island to- 
taled 184,213 at the end of July. 
According to the State Registry 
of Motor Vehicles, only 172,629 
automobiles were registered at the 
end of July, 1946. 

An increase of 6.9 percent is 
shown in passenger car registra- 


DESIGNED TO PRODUCE 


tions, which totaled 159,762 in July 
this year and 149,382 in July last 
year. Truck registrations jumped 
5.2 percent, from 23,247 to 24,451. 





American Carload Buys 


20 Fruehauf Trailers 
DETROIT.—American Carloading 
Corp. has added 20 new Fruehauf 
32-foot trailers to its fleet serving 
points in Michigan, Ohio, Indiana, 
Illinois and Missouri. 


AMERICA’S FINEST TIRES FOR AMERICA’S FINEST MOTOR CARS 





By Appointment Exclusively to Selected 


Fine Motor Car Dealers, Coast to Coast 


in the Denman tradition of fine tire building ... More and more 
dealers of America’s finest motor cars are saying: “for a smart 


change, a safe change, change-over to Denman Handcrafted Tires.” 





nman 
sy andcrahed 


Tirés 


Ohio, a completely modernized and technically equipped independ- 


in the Denman Plant at Warren, 


more satisfactory wear is built right into them by craftsmen trained 


Home of Denman Handcrafted Tires, Warren, Ohio 


For more than a quarter of a 
century Denman Handcrafted 


Tires have been manufactured 








ent unit designed specifically for the purpose of producing premium 


tires. Denman Handcrafted Tires were designed specifically for 


America’s finest motor cars. More beauty, added safety and longer, 


. 
Car-Test Period 
Extended to Oct. 
° s e 
In Virginia 

RICHMOND, Va.—The current 
inspection period for motor ve- 
hicles has been extended for 60 
days, according to announcement 
last week by Col. C. W. Woodson 
jr., superintendent of state police. 

“The additional period is being 
made of sufficient duration to com- 
plete the program, but the public 
should not anticipate any further 
extension,” Woodson declared. 

He pointed out that the current 
inspection period started July 1 and 
originally had been announced for 
the months of July and August. 
The program officially will end on 
Oct. 31. 

“The cost of putting vehicles into 
shape has risen greatly over pre- 
vious years,’ Woodson continued. 
He added that this was anticipated 
due to the age of many vehicles, 
added increase in labor costs and 
the fact that many owners had 
permitted their vehicles to run 
down mechanically. 

He also expressed the opinion 
that “many defective vehicles, as 
usual, will not be presented for in- 
spection until the last possible mo- 
ment. State troopers of the depart- 
ment of police are being instructed 
to intensify their removal of defec- 
tive and unsafe vehicles from the 
highway under their regular patrol 
routine.” 

He added “parts necessary for 
the inspection have in most cases 
been sufficient to take care of cur- 
rent needs. However, there is, and 
will continue to be, some difficulty 
in securing parts for many older 
model vehicles.” 


Profit Sharers 
Set Meeting 


CLEVELAND. — The constituent 
meeting for the formal establish- 
ment of a Council of Profit Shar- 
ing Industries will take place here 
Oct. 17 at Hotel Carter, the or- 
ganizing committee has announced. 

The business of the meeting will 
be the ratification of the constitu- 
tion for the council and the ap- 
pointment of a governing board of 
trustees. All businessmen, indus- 
trialists and others practicing or 
interested in profit sharing are 
urged to attend. A press confer- 
ence will be held after the meeting 
for the general and trade press. 


Trademark Division 


Established by FTC 

WASHINGTON. — Establishment 
of a trademark division in the 
office of the general counsel of 
the Federal Trade Commission for 
the purpose of performing the du- 
ties assigned to the FTC by the 
Lanham Trade-Mark Act, which 
became effective July 5, was an- 
nounced last week. 

The Lanham act authorizes the 


| FTC to apply to the commissioner 


of patents for cancellation of the 
registration of trademarks on the 
principal register which are “de- 
ceptive, immoral or scandalous,” or 
which have been obtained fraudu- 
lently or which are in violation of 
the other stated provisions of the 
act. E. W. Thomerson, attorney for 
the FTC’s legal staff since 1934, 
has been appointed general counsel 
in charge of the new division. 


Sand for Safety 


Automatic Device for Cars 
Invented in Baltimore 


BALTIMORE.—An automatic de- 
vice that will sprinkle sand in front 
of wheels of automobiles has been 
invented by Garrett H. Crouse, 
5200 Kramme Ave., here, who 
thinks it will solve the bad-weather 
skid problem. 

His experimental model, on 
which he has a patent, is installed 
on his own car and he expects 
to test it on icy roads this winter. 

From two containers carried in 
the trunk of the auto, Crouse ex- 
plains, hoses lead to each rear 
wheel. These emerge in two places, 
one in front of the wheel, the other 


|in the back. Actuated by a button 


DENMAN TIRE AND RUBBER COMPANY, WARREN, OHIO 


on the dash, a motor creates air 
pressure that sprays sand around 
the wheel when needed for trac- 
tion on wet or icy streets. 
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Plea for Venture Capital 


GM’s Bradley Claims Present Tax Rates Will Curb 
New Enterprise in Normal Times 


SWAMPSCOTT, Mass.—The need 
for general revisions of the na- 
tion’s tax laws and regulations so 
that venture capital again will be 
permitted to accumulate and pro- 
vide the means for the formation 
and growth of small business, was 
cited last week by Albert Bradley, 
executive vice-president of General 
Motors. He addressed a_ special 
group of the National Assn. of Life 
Underwriters here Sept. 6. 


Bradley declared that “we have 
stepped up our tax rates to the 
point where they threaten pretty 
effectively to smother risk enter- 
prise once the abnormal conditions 
of this period of war-created 
shortages disappear.” 

Emphasizing small business as 
the lifeblood of our economy, he 
warned that if small business 
should “sicken and wither,” as 
taxes drain off venture capital, 
the pattern of industry would be- 
come frozen and static. 

Because “the small business, the 
new business, the = that may 
become a business depend largely 
on the risk capital available in the 
hands of individuals” and because 
present taxes do not permit saving 
sufficient venture capital or pro- 
vide the incentive of retaining 
enough profit to justify taking the 
risk, Bradley proposed the follow- 
ing changes, to go hand in hand 
with reduction in Federal expendi- 
tures: 

‘1. The tax law with respect to 
the carrying forward or back of 
losses should be liberalized so that 
business, particularly new enter- 
prise, can more nearly balance its 
prosperous years against its lean 
ones. 

“2. Liberalization of depreciation 
allowances would also help busi- 
ness—particularly the business that 
is just getting started and has most 
of its capital tied up in new facili- 
ties and tools. 


“3. The double taxation of cor- | 
poration income must go. To tax) 


such income first at the corporate 
level and again at the individual 
level when it is received as divi- 
dends 
harmful. 

“4. Corporation taxes themselves 
should be reduced. This will help 
to make investment in enterprise 
more attractive. It will also enable 
business more easily to finance it- 
self. This is particularly important 
in the case of small corporations, 
for the reinvestment of profits is 
an important factor in enabling 


small business to grow big and | 


serve more people. 

“But, most important, is the 
lowering of the surtax rates on 
individual incomes to permit the 
accumulation of savings by those 
able to invest their savings in 
enterprise. This will assure the 
availability to small business and 





Dearborn Motors 
Buys Out Farm 


Implement Firm 


DES MOINES.— Dearborn Mo- 
tors Corp., national marketing or- 
ganization for Ford tractors and 
farm implements, has purchased 
all the stock of Wood Bros., Inc., 
local 47-year-old farm equipment 
manufacturer, it was announced 
last week. 

Announcement came jointly from 
W. Harold Brenton, Wood Bros. 


president, and Frank R. Pierce, | 


Dearborn Corp. president, who will 
succeed Brenton as head of the 
newly acquired firm. 

Neil T. Chatterdon, vice-presi- 
dent and general manager of Wood 
Bros., will retain that capacity and 
continue active management of the 
firm. 

Wood Bros. has been producing 
about 75 corn pickers daily. Its 
facilities occupy about 300,000 feet 
of manufacturing space spreading 
over 175 acres. 

Present personnel and policies of 
Wood Bros. will continue, Pierce 
said. The amount of money in- 
volved in the sale of stock was 
not revealed. 


Need a Service Man—Want a Job—try a 
want ad in Automotive News. They get 
quick results! 


is manifestly unjust and | 
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to new business of the capital 
they so badly need. It will stimu- 
late the regenerative processes of 
our economy.” 

Bradley acknowledged that these 
reforms cannot be achieved over- 
night or at the risk of running a} 
federal deficit. Furthermore, he 
said, these are not the only re- 
forms needed in our tax setup. In 
order of which reforms should 
come first, he listed reduction in 
surtaxes on individual incomes as 
by far the most important; next, 
elimination of double taxation and, 
third, a reduction in the corporate 
income tax. 


The GM executive pointed out 
that big business leans heavily on , : 
small business and could hardly | achieved by the American rubber 
get along without it, that both are | Manufacturing industry during the 
equally necessary components of first half of 1947 was shown last 
our economy, with size determined | Week in a report on rubber con- 
in the final analysis by need for |Sumption for that period. 
the most efficient and effective type In its monthly report on the use 
of unit for the production and dis-|of all types of crude rubber, the 
tribution of each kind of goods and | Rubber Manufacturers Assn. noted 
services. a 15.74 percent increase in con- 





Rubber Use Up 
15.74 Percent 
In First Half 


NEW YORK.—A measure of the 






GET IN ON 





Dee Tee Cleaning puts almost unbelievable profit into gear 
oil changes—helps you sell a lot more of them—and does it 


with absolutely no extra help. 


It’s entirely automatic, can be handled even by inexperienced 
help, leaves operator free for other work. Merely attach it to 


the fill plug hole of differential or transmission — and 


the button. In 9 minutes time, it removes all old grease, dirt, 
sludge, and abrasives, leaves gears thoroughly clean and dry 


—and then shuts itself off. 


$2°° PROFIT ON EVERY 
GEAR OIL CHANGE 


With Dee Tee Cleaning, every gear lube change nets you a 
clear profit of $2.00—60¢ on sale of Dee Tee Solvent —50¢ 
service charge for cleaning differential and transmission—and 
approximately 90¢ on fresh lubricant. What’s more, it is by 
far the most satisfying customer service you can offer—insur- 


ing profitable repeat business. 


CIRCO PRODUCTS COMPANY 


CLEVELAND 11, OHIO 


12117 BEREA ROAD * 
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record-breaking production| 








THIS NEW building houses Mora Motors (Ford) at Mora, Minn. 


,sumption over the first half of 
| 1946, a year in which the industry 
| consumed 1,039,000 long tons of na- 
|}tural and synthetic rubber. That 
|was an all-time high, compared 
| with an average annual consump- 
tion of less than 500,000 tons in the 
10 years prior to the war. 

Consumption in the first six 
months of 1947 totaled 571,774 long 
tons of all types of crude rubber. 
This compared with 494,018 long 
tons in the first six months last 
year. In addition to crude, the in- 
dustry used 147,593 long tons of 
reclaimed rubber, as against 131,- 
091 long tons in the first half of 
1946. 





push 








Before 


FOOL-PROOF, AUTOMATIC 


DEE TEE CLEANING leaves the operator free to do 


other work while the DEE 
thorough, automatic job. 


oils. DEE TEE CLEANING is 


19 


Duty Conscious 
Dealers in Keene, N. H.., 
Study Safety Plan 


Appointment of a committee to 

study the possibility of joining in 
a movement for auto driver edu- 
cation at Keene, N. H., marked a 
meeting of Monadnock Automobile 
| Dealers’ Assn. 
Laverne Bushnell, instructor of 
| driver education at Keene Teach- 
ers’ College, pointed out that the 
| motor car and highway engineer- 
|ing have been developed much 
|faster than the training of the 
average motorist. 

“Almost every state in the union,” 
he said, “has undertaken some sort 
of driver training program since 
the war. Approximately 1,400 dual- 
control training cars are in cur- 
rent use in the United States.” 


William G. Starrow is president 
of the association. 


Studebaker M iami Motor 


Studebaker Miami Motor, Inc., 
Miami, Fla., has been granted a 
charter to buy and sell, automobiles. 
Authorized capital stock is 100 








shares, no par. Principals are L. G. 
Christopher, R. Wheeler and Ed- 
win Wheeler. 





THOROUGHLY CLEANS 

DIFFERENTIALS AND 

TRANSMISSIONS IN 
9 MINUTES 


After 





After 


TEE CLEANER does a 
Speeds up gear oil 


changes by thawing out thickened summer grade 


approved by car and 


truck manufacturers, and by major oil companies, 
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Auto News from Britain 


Show Regarded Certain for Next Year; Failure 
To Export 60% Threatens Steel Cut 


LONDON. — (UTPS) —A _ motor 
show is regarded as almost a cer- 
tainty for London in 1948. Manu- 
facturers are expected to meet 
shortly to decide on this, with 
Earl’s Court as the likely location. 

Arguments advanced for such a 
show, despite the continuing de- 
mand, are the necessity to main- 
tain interest in British cars and 
the fact that the creation of an 
all-over 10-pound tax permits pro- 
duction of larger horsepower ve- 
hicles than ever before. 


Companies are all known to be 
working on larger models, and 
already several concerns have 
announced 14 and 16 h.p. cars. 

A show in 1948 would permit the 
exhibition of these models, many 
of which are being now designed 
to appeal to overseas buyers. 

Feature of the present situation 
in Britain is the definite tendency 
towards such more powerful cars 
and towards the linking of home 
and export models, giving the home 
trade the benefit of export plan- 
ning. It is confidently expected that 
such a show will display many in- 
teresting new features, as well as 
trend of British design in higher 
powered models. 

+ * * 

British auto manufacturers in 
June beat their own prewar figure 
of 28,000 cars monthly by achiev- 
ing a record total of 29,000 cars. 
But this is still far below the pre- 
war estimated record of 46,000 cars 
produced in one month, according 
to the Society of Motor Manufac- 
turers and Traders. 


These figures show that commer- 
cial vehicle production in June 
rose above 14,800; buses and trol- 
ley buses accounted for almost 
1,560 units (a marked increase over 


U. S. Court Okays 
Fla. Trade Law 
In Liquor Case 


TAMPA, Fla.—Validity of Flor- 
ida’s fair trade act of 1939 was up- 
held here by Federal District Court 
Judge William J. Barker. Similar 
laws, authorizing minimum resale 
price contracts between manufac- 
turers and retailers, are effective 
in 44 other states. 

Judge Barker granted two liquor 
distributors, Hiram Walker, Inc., 
and James Barclay, Ltd., tempo- 
rary injunctions restraining Webb's 
City, Inc. St. Petersburg firm, 
from selling the plaintiffs’ prod- 
ucts at prices below those estab- 
lished under fair trade contracts. 

The temporary injunction im- 
posed by Judge Barker against 
Webb’s went into effect immedi- 
ately upon filing of $5,000 bonds 
by each of the plaintiffs and will 
continue until the suit is finally 
disposed of or until the court rules 
otherwise. 

The 1939 Florida act permits the 
owner of any trademark, brand or 
name of the owner’s specifically 
authorized distributor to establish 
minimum resale price schedules for 
such products as a protective meas- 
ure for the good will inherent in 
the marks or names. 

The statute also provides that a 
price schedule established by con- 
tract under the act with any one 
retail firm in an area is binding 
on al other retailers handling the 
products in that area. Judge Bark- 
er’s findings stated that Webb’s 
failed to observe minimum price 
schedules established by the dis- 
tributors with other firms in the 
area. 


Ford Pro motes Boyd 


To Seattle District Job 

DEARBORN.—Promotion of Ken- 
neth L. Boyd from truck and fleet 
sales department manager to as- 
sistant district manager of Ford’s 
Seattle district has been announced 
by W. A. Williams, Ford genera! 
sales manager. 

Boyd joined Ford in 1932 in Seat- 
tle and, after holding various posi- 
tions, was made truck and fleet 
sales department manager in 1946 


Need a Service Man—Want a Job -—try a 
want ad in Automotive News. They get 
quick results! 


recent months). Value of motor 
vehicle exports for the first six 
months of the year alone average 
more than 1,000,000 pounds a week, 
the trade being almost equally di- 
vided between the British empire 
and foreign markets. 

Nearly 60,000 cars and 24,000 
commercial vehicles and indus- 
trial trucks were shipped over- 
seas—148 percent and 319 per- 
cent, respectively, of the volume 
during the same period in 1938. 
If any motor factory is not able 

to export 60 percent of its produc- 
tion it may lose some of its steel 
supply. This may mean unemploy- 
ment, plus still fewer cars for the 
home market. 

Some of the smaller factories 
making specialized cars are not 
finding it easy to export their full 
quota, partly because their export 
sales organizations were not fully 
developed before the war. Prices 
of their products are also said to 
be a factor. 


MORE THAN 1,500 people attended the formal opening of the new home of West 


Chevrolet Co., Piedmont, Ala. C. R. West 


(third from left), is shown receiving con- 


gratulations from Mayor Austin Johnson as R. W. Field (left) and 8S. W. Broussard 
(right), Chevrolet representatives from Birmingham, look on. 


International Parts 


Guarantees Mufflers 
CHICAGO. —- International Parts 
Corp., State and 1ith Sts., Chicago 
5, Ill., announces a new guarantee 
policy covering all types of Inter- 
national Parts super-silencing muf- 
flers. Henceforth, every Interna- 
tional Parts muffler will carry an 
unconditional guarantee not to 
blow out for the entire life of the 
vehicle on which it is installed. 
Beginning Aug. 1, a guarantee 
certificate lithographed in three 
colors was packaged with each In- 


ternational Parts muffler. This cer- 
tificate is to be handed over to the 
car owner upon his purchase of a 
new muffler. If the muffler under 
consideration does not give com- 
pletely satisfactory service, it may 
be returned to the dealer from 
whom it was purchased and a new 
one obtained without cost. 


Ellis Chevrolet Co. 


John Ellis Chevrolet Co., Inc., 
Paris, Mo., has been incorporated 
listing $70,000 authorized capital 
stock by John, J. B. and M. M. 


Trallmebile Opens 
Dallas Branch 


. DALLAS.— The Trailmobile Co. 
of Cincinnati, O., has put its new 
$100,000 Southwestern branch plant 
here into operation. E. J. (Burt) 
Clements is operating the plant as 
headquarters for a territory cover- 
ing the north Texas, northern 
Louisiana and the southwestern 
Arkansas area. 

The Fort Worth branch will 
serve the West Texas section chief- 
ly as a service and parts distribu- 
tion unit. The Dallas building, con- 
taining 15,000 square feet, will pri- 
marily serve the eastern half of 
this territory. Nick Carter is the 
service manager. 


Flowrater Device Tests 
Radiator Condition 


Fischer & Porter, Hatboro, Pa., 
has announced the availability of 
Flowrater, a measuring device. 


The manufacturer states that 
Flowrater measures and tests for 
possible radiator leaks and the ad- 
visability of flushing. Price runs 
from $150 to $336. 
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Dealer 


Geffen Thanks Utica Public 


For 33 Successful Years 


Geffen Motors (De Soto - Plym- 
outh), 437 Columbia St., Utica, N. 
Y., thanked the people of Utica for 
their patronage through a large 
newspaper ad which marked the 
33rd anniversary of the company. 

The ad carried the following 
message: “33 Years Serving You, 
the Automobile Public of Utica and 
Vicinity. Yes, 33 years ago, Geffen 
Motors laid the foundation for their 
business success. It is you, our cus- 
tomers, who have helped us to be- 
come the institution that we are 
today. Whatever the future holds in 
store for you and us, we will sin- 
cerely cherish the part that we 
shall play. As an organization and 
as individuals, we thank you.” 

* © * 


Detroit Chevrolet Dealers 


Host to 1,500 Employes 

More than 1,500 employes of 
Chevrolet dealerships in metropoli- 
tan Detroit and their wives were 










Doings 


guests of the Detroit Chevrolet 
Dealers Assn. at a family banquet 
in Masonic Temple. 

Speakers at the meeting—one of 
the first of its kind ever held in 
the automotive industry — included 
H. P. Sattler, Detroit zone man- 
ager; W. G. Power, manager of the 
Metropolitan department, and Fred 
Weiland, city manager of the De- 
troit zone. 


Help for Blind 
Impressed by Dodge, 
He Gets One 


A blind man, owner of a candy 
company and a former candidate 
for state representative in Missis- 
sippi, recently took delivery of a 
new Dodge custom sedan from the 
Phillips Motor Co., Helena, Ark. 


J. B. Tilghman, to whom the car 
was delivered, was much impressed 
by a friend’s Dodge while cam- 
paigning in politics in Mississippi. 
As a result of his letter to G. G. 
Strickland, of the Phillips company, 


YOU CAN TELL AT A GLANCE 
WHEN THE NEW BALCRANK 
HIGH-PRESSURE PUMP NEEDS OIL 


@ It’s natural to forget that lube equipment must 
be lubricated too. But that’s the cause of most of 
the repairs and service to high-pressure grease 
pumps. 

To solve this problem, Balcrank engineers per- 
fected the Visible-Oiler that literally “remem- 
bers” for the operator. It automatically feeds the 
right amount of oil into the mechanism every time 
the pump is used—and it reminds the operator 
visually to add oil before the Visible-Oiler runs 
dry. 

The Visible-Oiler is only one of the plus values 
you get with the Balcrank high-pressure lubrica- 
tion equipment. Others include: 


rig Multi-million-air-valve—depend on it for mil- 


lions of operations under field conditions. 


8 Cadmium plated air piston and cylinder— 


eliminates rusting. 


© Hardened steel grease piston and cylinder 
—precision ground and individually fitted and 


lapped. 


BALCRANK 
LUBETTE A 


containe 








Sarr are shown here. . 


| esting for early delivery of a new 


Dodge, P. M. Ruef, Memphis divi- 
sion sales manager, sent through 
a@ new car as an “extra” above the 
quota for the Phillips company. 
Mrs. Tilghman will drive the new 
car. 
> + > 
Tucker Names Distributor 


For Philadelphia Area 


Philadelphia Tucker Co., 334-36 
N. Broad St., Philadelphia, has 
been named distributor for Tucker 
in the Philadelphia metropolitan 
area. 

The firm’s territory includes 22 
counties in the states of Pennsyl- 
vania, New Jersey, Delaware and 
Maryland. 

7 * + 


Berrell Plans to Occupy 


New Fargo Building Dec. I 

A $60,000 sales and service build- 
ing being constructed at 1122 N. 
First Ave., Fargo, N. D., for the 
Berrell Motor Co. (Studebaker) is 
expected to be ready for occupancy 
about Dec. 1, according to H. E. 
Berrell, president and manager. 

Of brickcrete and concrete fire- 
resistant construction, the building 


will have a ground area of 7,800 
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MEGGITT MOTOR SALES, Sandusky, 0., recently opened for the sale and servicing 
of Chrysler and Plymouth. More than 4,800 persons attended the two-day celebration 
featuring the ‘‘grand opening.’’ The program included a floor show and souvenirs for 
all visitors. 





square feet. It will have complete|by other Nash dealers in Illinois, 


repair and body shop facilities, 
and a modern used car lot will be 
operated in conjunction. 


Stork Method 


Nash Dealer Flys Owners 


To Factory for Delivery 


J. D. Armstrong, Nash dealer at 
Ames, Ia., uses a plane to build 
owner goodwill by flying driveaway 
parties to the Nash factory. Ames 
Saves several days in delivery time 
for owners and has made about 
eight flights during the last two 
months. 

The procedure also is followed 




















© Extra fine mesh tubular finger screen— 


screens out foreign particles under pressure. 


dirt from entering pump. 


pressure pumps. 


HIGH-PRESSURE 
HOSE REEL 





- CINCINNATI 9Y, O 


4) Built in air line filter—keeps pipe scale and 


© Simple design and construction—approxi- 
mately one-fourth fewer parts than other high 


These Balcrank features are all big news in the lube equipment 
field, and they all mean one thing—greater dependability. 


PORTABLE 
MODEL 654 


JUST A FEW OF THE MANY UNITS equipped with the new Balcrank high- 
. Lubette A is the world’s only self- 
lubrication center in less than 3 sq. ft. of floor space... 
Balcrank hose reel high-pressure outlet mounts on floor, wall or ceiling 
... Model 654 deluxe portable 100-Ib. high-pressure unit is from a com- 
plete matched set which includes low-pressure units and portable drain. 


HIO 


Indiana, Iowa and Minnesota. 

When owners make the trip, Nash 

dealers arrange factory tours as 

part of the deal. 
+ * * 

2 New Corporations 

Formed in Wisconsin 


The following new automotive 
corporations have been formed to 
do business in Wisconsin, accord- 
ing to the records of the secretary 
of state at Madison: 

Magdany Motor Co., Waupaca, 
to deal in new and used cars, parts, 
accessories, tools, machinery and 
fixtures, and to operate a garage 
in connection therewith. A capital 
stock of 400 shares at $15 per share 
par value has been authorized. In- 
corporators are Robert Magdany, 
W. D. and Paula I. Traver. 


Hanley Motor Sales Inc., Sun 
Prairie, to carry on a garage and 
motor sales and service business. 
Incorporators are Joseph N., Ar- 
thur and Walter Hanley. A capital 
stock of 1,000 shares at no par 


value was authorized. 
+ + 


Campbell Back As Officer 
Of Vancouver Concern 


W. A. Campbell, vice-president of 
Campbell Motors Ltd., has now re- 
turned to active participation in 
the business of the company at 
12th Ave. and Kingsway, Van- 
couver, B. C. Campbell was absent 
from the firm for four years, en- 
gaged in war work with Dominion 
Bridge Co. 

J. A. F. Smith has been ap- 
pointed a director of Campbell Mo- 
tors Ltd., while another addition 
to the staff is W. M. Campbell, son 
of M. D. (Jock) Campbell, man- 
aging director of the company. 
The company is planning extensive 
modernization and expansion of 
their premises in Vancouver. 

* * * 


Smith Nash Gives Car 
For Driving School 


Charles Smith Nash Co., 201 N. 
W. 10th St., Oklahoma City, has 
given a car to be used this fall in 
the driver training course offered 
at the six high schools in Okla- 
homa City. Donors will furnish the 
cars to the schools and the school 
board will arrange the classes. 

Ed Polk is chamber of commerce 
chairman and the committee in 
charge of transportation is Bob 
Dwyer, Bud Breeding, Bill Pear- 
son and Carl Rogers. 

* + * 


Goodwin-Williams 
Handles Insurance 


Goodwin-Williams Chevrolet 
Corp., Salem, Va., has been au- 
thorized by the state corporation 
commission to amend its charter 
so that the firm can act as insur- 
ance broker or agent for insurance 
companies in soliciting and receiv- 
ing applications for insurance of 
all kinds and classes with respect 
to any covering motor vehicles. 

* + * 
Mullican-Henegar Nearing 


Completion of Dealership 


Mullican-Henegar Chevrolet Co., 
McMinnville, Tenn., is nearing the 
completion of its new quarters 
Frank Henegar, president, stated 
that the dealership hoped to be in- 
stalled in the 105 by 150-foot build- 
ing by Jan. 1. 

The building will be of concrete 
block construction and will con- 
tain offices, showroom and service 
facilities. Estimated cost is $65,000. 


* + * 


Hart to Direct Exposition 


Harold H. Hart, head of the Hart 
Motor Co., Wolfeboro, N. H., and 
prominent figure in the Lakes Re- 
gion Assn., has been named to the 
group which will have charge of 
the recently completed New Hamp- 
shire building at the Eastern States 
Exposition in Springfield, Mass., in 
September. 
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Dealer 


Vincel Pontiac Buys 


Site in St. Louis 


The Gary Investment Co., Inc., 
real estate holding agency headed 
by Fred F. Vincel, Pontiac dis- 
tributor, has purchased ground at 
the northwest corner of Fyler Ave. 
and Kingshighway Blvd., St. Louis, 
as the site for a new dealership. 

The building will be used to 
house the company which has out- 
grown present quarters. The prop- 
erty front is 427 feet on the west 
side of Kingshighway Blvd. and 
200 feet along Fyler Ave. It is re- 
ported the purchase price was 
$100,000. 





* * * 
Barrett-Ballard Building 


Opened in Holyoke, Mass. 

Barrett-Ballard Motors, Inc. 
(Lincoln-Mercury) has opened its 
new building on S. High St., Hol- 
yoke, Mass. The modern structure 
houses a large repair department, 
conttructed to utilize every inch 
of floor space. 

The dealership is owned by Ed- 
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| THE BEST ONES ALWAYS SEEM 
TO BE JUST OUT OF REACH ! 


MAYBE | SHOULDN‘T SAY THIS 
WHILE HES REACHING, BUTI LIKE 
SELLING OIL IN CANS BECAUSE 
IT MEANS QUICK TURNOVER ! 


Doings 


win D. Ballard and Francis J. Bar- 
rett, the latter a veteran of 30 
years in the automotive sales in- 
dustry. 


* * * 


White Hudson Agency 
Bought by Dearing 


E. J. Dearing, Portland, Ore., has | 


taken over operation of the Har- 
old White Hudson Agency, Walla 
Walla, Wash., and will continue 
the organization as the Ed Dear- 
ing Motors. 


The firm was owned and oper- 


ated by White until his death sev- 
eral weeks ago. Dearing has been 
connected with the Hudson organ- 
ization for 23 years. 

+ * * 


New Dealership Opened 
By Three Vets in Wis. 


At Coleman, Wis., a new dealer- 
ship has been opened by three 
World War veterans: Paul Sager, 
George Sager and John Rock. 

The new company is the North- 
land Motor Sales Agency, and the 
salesroom, garage and service sta- 
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SURE, THATS BECAUSE HENRY \ | 
CARRIES OIL IN CANS! you CAN x 

ALWAYS BE CERTAIN OF GETTING |=—L\ 
THE BRAND AND THE QUALITY 
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THE NEW HOME OF KLYCE MOTORS 
of the finest automobile sales and service 
structure covers 32,000 square feet. Arnold 


KLYCE-Morors 
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between $100,000 and $125,000 on 


'| property purchased at 1572 Main 


(Studebaker) in Memphis is considered one 
headquarters in the South. The one-story 
and Walter Kliyce head up the dealership. 





tion are housed in a new building, 
with glass predominating in the 


front and sides. 
+ + * 


Studebaker Franchise Goes 


To Goode in Fort Myers 


J. W. Goode Co., 1015 Cleveland 
Ave., has been appointed new Stu- 
debaker dealer in Fort Myers, Fla 

The company is headed by J. W. 


Goode, owner; M. C. Carpenter. | 
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‘‘It’s the apple of my eye,” says Henry 






general and sales manager, and 
J. P. McGraw, service manager. 
* * + 


Erhart Motor Planning 
Building in Buffalo 


Erhart Motor Car Co., Inc., Buf- 
falo, which has been appointed 
Kaiser-Frazer distributor in seven 
western New York counties, an- 
nounced it will construct a new 
sales and service building to cost 






MAYBE THAT'S TRUE ABOUT APPLES 
— BUT IT CERTAINLY ISNT TRUE 


CAN ALWAYS 


YA GET THE VERY BEST OIL IN 
















“TI always carry oil in cans because it’s the way my cus- 
tomers prefer to buy their oil. 
‘“As for me, oil in cans is so much cleaner, and there are 
no breakage or product losses to worry about! 
“Oil in cans is swell for displays, too, and I can show a 
variety of quality brands!” 


AMERICAN CAN COMPANY 


New York e Chicago ¢ San Francisco 


Keanco) 


NO OTHER CONTAINER PROTECTS LIKE THE CAN 






| (Chrysler - Plymouth), 





apartments. 


St. 
Erhart Motor was founded in 
1930 by Harry J. Erhart as a Mar- 
mon distributor. The company was 
for many years a Hudson distrib- 
utor and has been a Hudson dealer 
since the auto concern established 
a zone office here last February. 
~ * a 


Vaudeville Acts Featured 


In Utah Dealership Opening 


Eight vaudeville acts and re- 
freshments were featured at the 
ceremonies held by Page’s Inc. 
Spanish 
Fork, Utah, to dedicate its new fa- 
cilities. 

The property on which the deal- 
ership stands was purchased from 
five different owners, since the 
dealer was determined to secure 
sufficient space for the plant. Two 
restrooms are included in the 
showroom for the use of customers. 

. * + 


Norfolk (Neb.) Dealer 


Occupies New Home 


Wead Motor Co. (Chrysler- 
Plymouth), Norfolk, Neb., has 
opened its new dealership facili- 
ties. The showroom is 44 by 100 
feet and is constructed along mod- 
ern designs. 

A complete line of equipment 
has been installed in the service 
department including two two-post 
hoists. L. T. Wead, Norfolk, and 
R. W. Davis, Omaha, are the in- 
corporators of the company. 

* * * 


Galveston Tucker Dealer 
To Build $100,000 Plant 


Construction is to start immedi- 
ately on a $100,000 two-story build- 
ing at 25th and I Sts., Galveston, 
Tex., for the Tucker Automobile 
Co. 

The building will be L-shaped, 
with one wing 42 by 120 and the 
other 32 by 72 feet. A feature of 
the new building is that the sec- 
ond story will be divided into 11 


* * * 


| Roth Named Manager 


Of Philadelphia Auto 


Appointment of William H. Roth 
as manager of the Philadelphia 
Automobile Co. (Kaiser-Frazer dis- 
tributor) has been announced by 
S. Weisberg, president. 

Roth was associated for many 
years with the Chevrolet and Olds- 
mobile divisions of General Motors 
in sales, service and production 
capacities. He is a member of the 
Society of Automotive Engineers. 

a * * 


Brooks Motor Sales Plays 


Host to N. H. Dealers 


Frank E. Brooks, head of Brooks 
Motor Sales, Portsmouth, N. H., 
played host to members of the 
New Hampshire Automobile Deal- 
ers Assn. at a meeting at his deal- 
ership. 

The gathering was arranged by 
a committee headed by Brooks 
and Earl R. Elsea, Portsmouth 
directors of the association. Ellis 
Robertson, president of the asso- 
ciation, presided. 

* * * 


Collier’s Building in B. C. 


Collier’s Ltd. is erecting a new 
garage in the 700 block of Homer 
St., Vancouver, B. C. The firm has 
its plant at 418 W. Georgia St. and 
the new building will back on the 
existing premises. 

* * * 


Logan Adds Tire Line 
Logan Nash Motor Co., Augusta, 
Ga., has installed a department to 
handle a line of tires, tubes and 
other automobile accessories. T. A. 


| Broadwater jr. is manager of the 


|new department. 
| * 


* * 


Hall Plans Building 


Hall Motor Sales, 2245 Delaware 
Ave., Buffalo, has filed plans with 
the city division of buildings to 
erect a new building at its present 
location. 

* * * 

Mission Erecting Addition 

Mission City Motors, Ltd. is 
erecting an addition to its premises 
at Main St. and Horne Ave., Mis- 
sion, B. C., at a cost of $2,500. 


Hollywood Ford Motor 


Hollywood Ford Motor Co. is a 
newly-appointed dealer in Portland, 
Ore. Bruce Stoddard is owner. 
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arbitrators, which would be main- 
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James L. McConaughy in his in- 
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Here’s another “‘Blue-Ribbon”’ special in the great series of billboards for Nash! 


Month after month. . . from coast to coast . . . the Nash outdoor campaign 
consistently draws the applause of the motoring public. Survey after survey 


shows Nash posters consistently rank tops as “most noticed’’, “most remembered”’. 


And it’s “‘Best-in-Show” for Nash Dealers, too. Because this famous series is always 


placed right where it does the most good for each one . . . ’cause we think they are tops, too! 








Gated Cad Since 1GO2 


NASH MOTORS DIVISION, NASH-KELVINATOR CORPORATION, DETROIT 
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Car Surplus Sale | 

° 7 * ° 
High in Dominion 

OTTAWA!-Sale of war surplus 
property and materials by War | 
Assets Corp. of Canada up to July 
31 totaled $386,232,137. One of the 
highest revenues was from sales 


of automotive vehicles and equip- 
ment, which brought $63,800,000. | 


Alaska Highway Opened 


To Big Game Hunters 

EDMONTON, Alberta. — Despite 
a general ban on tourists travel- 
ing over the Alaska highway, one 
type of tourist will get permission 
to travel over the 1,600 mile war- 
emergency road. 

Members of a committee in 
charge -of the road decided last 
week to grant permits to big game 
hunters if they have arranged for 
the services of a guide living along 
the road. The Canadian govern- 
ment believes that refusal to grant 
such permits would jeopardize the 
livelihood of the guides. 





D. S. & D. Names Sennett 

Nicholas Sennett has been named 
truck sales manager of D. S. & D. 
Motors (Dodge), Baltimore. 
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ANOTHER NASH 10-POINT select dealership is Snavely & Langford, Inc., Comp- 
ton, Calif. Verne W. Langford is president and Monte Snavely, vice-president. The 
dealership has 12,240 square feet of floor space with 9,000 devoted to service. 


Management Assn. Issues 


2 Insurance Booklets 

NEW YORK.—American Man- 
agement Assn. has issued two new 
booklets in its insurance series en- 
titled, “Personal Aspects of In- 
surance Planning” and* “Trends in 
Workmen’s Compensation and Em- 
ploye Benefits.” 

“Personal Aspects of Insurance 
Planning” deals with trends in so- 
cial insurance, education of em- 
ployes in fire prevention, and prob- 


lems of crime insurance. “Trends 


iin Workmen’s Compensation” dis- 
cusses today’s problems under com- 
pensation laws, control of losses, a 
union-administered health plan, 
and aviation workmen’s compensa- 
tion. 








Grafton Finance Co. 


Grafton Finance Co., Grafton, W. 
Va., has been granted a charter to 
operate an automobile financing 
business with capitalized stock at 
$100,000. Incorporators were F. E. 
Bradford, C. D. Rumbaugh and R. 
L. Grimes. 


Here’s warmth for an entire bus load of 








WASHINGTON.— The Depart- | 
ment of Commerce last week re- 
leased a report presenting revised 
estimates of the national income 
and the national product for the) 
years 1929 through 1946. 

The report is the culmination | 
of a research project lasting 

| 





more than five years. 

The project was designed to ac- 
complish three objectives: 

1. To develop national income 
statistics into an interrelated sys- 
tem of national economic account- 
ing. 

2. To ineorporate a number of 
changes in definition in the sev- 
eral income and product series. 

3. To improve statistical proce- 
dures and to utilize the latest 
source data. 

The report also assembles all 
of the department’s income and 
product estimates, annual, quarter- 
ly and monthly. 

The composition of the na- 





AY 





* | 
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tional income is presented not 
only by type of income but also 
by industrial origin on the basis 
of an improved industrial classi- 
fication. Thus, wages and sal- 
aries, unincorporated business 
income, corporate profits, and in- 
terest are shown for each of the 
approximately 70 industry groups 
in which they originate. 

The volume of employment year 
by year and the average annual 
earnings of employes are shown 
in the same industrial detail. 

There is also presented for the 
first time a breakdown of the na- 
tional income according to the le- 
gal form of organization in which 
the income originated. It shows, 
for example, the volume and types 
of income flowing from the cor- 
porate sector of the economy in 
contrast with that arising in un- 
incorporated businesses, govern- 
mental organizations and house- 
holds. 

The flow of national product or 
expenditure has been estimated in 
greater detail than previously, and 
the various types of consumer ex- 
penditures for goods and services 
are shown by nearly 200 compo- 
nents. Data on business outlays 
on capital account include statis- 
tics, not previously available, on 
purchases of producers’ durable 
equipment and detailed informa- 
tion on changes in business inven- 
tories by industries and by legal 
form of business organization. 

Outstanding in the report is the 
development of national income 
statistics into a system of economic 
accounting. Receipts and expendi- 
ture accounts are established for 
the major segments of the econ- 
omy—business, government, con- 
sumers, and foreign. 

From these a summary account 
of the income and product 
transactions for the economy as 
a whole is drawn up. This pres- 
entation reveals the relationships 
and interactions of the various 
segments of the economy and 
shows how national income and 
product statistics are derived 
from accounting records. 


Government receipts and expen- 
ditures have been classified into 
meaningful categories and are 
shown separately for the federal 
government, state and local gov- 
ernments, and social insurance 
funds. On the expenditure side, a 
broad object classification for all 
levels of American government is 
presented for the first time. 

Government expenditures are 
broken down into wage and salary 
payments, construction, other pur- 
chases from business, imports from 
abroad, grants in aid, subsidies, 
transfer payments, and _ interest 
payments on government debt. 

On the receipts side, a detailed 
classification of personal and busi- 
ness taxes is provided. 

One feature of the report is a 
table showing the consolidated re- 
ceipts and expenses of the Ameri- 


| can business system. 


Piston Engine Data 


passengers from a single heater. Tube-and-fin con- 
struction is conventional—all other elements of de- 
sign and engineering specifically qualify this better 
heater for the space heating requirements of the 


largest highway bus. 


LONG MANUFACTURING DIVISION 
BORG-WARNER CORPORATION 
Detroit 12, and Windsor, Ontario 


CLUTCHES + RADIATORS « OIL COOLERS 





| Offered by U. S. 

| WASHINGTON. —A compilation 
| of important references on free pis- 
|ton engines which appeared in 
| American, British, French and Ger- 
man technical periodicals between 
1935 and 1944 is available from the 
| Office of Technical Services, De- 
partment of Commerce. 


The compilation was published in 
| 1944 as a “Research Memorandum” 
of the Bureau of Ships, U. S. Navy. 
Its purpose was to make the infor- 
mation available to researchers 
who were currently studying ways 
of improving the efficiency, reli- 
ability and mechanical simplicity of 
gas turbines and diesel engines. 
Fifteen articles are cited in the 
compilation which also includes a 
list of American and foreign pat- 
ents bearing on free piston ma- 
| chinery. 


Brookman Opening 
M. J. Brookman (Chrysler), Lake 
Elmo, Minn., featured movies and 
refreshments at the grand opening 
of his modern building. 
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Highways & Safety... 


Few Deaths 


Traced 


To Defects in Roads 


IGHWAY defects apparently 

play a very minor part in 
causing fatal traffic accidents. Ex- 
cessive speeds accounted for 42 
percent of the deaths last year, 
and it was an even greater factor 
then than in 1941, the 1947 Book 
of Street and Highway Accident 
Data points out. This study was 
recently released by Travelers In- 
surance Co. 

Further emphasis is placed on 
the speed danger in the current 
issue of the Tax Economics Bulle- 
tin, published by American Petro- 
leum Institute. “In 1941, for ex- 
ample, state reports indicated a 
highway defect in only five per- 
cent of the motor vehicle deaths.” 

It continues, “Furthermore, 
National Safety Council statistics 
show that 91 percent of the ve- 
hicle accidents in 1941 occurred 
on straight roads and 89 percent 
took place on level stretches. In 
99 percent of urban accidents 
and in 93 percent of accidents in 
rural areas, no road defects were 
reported. 

“These statistics support the the- 
sis of those authorities who con- 
tend that the surest way to in- 
crease accident frequency is to en- 
co e high speed travel by build- 
ing super-highways designed for 
such extreme speeds as 90 and 100 
miles per hour. 

“In this connection, Professor R. 
A. Moyer of Iowa State College, 
who has devoted many years of 
study to the speed factor in high- 
way safety, has stated that “the | 
tenseness and feeling of unsafeness | 
commonly experienced at speeds 
greater than 60 or 70 miles per! 
hour on the best of present-day 





highways is born out of the knowl- | 
edge that there is a certain mini- | 
mum time limit to any driver’s re- | 
actions to meet certain emergen- | 
cies and errors of judgment below | 
which it is impossible to go...” | 
* * * 
“A SPECIAL study undertaken | 
by National Safety Council of 
accidents on the Pennsylvania 
Turnpike provides further signifi- | 
cant evidence that highway mis- 
haps cannot be “engineered” out 
of existence. It was pointed out 
that certain hazards, far from be- 
ing eliminated, are actually in- | 
creased, largely as a result of the | 
excessive speeds permitted on su- | 
per-highways of this type. 

The survey concluded that “ob- 
viously, the human element was 
the major factor involved in these 
accidents, for judgment was ap- 
parently in error with cars moving 
too. fast for conditions.” 

“It is obvious, of course, that 
proper design and construction 
contribute to reducing accident 
hazards on the highways,” the 
API Bulletin adds. “The con- 
struction of a nationwide system 
of speedways, however, will not 
afford a solution to the problems 
of traffic safety. If past experi- 
ence is an adequate criterion, it 
is obvious that traveling at ex- 
cessive speeds is a far more 
prevalent cause of accidents on | 
the highways than the highways | 
themselves. 

“The ultimate responsibility for | 
highway safety must devolve on 
the man behind the wheel. This is 
well summed up in the Action Pro- | 


Ind. Names 5 Dealers 


For Safety Drive 

Dealers named to the state 
Inter-Industry Safety Commit- 
tee for Indiana last week are 
G. L. Schaus, South Bend; Clif- 
ford Hart, Indianapolis; Walter 
Coyle, New Albany; F. M. Sut- 
ter, Columbus. 

Herman Schaefer, manager, 
Automobile Dealers Assn. of In- 
diana, was also named to the 
committee. He pointed out last 
week that “There are ominous 
rumors to the effect that unless 
dealers who sell and service mo- 
tor vehicles take a greater ac- 
tive interest in promoting the 
safety of their customers, some 
sort of governmental regulation 
will force them to do so.” 














gram of the President’s Highway 
Safety Conference.” 

It states: “Finally, in highway 
safety the individual is supreme. 
He can, by his act in the fraction 
of a second, either fulfill the man- 
date to be a safe highway user 
or nullify the effort which has 
been expended to safeguard lives 
and property. There is no substi- 
tute for individual caution, and no 


excuse for individual carelessness.” 
* +. +. 


Safety Session 
NSC Expects 10,000 at 


Chicago in October 


Nearly 10,000 safety-minded peo- 
ple from all corners of the United 
States and other parts of the world 
will meet in Chicago Oct. 6-10 for 
the 35th National Safety Congress 
and Exposition. 


Tr Sethe 


... put it 





Programs for more than 200 ses- 
sions on all phases of safety have 
been planned, and four large Chi- 
cago hotels have been engaged to 
house the delegates and their ac- 
tivities. 

Among the speakers will be John 
Sterling, publisher of This Week 
magazine; Dr. Ralph W. Sockman, 
minister of New York City’s Christ 
Church and minister of the NBC 
Radio Pulpit, and Paul G. Hoffman, 
president of Studebaker and chair- 
man of the board of trustees of 
the Committee for Economic De- 


velopment. 
* * * 


Road Safety Study by U of C 
OK’d by Calif. Legislature 
THE California legislature has 
passed and sent to Gov. Earl War- 
ren for his signature a bill making 
an appropriation of $920,000 to the 
regents of the University of Cali- 
fornia at Berkeley for establishing 
and operating for instruction and 
research an Institute of Transpor- 
tation and Traffic Engineering. 


The institute is to concern itself 
with all related problems of public 
transportation, including highway 
safety, and is to cooperate in re- 
search with the state division of 
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highways 
agencies. 


and other responsible 


Freewill Tests 
Planned for 


Conn. Cars 


Establishment of a voluntary mo- 
tor vehicle inspection system is 
being planned in Connecticut, it 
was revealed last week by State 
Motor Vehicle Commissioner Elmer 
S. Watson. 

He said that so-called “spot” in- 
spections will be initiated soon, to 
be followed by a voluntary inspec- 
tion system to be worked out with 
private garages. 

Although windshield stickers will 
be issued to inspected cars by the 
garages, there will be no lanes to 
go through or any compulsion to 
have vehicles inspected, the report 
said. 

He said that he is formulating 
for recommendation to the 1949 
legislature a new system for the 
issuance of driver’s licenses de- 
signed to be easier for the public, 
more satisfactory and cheaper and 
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at the same time eliminating sev- 
eral “loopholes” existing in the 
present method. 

Two possibilities are being con- 
sidered for the new system. Under 
the first, licenses would be issued 
to expire on the first of the month 
of the driver’s birthday. The sec- 
ond possibility is the establishment 
of a two-year licensing period. 

* * * 





Three Dealers Added 
To Safety Group 


Three members have been 
added to a committee of Frank- 
lin County Automobile Dealers 
Assn., Greenfield, Mass., set up 
to study a plan of systematic 
handling of night traffic acci- 
dents. Members added were 
Walter W. Wilcox, Murray F. 
Hall and Vincent M. Bostley. 
Other members are Chairman 
Orville M. Varner, Rollin J. 
Farr and Charles A. Griffin. 

Chairman Farr reported at 
the meeting on his committee’s 
work for sponsorship of a traffic 
safety campaign, which, he said, 
will begin soon by presenting 
the hazards of reckless driving 
to the public. 
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Bendix Products 


PARTNERS IN AUTOMOTIVE PROGRESS FOR OVER 30 YEARS 


If you have a new selling feature, or an idea for one 
that you want developed to meet specific requirements, 
it pays to put it in experienced hands. That's why the 
list of Bendix* Products’ clients reads like a bluebook 
of the automotive industry. The industry has learned 
that when it comes to turning an idea into a soundly 
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engineered product, suitable for volume production, 
and held to a price, Bendix Products can usually pro- 
vide the answers. Over thirty years of partnership 
with the industry proves it pays to put it up to Bendix. 
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Dealer Business Counsel 


Communications and Controls Make Dealer 
Service Shop Click 


By J. B. Van Tassel 

1* HAS become increasingly evi- 

dent to automobile dealers and 
service managers that the most ef- 
ficient way their business can be 
operated is through departmental- 
ization. The as- 
sembly line mass 
production tech- 
nique of the au- 
tomobile industry 
has lent itself ad- 
mirably to the 
service - repair 
business. Mass 
production and 
departmentaliza- 
tion calls for spe- 
cialized operators. 
_ Just as the me- 
chanic who fastens a gadget to a 
ear as it rolls down the factory 
assembly line has certain tools and 
skills to work with, so does the 
mechanic who repairs carburetors 
in a service department have spe- 
cial tools for his particular job. 

This departmentalization is 
fundamental in the service busi- 
ness, but it is not the entire an- 
swer. Communications and tow- 
er control are what make a serv- 
ice department tick. From the 
time a car arrives for service un- 
til it rolls out of the shop to the 
satisfied customer, proper de- 
partmental communication and 
tower control is the lifeline of 
the operation. 

Also very important from an eco- 
nomics point of view is the fact 
that, with new cars being pro- 
duced, individual repair jobs on 
such cars will naturally come to 
smaller dollars-and-cents amounts. 


Inventories Show 
Smallest Rise 


In a Year 


WASHINGTON. — The value. of 
manufacturers’ inventories at the 
end of July increased $100,000,000 
over their value at the end of 
June, registering the smallest 
month-to-month increase in more 
than a year, the Department of 
Commerce said last week. 

Based on telegraphic returns 
from representative manufactur- 
ers, the book value of manufac- 
turers’ inventories is estimatcd at 
$22.7 billion as of July 31. 

Continued accumulation in some 
areas has been offset by liquidua- 
tions in others as manufacturers 
strive for a better balance in the 
composition of their stocks, the 
department said. 

During the month, the durable 
goods group added $100 million 
to their inventory which brought 
the total to $11.9 billion. The 
slight upward movement in book- 
value of stocks was true of each 
of the industries in the group. In 
contrast, the nondurable goods 
group reported a very slight de- 
cline. Seasonal upswings in stocks 
of the food industries—notably the 
canning and preserving groups— 
offaet almost entirely the decrease 
elsewhere among the “soft” goods 
industries. 

The value of manufacturers ship- 
ments declined during July both 
in aggregate dollar value and in 
daily average rate. Estimated at 
$13.1 billion, sales were $500 mil- 
lion below June. When the extra 
working day in July is taken into 
account, the decrease amounted to 
8 percent in daily average value 
A factor in the decline was the 
closings for vacation periods 
Some companies reported that 
they had ceased operations entire- 
ly for two-week vacation periods 

Almost all of the decline in 
value of sales occurred among the 


4. B. van Tassel 


durable goods industries where re- | 


ported shutdowns were more nu- 
merous. The $5.7 billion in sales 
fur the morth as compared with 
$6.1 billion for June resulted from 
declines in each of the major in- 
dustries in the group. 

For the nondurable goods group 
there was little change in the 
value of sales—the estimate of $7.4 
billion being the same as for June 
Increases reported by the food, 
chemical and petroleum industries 
offset declines among the other ma- 
jor nondurable goods industries. 


To offset this drop in size of re- 
pair jobs, more volume is neccs- 
sary, and many more jobs than 
ever must be handled. 
* * * 
List of Complaints 
ERE are some of the com- 
plaints a control tower and 
communications system in the shop 
will help to eliminate: 
Customer’s Complaints 
Why isn’t my car ready for de- 
livery? It was promised for four 
o'clock. : 
My car has been in there all day, 
and they never touched it. 
How do you get in this d 
place? 
Can’t get in there, so I will go 
some place else. Xz 
Service Manager’s Complaints 
I have only two hands; I can’t 
do it all. 
There just aren’t enough hours 
in a day. 
I walk 10 miles a day in my 
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CRENSHAW MOTORS (Ford), Les Angeles, recen’ 
building 
space. 


building at 5311 Crenshaw Bivd. The 


new 
feet deep with 37,000 square feet of floor 
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tly opened ite new sales and service 
has a 225-foot frontage and is 160 
A. B. Cornforth, general manager, is 


@ veteran of a quarter century in the automobile business and has been with Ford for 


10 years. 


shop and still don’t get the job 
done. 

I’m supposed to be the service 
manager, and all I do from morn- 
ing ‘till night is check this, check 
that, check, check, check. Aw nuts! 

Mechanics’ Complaints 

What they need in this joint is 
a traffic manager, the aisles are 
always plugged, cven though the 
stalls are empty. 

Between waiting for jobs and 
waiting for parts I lose two hours 
per day. That’s a bad deal for both 
the dealer and me. 

I don’t want the small jobs, 
because I lose too much time 


getting them in and out of my 
stall. 

I could make more money if they 
would pour the jobs to me as fast 
as I finish them. 

I don’t like to gripe, but I usually 
sit on my fanny for 20 minutes 
between jobs and the shop is al- 
ways full of work. 

I spend half of my time chasing 
cars around the shop. 

7 : + 


List of Benefits 
ERE are some of the benefits 
that a communications system 
and a control tower system will 


produce in a shop: 

. Eliminate shop congestion and 

confusion. 

. Make every shop hour produc- 

tive. 

. Make mechanics’ 

productive. 

. Insure satisfactory service to 

more customers 

. Let the service manager man- 

age. 

. Make more money. 

think you will agree with me 
that if railroads controlled thcir 
flow of traflic in the same manner 
as some dealers control the traffic 
in their service departments, you 
would say 

“That’s a helluva way to run a 
railroad.” 

Any question on business man- 
agement will be gladly answered 
by Van Tassel. Address him c/o 
Automotive News, Detroit 26, 
Mich. 


time more 


C. H. Jenkins & Co. 


Charles H. Jenkins & Co. of 
Ahoskie, Inc., Ahoskie, N. C., has 
been organized with capital stock 
of $50,000 to engage in the automo- 
bile business. Principals are Charles 
H. Jenkins, Wayland L. Jenkins 
and C. L. McCoy. 
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Auto Personnel 


Raybestos-Manhattan Picks 
Four for New Positions 


Raybestos - Manhattan, Inc., re- 
cently announccd the following ap- 
pointments in its equipment sales 
division: Harry C. Dishman, equip- 
ment sales manager with headquar- 
ters in Detroit; George T. Young, 
branch manager of the Detroit of- 
fice; E. E. Juergens, branch man- 
ager of the Cleveland office, and 
John E. Cole, branch manager of 
the Chicago office. Dishman start- 
ed with the company in 1916 as 
development engincer and factory 
superintendent and was active in 
the development of molded brake 
lining and clutch facings. Young 
was formerly with Cadillac and 
entered the sales department of 
Manhattan Rubbcr Mfg. Co. in the 
Detroit office in June, 1917, selling 
mechanical rubber products as well 
as automotive friction materials 
and rubber products. Jucrgens, pre- 
vious to joining the equipment 
sales division in January, 1934, as 
Eastern representative, spent 22 
years in various phases of the iron 
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and steel industry. Cole joined Ray- 
bestos-Manhattan in 1939 with the 
industrial sales dviision at the 
Cleveland office. 

+ * > 


Henderson Named to Head 


Prest-O-Lite on Coast 


R. W. (Dick) Henderson has been 
appointed West Coast division 
manager for Prest-O-Lite Battery 
Co., Inc. according to an an- 
nouncement made by A. A. Feld- 
man, sales manager. 

Henderson formerly was mana- 
ger of the Southern California dis- 
trict for Auto-Lite Battery Corp. 

* + * 


Fisk Division Promotes 


Eight on Sales Staff 


Fisk Tires division of United 
States Rubber announces the fol- 
lowing changes in personnel, ac- 
cording to H. M. Ramsay, Fisk 
sales manager: C. J. Morgan, for- 
merly New York district sales 
manager, has been named assistant 
sales manager for the Fisk di- 
vision. He succeeds A. M. Guy, who 
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LONG EQUIPMENT Co. 


(Studebaker) selected a hillside site for its new $50,000 


building in Lexington, Tenn. Salesroom and offices occupy the one-story arca of the 
structure while service covers the two-floor section. W. I. Long heads the dealership. 


has been made district manager 
at Detroit replacing R. C. Moore, 
resigned. In his new capacity, Mor- 
gan will spend much of his time in 
the field assisting district sales per- 
sonnel. 

P. F. Lee has been made admin- 


| istrative assistant to Ramsay, with 


headquarters in New York. J. W. 
Green, formerly distribution devel- 
opment manager, has been ap- 
pointed assistant district manager 
at Chicago. J. W. Timmons, for- 
merly farm tire manager, has been 
named assistant district manager 
at Kansas City. J. L. Dunleavy, for- 
merly manager of tire and tube de- 
partment, has been appointed as- 


Sistant district manager at the New 
York branch replacing P. C. Rams- 
dell. Kamisdell has been appointed 
merchandising manager at general 
office headquarters. R. L. Eichen- 
\laub is appointed manager, truck 
| tlre merchandising. 
* + 

Railway Express Ups 
Finnin and McLain 

Railway Express Agency hus an- 
nounced the promotions of James 
B. Finnin and R. G. MeLain. Fin- 
}nin will become manager of Air 
| xpress for the Eastern depart- 
ments of the agency and McLain 
will supervise the Commercial di- 
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vision, New York City department. 

Finnin was formerly agent at 
LaGuardia Field and during the 
war served 32 months overseas 
with the Air Transport Command. 
McLain was formerly Air Express 
manager for the Eastern depart- 
ment and superintendent of pub- 
lic relations. 

++ * + 


Maremont Names Two 


To District Positions 


Charles A. Klaus, director of 
sales of Maremont Automotive 
Products, Inc., Chicago, announces 
appointment of William J. Lomo 
and Thomas W. McKinley as dis- 
trict managers in the replacement 
sales force. 

Lomo has been assigned to cover 
the Albany (N. Y.) territory and 
McKinley will operate from head- 
quarters in Birmingham, Ala. 

* * ¥ 


Hosford, Symon Appointed 


To Studebaker Service Posts 


Assignment of Harold H. Hos- 
ford to the Billings (Mont.) area 
of the Minneapolis branch and 
Ilarry J. Symon to the South Bend 
branch as service representatives 
has been announced by Don O. Wil- 
son, general service manager for 
Studebaker. 

* * + 


Dustman Named Manager 
Of Chevrolet Parts Plant 


R. L. Dustman, a veteran em- 
ploye of Chevrolet who has been 
general superintendent of the To- 
nawanda plant for the past four 
years, has been appointed manager 
of the Chevrolet-Cleveland parts 
division plant, it was announced 
last week by Hugh Dean, general 
manufacturing manager. 

* * * 


Rogers Appointed to Head 


Arrow Safety Device Sales 


Appointment of Benjamin 8S. 
Rogers as sales manager has been 
announced by the 
Arrow Safety De- 
vice Co., manu- 
facturer of auto- 
motive lighting 
and safety equip- 
ment. 

Rogers, a Naval 
lieutenant com- 
mander during 
the war, comes to 
Arrow from Rust 
Craft Publishers, 
Inc., Boston. Pre- 
viously, he was with Wall Rope 
Works, New York City, and Con- 
goleum-Nairn, Inc., Kearny, N. J. 

* + + 


Dealers Finance Names 


Clemence as President 

Promotion of J. J. Clemence to 
president of Dealers Finance Serv- 
ice, Inc., has been announced by 
the board of directors at DuBois, 
Pa. 

Clemence, who is being advanced 
from district representative in the 
Altoona territory, for many years 
represented a national finance com- 
pany in the Altoona and Pittsburgh 
territories. 


B. S. Rogers 


* * * 


Goodyear Ups Rudder 


Walter H. Rudder has _ been 
named plant manager of Goodyear 
Tire & Rubber Co. tire factory in 
Topeka, succeeding Leland E. 
Spencer, who has been loaned to 
the War Department for a year on 
leave of absence to assist in the 
economic rehabilitation of Ger- 


many. 
t * 


Heads Oil Committee 


Walter S. Hallanan, chairman of 
the National Petroleum Council, 
last week ennounced appointment 
of Howard W. Page, executive as- 
sistant to the president, Standard 
Oil Co. (N. J.), as acting chairman 
of the council’s committee on mili- 
tary and government petroleum 
requirements. 
| * * * 


Boucher Promoted 


A. F. Boucher, welding engineer 
| for Lincoln Electric Co., Cleveland, 
|handling special accounts in the 
| Detroit area, has been promoted 
to district manager for the Mil- 
waukee office, 733 N. Van Buren 
St. 


Want to buy or sell new or used cars” 
Classified Want Ads (see inside back cover) 
will solve your problem 
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Anderson, Bave Are Named 


To Ford Northeast Area 


The appointment of Andrew An- 
derson as supervisor of the ad- 
ministrative control section of the 
Northeast region of the Ford Motor 


Co. and of William P. Bave as 
manager of the truck and fleet 
sales department has been an- 
nounced by C. J. Seyffer, regional 
manager. 

Anderson was previously business 
management representative for the 
Edgewater, N. J., district. He 
joined the company in 1920. In 1940 
he was named zone manager for 
Nassau, Suffolk and Queens coun- 
ties. 

Bave, who joined the company in 
1946, was formerly truck represen- 
tative for the Edgewater district. 
Prior to joining Ford he was a 
sales engineer with Transportation 
Equipment Co. In his new position 
he will supervise the truck and 
fleet sales activities in the four dis- 
tricts comprising the northeast re- 
gion. 

* + + 


4 Regional Representatives 


Named by Sorensen 

P. Sorensen Mfg. Co., Woodside, 
N. Y., manufacturers of ignition, 
starting and lighting equipment, 
has announced appointment of four 
new regional representatives. Three 
will act in the capacity of direct 
factory representatives. They are 
R. Bruce Hunt, Watertown, Mass., 
who takes over the New England 
states; Y. M. Rogers, San Antonio, 
Tex., and Fred T. Post, Waco, Tex., 
who will cover Texas and Okla- 
homa, 

Mack M. Martin, New Orleans, 
will act as factory representative 
for the Arkansas, Louisiana and 
Mississippi area. The appointments 
are in line with the nationwide 
adve and promotion pro- 
gram recently initiated by Soren- 
sen. 

* * * 
Rogers Announces Opening 
With 12-Page News Spread 


Rogers Motor Sales (Chrysler- 
Plymouth), Stigler, Okla, cele- 
brated the opening of its new fa- 
cilities with a 12-page section in 
the Stigler News-Sentinel, devoted 
to publicity on the event and con- 
gratulatory messages. 

The Rogers plant is located on 
W. Main St. and is 50 by 100 feet. 
Co-owners are Denver and Mrs. 
Rogers. Other personnel includes 
Robert Neldon, parts, and W. D. 
Livesay, service. 

. * * 
Rosenbaum, McIntyre 
Named to ATA Staff 


Albert B. Rosenbaum and Wil- 
liam G. McIntyre have joined the 
staff of American Trucking Assns., 
Washington. Rosenbaum is a for- 
mer Interstate Commerce Commis- 
sion examiner and McIntyre was 
formerly an assistant to Senator 
James E. Murray. 

Rosenbaum will now assist Rob- 
ert J. McBride, general manager 
of the Regular Common Carrier 
Cogference, while McIntyre is to 
work in conjunction with the asso- 
ciations industrial relations de- 
partment. 


+ * 


” 
Ganey, Young Feted 
By Chicago Dealers 

Daniel R. Ganey, Chicago dis- 
trict manager, and Warner Young, 
district sales representative, of 
the Lincoln-Mercury division of 
Ford Motor Co., were guests of 
Chicago dealers for these lines and 
other business associates at a din- 
ner in the Hotel Sherman. 

The occasion was their resigna- 
tions from factory posts to become 
associated with Lincoln-Mercury 
dealerships in the Chicago suburb- 
an area, Ganey in Oak Park and 
Young in Park Ridge. 

* + * 


Browning Names Krafve 


His Assistant at Ford 


Appointment of Richard E. 
Krafve as assistant to the director 
of purchases has been announced 
by A. J. Browning, Ford vice-pres- 
ident and director of purchases. 

Krafve came to the Ford organ- 
ization from Cresap, McCormick & 
Paget, New York and Chicago 


Auto Personnel 








management consulting firm, where 
he served as manager of the Chi- 
cago office. 

He will handle the administra- 
tion and organization program for 
Ford purchasing. 

+. * * 


McGinnes and Poston 


Named to Snyder Sales 


The Harold J. Snyder Co., Kan- 
sas City, Mo., has added F. J. Me- 
Ginness, formerly car manufac- 
turer contact man for the Lincoln 
Engineering Co., St. Louis, and 
George N. Poston, formerly with 
Ford Motor and Goodyear Tire, 
to its sales staff. 

McGinness will cover Nebraska 
and western Iowa and Poston will 
take care of the Iowa territory. 

* ~ * 


Jacobson Succeeds Auten 


At McQuay-Norris 

Directors of the McQuay-Norris 
Mfg. Co., St. Louis, appointed Rob- 
ert F. Jacobson secretary-treasurer. 
He succeeds Charles C. Auten who 
was given an indefinite leave of 
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NEWEST LINCOLN-MERCURY dealership in the Los Angeles area is Jack Hahne 
Motors at Van Nuys. Hahne was an employe of the Long Beach (Calif.) Ford branch 
@ number of years ago. He has had several years experience in the banking business 
and prior to returning to the Ford organization was a Packard dealer in Van Nuys. 
The new building is of modernistic design and occupies a floor space of 18,204 feet. 
It has an air-conditioned showroom, spacious parts department and service department 


featuring ‘complete one-stop service.’’ 


absence because of illness. 

Fred M. Stemmler was appointed 
assistant treasurer. William J. 
Bolte was appointed assistant sec- 


retary. 
+ * + 


New W. Va. Road Director 


Appointment of Ray Cavendish 
as West Virginia state road com- 
missioner has been announced by 
Gov. Clarence W. Meadows. Cav- 
endish, who was moved up from 
chief maintenance engineer for the 
State Road Commission, succéeds 
E. L. Worthington, who resigned 
to accept the position of chief en- 


gineer of roads for the reconstruc- 
tion section of the American aid 
mission to Greece. 

- * + 


ACF-Brill Promotes 3 

Promotions of F. W. Kateley to 
chief engineer and E. G. Mathauer 
to assistant chief engineer of the 
ACF-Brill Motors Co. have been 
announced by R. R. Monroe, presi- 
dent. All product engineering and 
design and development engineer- 
ing have been consolidated into one 
department under these men. Wal- 
ter I. Rogers jr. has been advanced 











~ Heres the tinal word on 


to resident ACF-Brill engineer at 
the Nashville plant. 


* * * 


On Research Council 


E. R. Birchard, who joined Gen- 
eral Motors after World War I and 
rose to be assistant general sales 
manager before he was drafted in 
1941 to become Motor Vehicle Con- 
troller for Canada, has been ap- 
pointed as assistant chairman of 
the National Research Council of 
Canada. Birchard was formerly 
vice-president in charge of mer- 
chandising for War Assets Corp. 


* * + 


Waukesha Names Nelson 


Waukesha Motors Co. announces 
the appointment of Charles E. Nel- 
son jr. as assistant to President 
James E. De Long. Nelson began 
with the company in 1929, starting 
in the financial department. 

” * + 


Goodrich Promotes Miller 


Howard F. Miller has been ap- 
pointed general supervisor in the 
San Francisco district of the Re- 
placement Tire Sales division of B. 
F.. Goodrich Co., it is announced by 
Guy Gundaker jr., field sales man- 
ager. He has been with the com- 
pany since 1928. 


“HOW MUGH 


IN 1947?” 





There will be more “Prestone” brand anti-freeze this year 
than last...but still not enough for all. Production is up 


...but so is demand. 


We are expanding plant capacity as rapidly as possible, 
and we hope that the time is not too far off when there 


will be enough for all who want the finest all-winter 


protection money can buy. 
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Studebaker and its dealers scored 
an impressive public-service adver- 
tising beat with a cooperative 
newspaper ad used throughout the 
country urging veterans to ‘Hold 
on to Your Bonds.” 

The copy said “Veterans! Set 
an example of level-headed thrift. 
Don’t cash your terminal-leave 
bonds now, unless you must. 

“If you need the money desper- 
ately—or are in debt—that’s differ- 
ent. Otherwise, hold on to your 
bonds. You'll be glad later. 

“Every terminal-leave bond earns 
interest at 2% percent a year. A 
$100 bond is worth $112.50 to you 
if you hold it to maturity. 

“So hold those bonds until you 
can get full interest and full value.” 

In the ad one could see the 
strong sense of public service of 
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—Auto Advertising — | 


Studebaker Scores 
.. +» Newspaper Ads Up 
By Bob Finlay 


Studebaker’s president, Paul 
Hoffman. It is recalled that in 
19386 Studebaker, with dealer 
sponsorship, made a similar ap- 
| peal to veterans of World War I. 

The idea behind the ad is that 
one way to lessen the decline later 
is to moderate the boom now. 


90th 


The Atlantic Monthly will cele- 
brate its 90th year of continuous 
publication with the November is- 
sue. This issue will introduce both 
a new cover technique in four col- 
ors and a new format. 


William Dwiggins, top-flight de- 
signer, well known to the advertis- 
ing profession, has done an out- 
standing job in restyling the At- 
lantic. The anniversary issue will 
be the biggest in Atlantic history. 





HOUSMAN’S AUTO SALES (Studebaker) recently moved into this new building on 
Glen St., Glen Falls, N. Y. Seventy percent of the 10,000 square feet is devoted to ser- 
vice. Charles H. Housman heads the dealership. 





increasingly possible to overcome 
space-buying difficulties as more 
and more advertising agencies 
adopt the practice of consulting 
newspapers and their representa- 
tives early in the planning stages 
of newspaper campaigns. 
National advertising in week-day 
and Sunday newspapers last year 
reached a high of $270,090,000, top- 
ping by $10,000,000 the previous 
record set in booming 1929. The 
Bureau of Advertising figure for 
this year is based on an estimated 
total for the first six months of 
$175,000,000. The bureau estimate, 
issued by William G. Bell, director 
of research, is a projection based 
on the figures for national adver- 
tising in all media compiled month- 
ly for Printers’ Ink by Dr. Hans 
Zeisel, manager of research devel- 








It will include articles and stories 
by Einstein, John Marquand, 
Thomas Wolfe, Sumner Welles, 
John Crosby, G. Bernard Shaw, 
Clifton Fadiman, Somerset Mau- 
gham, Dr. William Menninger, 
Thornton Wilder, an outstanding 
automotive industrialist, and many 
other leaders in their own fields. 


Ads Up 


Despite the continued shortage 
of newsprint, national advertisers 
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opment of McCann-Erickson, Inc. 


The Goose 


Much American internal strife 
develops because so few of us know 
the everyday economic facts of life, 
says Sherman Rogers, onetime 
radical labor leader, rancher and 
hard rock miner, in a new book 
published this week under the title 
“Why Kill the Goose?” 

Rogers cites fallacy after fallacy 
that Americans commonly accept, 
and disproves them with govern- 
ment figures. A handful of persons 
do not own most of America’s large 
companies, officials do not get most 
of the money paid out as wages, 
machines do not rob workers of 
their livelihood, the rich do not get 
richer and the poor poorer under 
a free economy, and eliminating 
profit would not help the custom- 
ers, he shows. The book, published 
by the Foundation for Economic 
Education, Inc., is priced at 75 
cents for single copies, postpaid. 


Unusual 


Unusual service promotion is 
that of Larson Buick Co., Long 
Island City, N. Y., which is run- 
ning the following ad in the lost- 
and-found section of the classified 
ads in the local newspaper: 

LOST—A good Buick custom- 
er. Reward for his return. Six 
free lubrications. Larson Buick 
Co., 36-11 Northern Boulevard, 
Long Island City. See—Mr. Paul- 
son. 













are investing in U. S. daily news- 
papers at the rate of $350,000,000 
a year—$80,000,000 or 29.6 percent 
above the all-time high set by na- 
tional newspaper advertising in 
1946, the Bureau of Advertising, 
American Newspaper Publishers 
Assn., estimated last week. 

In issuing its midyear estimate, 
the bureau pointed out that al- 
though space shortages remain a 
major problem with many news- 
papers, it is nevertheless becoming 





Names 

C. R. Devine has been appointed 
assistant to the advertising direc- 
tor of United States News and 
World Report, according to Harold 
L. Behlke, advertising director. 
Devine came with United States 
News early in 1940 as a member 
of the sales staff. He entered the 
service in February, 1941, as a pri- 
vate and was discharged in Octo- 
ber, 1945, with the rank of major. 


Clemens F. Hathaway has joined 
Geyer, Newell & Ganger, Inc., as 
an account executive, it was an- 
nounced last week by H. W. New- 
ell, executive vice-president. Hatha- 
way was formerly associated with 
the J. Walter Thompson Co., where, 
during 12 years of service, he was 
an account executive and latterly 
director of that agency’s consumer 
panel. He will make his headquar- 
ters in G. N. & G.’s New York 
offices. 


Ambulance Conversion 


Approved for Stinson 

WAYNE, Mich.—Stinson Voyag- 
ers and Stinson Flying Station Wa- 
gons have been approved by the 
Civil Aeronautics Administration 
as three-place aerial ambulances, 
William H. Klenke jr., Stinson gen- 
eral sales manager, has announced. 
The Stinson ambulance plane con- 
version, accomplished through 
cabin modifications, provides for a 
stretcher on the right side of the 
cabin, and seats for the pilot and 
attendant on the left side. 

Engineering and testing of the 
ambulance plane modifications 
were done by Mountain States Avi- 
ation, Inc., distributor at Denver. 
The modification kits are now 
available to flying doctors, charter 
service operators, and other Stin- 
son owners. These kits, sold by 
Mountain States, include the 
stretcher, mattress, special safety 
belts and attachments, and instal- 
lation instructions. 


GAL. 


‘“‘We want you to know that Automotive 
News is the most read and quoted paper 
in our establishment.''—-George Soule, But- 
ler Nash Co., Butler, Pa. 
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Motor Shares Index 
Declined 2.4 Pet. 


By George Deery 
Staff Writer 

was the average for motor 

stocks outpaced the Dow-Jones 
industrial average in the rise from 
June 30 to July 31, both indexes 
show the same amount of decline 
—2.4 percent—for the month ended 
Aug. 29 (the last day of trading for 
the month). 

On that date the auto stock aver- 
age stood at 22.61 and the Dow- 
Jones at 178.85, compared with 20.82 
and 177.30 on Dec. 31, 1946. 

Hudson and Kaiser - Frazer, 
both of which were traded in 
substantial volumes, ran counter 
to the trend and at the close of 
the month showed gains of % 
and % respectively. This is con- 
sidered constructive, in that dur- 
ing most of the period volume 
was unusually low. 

The changes in quotations for the 





MORE THAN 300 OFFICES IN PRINCIPAL CITIES OF THE UNITED STATES AND CANADA 


COMMERCIAL 


month's period were as follows: 
duly 31 Aug. 29 


CBO = ai ccestincicse ss ictsins 9% 9 
General Motors ........ 60% 59% 
GRIN secsdcabvins revive 59% 59 
Hudson . 16% 17% 
Kaiser-Frazer ..... 7% 8 
PED Mle iev ict tesvesesdeticcnveis . 17% 16% 
| SS 5 
Studebaker ......... 22 20% 
EI cabctcsesscrctesns 9% 9 


* F of 

TS market has been continuing 

its tendency to stay in a rut 
even though the anticipated Labor 
Day holiday has passed. Devotees 
of the Dow theory are still watch- 
ing for a clue as to what future 
course the market may take. 

With public participation at a 
low ebb, the recent minor moves in 
either direction have- lacked the 
significance that could be attached 
to them, had a huskier turnover 
been present. 

Analysts in general have separate 





Auto Stocks 





Sept. 8 Sept. 2 
Chrysler ........ 56% 5936 
Crosley ......... 8% 9% 
General Motors.. 56% 59% 
Hudson ......... 16 17% 
Kaiser-Frazer ... 7% 8 
DE Wicccveceve 15% 16% 
Packard ........ 4% 4% 
Studebaker ...... 19% 21 
a 8% 9% 
Average for 
Nine Stocks ... 21.55 22.76 
issues and industry groups they 


favor should the trend be upward. 
They are almost unanimous in 
their praise for the auto and auto 
accessory issues. 

There is nothing new in their 
choice as pointed out in this col- 
umn for the past several months. 
But as the summer wanes, it is 
worth noting that, with rare pos- 
sible exceptions, the same indi- 
vidual issues rated highly during 
the past several months still 
maintain that position. 

While the favor of some for cer- 
tain companies may have cooled, 
nothing of a startling nature has 
been revealed and this is indicative 
of a generally healthful condition 
throughout the industry. What the 
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ie 
followers of these stocks like is 
that the future looks excellent, too, 
as compared with many industries. 
+ * * 


Fractions 


Reports from Chicago are that 
1947 Pure Oil earnings will be the 
best in its history. . . . With the 
summer doldrums now a matter of 
history, new financing is taking a 
spurt. Last week new corporate 
issues totaled $140,000,000. No auto- 
motive issues were included, the 
offerings being mostly those of util- 
ities. . . . A book value of $23 a 
share and an equity of $14 a share 
in net working capital was shown 
by Hudson on Dec. 31, 1946. Its 
high for the year was 20%, with a 
low point of 12%. 


“In the past 49 years, accord- 
ing to the Wall Street Journal, 
the industrial average declined in 
27 Septembers, while advancing 
in 22. The railroads lost ground 
28 times that month and gained 
in 21. During the past 10 years, 
however, the bulls have had the 
better of the post-Labor Day 
markets. Both the industrials and 
the railroads have advanced in 
six Septembers during the past 
decade.” 

General Motors, Chrysler, Pack- 
ard and Socony-Vacuum are ac- 
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CREDIT CORPORATION 


A Subsidiary of Commercial Credit Company, Baltimore 








SN Va., 
; president, has increased its maxi- 


counting for a large share of the 
shares traded on the New York 
stock exchange. .. . Domestic buy- 
ing of autos and some other lines 
can contribute to offsetting losses 
in foreign purchases, it is pointed 
out by National City Bank, New 
York. Its monthly letter adds: “Be- 
lief that prices are moving only one 
way may be stimulating, but if it 
leads to overbuying, reaction and 
losses will follow.” 

Desire to boost dollar balances 
may result in a higher rate of 
liquidation of U. S. securities 
held by foreigners, in the opinion 
of the Federal Reserve Bank of 
New York. Total net sales have 
been small so far—$234,000,000 in 
the first year after the end of the 
war in Europe and $223,000,000 in 
the following year. ... Good 
earnings prospects and possible 
dividend increases in some cases 
place stocks of car and truck 
manufacturers and accessory 
firms in a good spot should a 
market rise materialize, some 
followers of these issues point 
out. 

The Outlook, published by Stand- 
ard & Poor's Corp., picks Johns- 
Manville as “The Stock of the 
Month.” While primarily a _ build- 
ing issue, “sales other than for con- 
struction use usually exceeded one- 
third of sales in past years,” the 
publication states. “The automobile 
industry is a relatively important 
customer of the company’s friction 
materials, including brake lining 
and clutch facings,” it adds. 

* + + 


‘Effective Story’ 
Stressed in Public 
Relations Guide 


More and more companies are 
realizing that they have a good 
story to tell and are taking steps 
to tell it, Research Institute of 
America, 292 Madison Ave., New 
York, states in its booklet, “How to 
Tell Your Company’s Story to Em 
ployes, Stockholders, the Public.” 

Before presenting concrete exam- 
ples of tried methods in various 
types of corporations, the book 
stresses that “Obviously, good pub- 
lic relations is made up of two 
parts. The second part is telling 
your story as effectively as possible 
to employes, stockholders, consum- 
ers, buyers, government and the 
public in general. The first part is 
to develop and carry out good poli- 
cies.” 

A book that should be of definite 
help to both large and small firms 
it describes and illustrates the 
“telling” plans of such companies 
as International Harvester, Ford, 
Thompson Products, Union Oil of 
California, General Motors, Na- 
tional Steel, Chrysler and Libby- 
Owens-Ford. 

Among the subjects discussed are 
“Stating Your Policy,” “How to 
Pick Your Themes,” “Describing 
Profits, Dividends, Reserves,” “Ex- 
amples of Public Misunderstand- 
ings,” “The Question of Manage- 
ment Pay,” “Community Relations 
Programs.” 








* + * 
Earnings 
Electric Auto-Lite— For six 
months ended June 30 net income 
of $5,057,865, equal to $3.38 a share 
compared with a net loss of $379,- 
630 in the first half of 1946. 


/ ee / 
Safety Supervision 
Casualty Firms Design Book 


For Fleet Operators 


NEW YORK. — “Safety Super- 
vision in Motor Vehicle Fleets,” a 
book designed to promote and ex- 
pedite the teaching of safe opera- 
tion of motor vehicle fleets, has 
been published by the National 
Conservation Bureau, accident pre- 
vention division of the Assn. of 
Casualty and Surety Companies. 

The text was edited by Milton D 
Kramer, assistant director of the 
Center for Safety Education at 
New York University, after 10 spe- 
cialists in various phases of fleet 
operation prepared its contents. 

Copies may be obtained through 
the National Conservation Bureau, 
60 John St., New York City. 


Smith-Utterback 


Smith-Utterback, Inc., Richmond, 
of which C. Archer Smith is 


mum authorized capital stock from 


$125,000 to $250,000. 
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Canada rake 


Fewer Truc 


Cars, Parts 

OTTAWA. — Canada’s domestic 
exports of cars and trucks as well 
as parts showed a decline in July 
compared with last year, the De- 
partment of Trade or Commerce 
reported last week. 

Truck exports in July this year 
amounted to $2,734,000 against 
$3,437,000 in July last year. In the 
seven months of this year ended 
in July the total was $27,434,000, 
compared with $29,778,000 in the 
same period of 1946. Likewise, Ca- 
nadian exports of cars in July 
dropped from $3,061,000 in July of 
last year to $2,446,000, but in the 
first seven months of this year 
ended July rose to. $20,437,000 as 
against only $5,562,000 in the same 
period of 1946. 

The value of automobile parts 
shipped from Canada in July this 
year decreased from $1,893,000 in 
July last year to $1,496,000 and in 
the first seven months of 1947 
totaled $11,766,000 as against $14,- 


N.Y. Program 
Maps Roads to Cost 
Over $2 Billion 

New York state’s postwar high- 
way construction program will 
cost more than two billion dollars, 
Charles H. Sells, superintendent 
of the State Department of Public 
Works, told the New York State 
Sheriffs’ Assn. annual conference 
in Jamestown. 


“It will run into something be- 
yond $2,000,000,000,” he said. He 
referred to the state’s 14,000 miles 
of highways and told of the pro- 
gram for several thruways. 


DuPont Lucite Plastic 


Forms New Afterglow 

WILMINGTON, Del.—Phosphor- 
escent “Lucite” acrylic resin sheet- 
ing is now available in commercial 
quantities, the DuPont Co. has an- 
nounced. This luminescent form of 
the plastic contains pigments 
which cause the material to glow 
for a period up to 12 hours after 
exposure to ordinary light. 

The afterglow of this phosphor- 
escent sheeting is believed to be 
outstanding in the field of plastics. 
The material is said to give light 
of maximum brilliance immediate- 
ly after exposure, then continues 
for 10 to 12 hours to give light 
sufficient to be seen by eyes adapt- 
ed to the dark. 





AN IMPROVED and simplified method 
of determining by direct measurement the 
tendency of motor olls to form sludge and 
varnish is announced by Texas Co, After 
extensive tests, simplifications were engi- 
meered which reduce the necessary oil 
charge im the original model from 250 
srams te 21 grams, and incorporate four 
units inte one. Adapted from apparatus 
originally designed at Penn State univer- 
sity, the modified test makes possible a 
much more compact and economical unit 
adaptable for routine use, and particular- 
ly for research products where available 
material is limited. OU in any stage can 
thus be tested more readily and accurately 
ter its stability and varnish depositing 


Goodrich Offers 
Logging, Pit Tires 

AKRON. — Production of two 
new sizes of truck tires was an- 
nounced last week by B. F. Good- 
rich. They are the 7.50-20 ten-ply 
Universal, and the 14.00-24 twenty- 
ply Rock Quarry casing. 

The Universal is widely used by 
loggers operating small trucks and 


in quarry and gravel pits, as well 
as a few shuttle cars in under- 


especially designed for quarry op- 
erations and various mining uses 
where cutting has been a problem. 


Safety Week 


Plans Now Underway 


For Vt. Drive 


Plans for a Vermont highway 
safety week later this year are in 
the primary stages following a con- 
ference in Montpelier of officials 
representing 17 civic, professional. 
educational and veterans’ groups. 

Invited by Gov. Gibson to attend 
the meeting were T. T. Penrose, 
automobile dealer; Leon D. Latham 
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of Vermont Truck & Bus Assn. and 
other civic leaders. 


State departments represented at 
the conference were: Motor ve- 
hicle public safety, industrial rela- 
tions, highway and education. 


Commerce Department 


To Drop Magazine 

WASHINGTON.— The Depart- 
ment of Commerce has announced 
discontinuance of its monthly mag- 
azine, Domestic Commerce, effec- 
tive with the September issue. 

The department stated that the 
magazine was being dropped be- 
cause recent budget cutbacks re- 
quired it to eliminate less essential 
publications and to earmark avail- 
able funds for more spec 
studies. Subscribers whose sub- 
scriptions do not run out with the 
September issue will receive a re- 
fund from the Superintendent of 
Documents, 


South Park Chevrolet 


The parts department at South 
Park Chevrolet, 1545 S. Park Ave., 


Buffalo, is being remodeled. Porter | Vitginia’s four-cent-a 





W. Va. Reports Yield 


fund for the year 1947-48 will be 


CHARLESTON, W. Va. — West |@pproximately $18,500,000 of which 


-gallon tax on | $7,500,000 is anticipated from li- 


Morath, parts and accessories man-| g@S0line is expected to yield $11,-|cense plates and permit taxes, it 
ager, hopes to double business in| 000,000 during the next fiscal year.|was disclosed by state officials 
layout. General receipts of the state’s road | here. 


the new 








Shock absorbers take constant punishment. That's why Delco Shock Absorbers are designed 
for the job. They are made to suit the load they have to bear, with reserve capacity for 
overloads. And only when shock absorbers are accurately fitted to the job can they 
stand up in service. Delco engineers stand ready to serve you, as they have long served 
leading makers of automotive vehicles, in solving problems of springing, suspension and 
weight distribution. Whenever you have a similar problem, call on Delco for the answer. 


DELCO 





HYDRAULIC SHOCK ABSORBERS 





DELCO PRODUCTS DIVISION, GENERAL MOTORS CORPORATION 
DAYTON, OHIO 
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By Randolph Fitzgerald 
(Fire Protection Institute) 
gous night you may be awah- 
ened by the jangling ring‘ ot 
‘your telephone. You will grope for 
the receiver and finding it, groan 
out sleepily, “Hello.” 

The voice on the other end will 
say, “This is the police department, 
if you want to see your auto estab- 
lishment for the last time you'd 
better hurry down. The whole in- 
side is practically burned up al- 
ready.” 

Still half-dazed you will dress 
and rush into town. You will 

find that the policeman wasn’t 
kidding, for all that is left of 
your dealership is hollow, black- 
ened shell. 

Let’s hope you will be spared 
the ravages of such a fire. Some 
auto dealers haven’t been quite so 
lucky. True, their insurance cov- 
ered the damage, but the custom- 
ers lost over the months it took 
to rebuild was something not in- 
cluded in the insurance policy. 

The major rule for fire safety 
is to keep your place clean. A clean 
shop is a safe shop and fires sel- 
dom start in clean places. 
* J * 

T IS more than likely that the 

basement of your establishment 
is cleaned out infrequently at best. 
Become a constant crusader 
against accumulations of flam- 
mable refuse. 

Basement fires are uncommonly 
dangerous for two reasons. First. 
the fires may burn for hours be- 
fore being discovered and second. 
the heating ducts and similar vents 
often circulate the flames and 
smoke throughout the building 
with diabolical efficiency. With the 
additional threat of spontaneous 
combustion, you can hardly afford 


to be less than constantly vigilant. | 
If you have oily or paint-soaked | 


rags around, get them out of the 


Auto Imports 
By Canada 
Rise Sharply 


OTTAWA.—Because of the pos- 
sibility that Canada may put re- 
strictions on auto imports to con- 
serve U. S. currency, the spending 
spree of Canadians in the United 
States is revealed in the official 
report that in the first six months 
of 1947 the value of automobile im- 
ports from U. S. totaled much high- 
er than in 1946. 

In fact, a breakdown of such im- 
ports shows that these included the 
following, with such imports in the 
same period of last year being 
given in brackets to emphasize the 
gain: Trucks $5.3 million ($2 mil- 
lion), cars $21.1 million ($4.6 mil- 
lion), buses $4.8 million ($1.5 mil- 
lion), parts, bus $.6 million ($3 
million), truck $3.6 million ($3 mil- 
lion) and car $42.6 million ($19.6 
million) for a total parts of $46.8 
million ($22.9 million). 

While it is true that the average 
cost of such motor vehicles brought 
from U. S. into the Canadian mar- 
ket is much higher in 1947 than in 
1946, yet further study of the in- 
dividual items discloses that the 
quantities, too, were considerably 
larger so that higher prices alone 
did not by a wide margin affect 
the gain in shipments across the 
border. 

Thus, in the first six months of 
1947, the number of trucks imported 
into Canada amounted to 2,950 
against 924 in the same period of 
1946; cars, 16,071 in 1947 compared 
with 4,302 in 1946, and buses, 552 
in 1947 against 187 in 1946. 


Chevrolet Dealership ; 


Goes to Jacobson 


W. H. Jacobson, Birmingham, 
Ala,, has taken over the Chevrolet 
dealership in Lawrenceburg, Tenn., 
formerly operated by Sudder Chev- 
rolet Co. The new firm is known 
as the Lawrence County Motor Co. 

Jacobson was formerly with the 
Birmingham division of Chevrolet 
company. The office personnel in- 
cludes Jessie Eugene Mc- 
Masters, James Lopp and Imogene 
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Fire! Are You Fully Prepared? 


Is Shop Kept Clean? Are There Extinguishers, Ashtrays? 
Do Employes Know What to Do ‘Just 


bustion can start in these rags 
while you’re home asleep. 

It’s a good idea to check your 
electric light fixtures occasion- 
ally, too. Frayed wires and loose 
connections should be attended 
to immediately. The same thing 
applies to outdoor electric signs. 

Do you supply ash trays for your 
customers if they are permitted 
to smoke in your establishment? 
Stray matches and carelessly dis- 
carded cigarettes started nearly 
100,000 fires in America last year. 
These fires can all be prevented 
by being careful. 

* > az 
FIRE which starts in your 
presence is the logical candi- 
date for a fire extinguisher. But 
do you have an approved fire ex- 
tinguisher? And do you know how 
to use it? 

There are many types of ap- 
proved fire extinguishers that will 
adequately protect your establish- 
ment. A dealer should be protected 
by several extinguishers in the 


in Case’? 
shop. Any hardware store will be 
glad to explain to you the differ- 


ent types of fire extinguishers and 
advise you which to purchase. 


Water should never be used on 
electrical or chemical fires. Fire 
extinguishers employing carbon 
dioxide or vaporizing liquid are 
recommended highly by fire pro- 
tection experts for combating 
this kind of blazes. 

In case of fire, call the fire de- 
partment AT ONCE. Teach your 

employes the proper telephone pro- 
cedure for this. When the opera- 
tor answers say, “I want to report 
a fire.” Then tell the girl, slowly 
and clearly, the address of the es- 
tablishment and she’ll do the rest. 


Know where the nearest fire 
alarm box is located in case your 
phone should be surrounded by 
flames. Many an establishment has 
been seriously damaged because 
nobody knew where the fire box 
was. 

At the rate fires are increasing, 
the epitaph for 1947 will read: “The 











MANY EMPLOYERS have found it a wise practice to arrange with the local fire de- 
partment for periodic fire extinguisher demonstrations. There is an extinigtdishe® fot 


every class fire. The fire-fighting demonstrations, which can be worked 
very graphic and informative.—(Photo courtesy Fire Protection Institute) 


Year of the Great Fires.” There 
is still time to change the inscrip- 
tion! 
Maher Names O’Brien 
Johnnie C. O’Brien, widely known 
in Dallas and north and east Texas 


truck equipment circles, has been 
appointed manager of the new 


out, are often 


truck department of Ed Maher, 
Inc., Ford dealer and parts dis- 
tributor, 420 N. Harwood 8t., Dal- 
las, Tex. The néw department, an- 
nounced by Ed Maher, president, 
specializes in truck sales, service 
and the equipping of trucks for 
unusual and highly specialized uses. 





For Cleaner, Quicker, More 





@ Shown is the four-outlet Alemite center stand 
equipped with oil dispensing hose reels and totaliz- 
ing meters. These units also available in any other 


desired number of reels. 


There are other Alemite hose reel units available 
which can be installed in the wall or ceiling... in 


fact, anywhere you wish. 


A new way to wind reel springs gives practically 
even tension on a 20 foot hose length. You simply 
walk with the hose to the car...stop...the hose 
locks automatically for you to fill the crankcase. Then, 
pull the hose 4 turn of reel... the hose is unlocked 
to return to the reel. The reel compartment is rigidly 
built and finished in white enamel with chrome trim. 


Oil SAE identification plate at each outlet. 





Air operated pumps and original drums are behind wall or 
in basement. Oil is pumped to reels through pipes under the 
floor. Reel compartment is compact, easy to service. An ex- 
clusive swivel makes hose glide out easily ...no pushing or 
rubbing to cause undue wear. 
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The Other Side of the Picture 


felto, TRIBVWE OFFICE? SEND 
YOUR ADVERTISING MAN OVER 
To PICK VP MY COPY FOR 





SEE TEWSAT ONAL 
Orrenr SELow 


Fund Diversion Hit 


Big Expenditures for Little Traveled Roads 
Hit as Pernicious Waste 


MACKINAC ISLAND, Mich.—|told a meeting of northern 


way funds has hampered develop- | week that: 





(Cartoonist Kempf, a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 


JMME DIATE es Tu BE AST b 
SPURT MODEL err ee. SPURT MODEL SF 
NOT ZIG SI LA - puer- PUFF Me biare Meier 


AUIWE Rt1GNT 
wow 


persistently described to the public |a fraction of the traffic load and 


support.” the public. , 
The most pressing problem of | “It seems to me,” said Briggs, 
a highway program today, he |“that farm areas, where many of 
Michi- | said, is the need for providing |these lightly-traveled roads exist, 


Declaring that diversion of high-| gan road commissioners here last | funds with full public support in |would derive far greater benefit 


accordance with the principles of |if money spent on such roads were 


ment of a proper highway program,| ‘The rebuilding of our highway| sound taxation and financing | used to improve market-to-market 
W. O. Briggs jr., executive vice-|system will require hundreds of | methods. highways. 
president of the Briggs Mfg. Co.,! millions of dollars, and the great He charged that large sums of He cited a survey by the Public 


Profitable Bulk Oil Delivery! 





Add “Sales Flash” to Your Department... Serve More Customers Per Day 
. »- Protect Your Profits by Eliminating Waste and Mess 


These Alemite methods offer you easy, rapid delivery 
of bulk motor oil. You give faster service, handle 
more cars per day, have absolutely no waste or mess. 
With meters, and totalizers, you have an accurate 
check at any moment on motor oil sales as well as 








construction 


Oil is pumped from original drums (located in 
another room or in basement out of sight) and . 
piped to the oil bar. The pumps are air operated. changeable with company emblems. 


Up to 5 outlets may be used. Ample clearance between “‘No- 
Drip” valves and tray for 5-qt. measure. Oil SAE grade identifica- 
tion plate above each valve. Oil meters with totalizers can be used. 


inventory. What’s more, these Alemite units add 
“sales flash” to your department that brings in and 
holds customers. And you get the full advantage 
of bulk oil discounts. It all adds up to greater prof- 
its—the goal of every operator today. 





OIL BAR 









Stainless steel splash plate and pan with outlet drain. All steel 


with white baked enamel finish. Top signs available 


for oil company identification. Emblem at front also inter- 


FOR COMPLETE DETAILS 
Contact your Alemite Jobber or write di- 


| Lubricating Equipment 22222" 
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benefits to be derived from such |money are being spent on small|Roads Administration in saying 
a@ program must be actively and /| unimportant roads that carry only|that approximately 600,000 miles 


of rural roadways in the U. S. 


in order to acquire and hold public | therefore benefit only a part of|could be abandoned without any 


economic loss. 

“These 600,000 miles of lowest 
traffic road mileage should be 
abandoned at once and the funds 
now used for their upkeep ap- 
plied to improving the primary 
arteries,” Briggs said. 

Briggs said he echoed the senti- 
ment of the entire auto industry 
in his feeling that all money col- 
lected from gasoline taxes, motor 
vehicle * registrations and other 
taxes placed on the automobile 
should be used exclusively for pub- 
lic roads and highway safety. 

“But, even more pernicious,” de- 
clared Briggs, “is the dispersion 
of highway funds for lightly trav- 
eled highways.” 


Chevrolet Plant 
At Janesville 
Marks Birthday 


JANESVILLE, Wis.—With a rec- 
ord of having produced more than 
1,800,000 cars and trucks in 25 
years of operation, the Janesville 
assembly plant of the Chevrolet 
Motor division last week observed 
its silver anniversary. 

Included in the schedule of events 
planned for the occasion by R. W. 
Podlesak, plant manager, was a 
plant tour for newspapermen and 
an open house for residents of the 
Janesville area. 

Constructed in 1919 on a 122- 
acre site on the south side of 
Janesville by Samson Tractor Co., 
the property was acquired in 1922 
by Chevrolet and converted into 
an automotive assembly plant. 

Since its acquisition, according 
to E. S. Wellock, assistant Chev- 
rolet manufacturing manager in 
charge of all Chevrolet assembly 
plants, the unit has been enlarged 
three times and today embraces 
802,908 square feet, including space 
occupied, by Fisher Body division. 
An addition to the office building 
is now being completed. 

Five of the six plant managers 
who preceded Podlesak— L. I. 
Stewart, Ellery Wright, T. C. Fitz- 
patrick, D. G. Frazer and T. C. 
Downey—are still connected with 
General Motors Corp., with the 
sixth, George Lowe, deceased. 

The Janesville plant has a capac- 
ity of 520 cars and trucks every 
eight hours, and most of the ve- 
hicles assembled are distributed 
through Chevrolet dealerships in 
the Midwest states. 









Safety to Be Feature 


Of N. E. Road Show 

A New England Highway Ex- 
position, the first such postwar 
affair, is being arranged by 
Massach:isetts Highway Assn. 
Oct. 14-16 at Commonwealth 
Armory, Boston, as an aid to 
spreading knowledge about more 
and safer highways. Displays 
of the newest road building 
equipment, street lighting de- 
vices, traffic regulations and 
controls as well as park, police, 
fire and sewer equipment will 
be features. 

Street lighting engineers, 
school, traffic and police officials, 
in addition to the highway ex- 
perts, will speak. Commissioners 
of public works, state engineers 
and superintendents of streets, 
parks and sewers of the 350 
cities and towns in Massachu- 
setts are members of the asso- 
ciation. 
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agreements requiring membership 
in unions as a condition of employ- 


ment. 

4 Employer-employe relations pol- 
icies and practices of employers 

and associations of employers. 

5 Desirability of welfare funds for 
the benefit of employes and their 

relation to the social security sys- 










AUTOMOTIVE WASHINGTON 


Labor Relations Picture 
Undergoes Scrutiny 
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Methods and procedures for best = 

By William Ullman carrying out the collective bar- tha 

Wi Correspondent gaining processes, with special at- ena 

tention to the effects of industry- a 

WHILE CONGRESS is in adjournment, one of its joint jos oe upon ae 
committees is undertaking an important study of the entire ; t pens 
4 : ° 7 Administration and operation o il 

field of ee Ee relations. Since activities of simi-| ¢ existing federal laws relating to = 
lar past committees have been aimed only at particular evils | employer-employe relations. 7 
and have been limited in scope, the present committee is|, Industry-wide bargaining, wel-| sue pRorosED dealership headquarters for H. J. Nassar, Inc. (Ford), Boston. lenis 
examining the entire broad a ae, ee Se cout 
field with the ai f i productivity and|°f unions and employer associa-| sumes the Taft-Hartley law leaves specific and well-groomed proposals Su 
motes Re a oe higher wages, in-|tions, example study of the em-/ certain unfinished business in the|to submit to the full Ways and effec 
mending legislation to im- cluding plans for | Ployer-employe relations of 20 se-| nanagement-labor field. Means Committee when it recon- Islan 
prove employer-employe relations. guaranteed an-| lected concerns, and operation of/ ‘the committee, with Senator |venes in November, a Treasury de- enae 
eros —a = =. = nual wages, - loosed Glieioe. act are receiving | Joseph H. Ball as chairman, there- | partment spokesman said. of 1 
are rthy of specific a . centive profit- . fore, will determine what recom- | 
They are: shafihg and The committee thus constitutes | mendations should be made to Con- | Antimony Decontrol ere 
] Means by which permanent nus systems. ® means whereby Congress dur- | gress with respect to further legis-| MODIFICATION of government tion 
friendly cooperation between Internal or-| ing the first months of the new | lation. It is required by the law/controls over antimony, long one 7! 








ganization and its 


administration of 
labor unions, 
with special at- 
tention to the im- 


employers and employes and sta- 
bility of employer-employe rela- 
tions may be secured throughout 
the United States. 

2 Means by which the individual 


1948. 





William Ullman 
employe may achieve a greater|pact on individuals of collective 





Significant about the topics un- 
der study is that Congress as- 
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thority. 


to report not later than March 15, 


New Oil Ruling Befogs 
U. S. Fight With States 


SUBMERGED oil-rich land along 
American coasts got into the news 
again last week when the Depart- 
ment of the Interior announced 
that the federal government has 
no legal right to lease any of such 
land for gas and oil development. 
The announcement was based on 
an opinion by Atty. Gen. Tom 
Clark, who said that Congress will 
have to pass a new law to give 
the Interior department leasing au- 


This new complication came less 
















of the auto industry’s vital recon- 
version shortages, was announced 
last week by the Office of Mate- 
rials Distribution, Department of 
Commerce. No longer is it neces- 
sary to apply to OMD for permis- 
sion to ship antimony. 

With current antimony supplies 
sufficient to meet domestic re- 
quirements, recent administration 
of the order has been directed in 
correlating requests with the form 
of antimony most appropriate in 
terms of supply and suitability. 
While it is believed that overall 
shortages again will develop, OMD 
believes that present control will 
prove adequate. 

The Office of International 
Trade will issue licenses to ex- 
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Court decision of June 23. 

Ownership of the submerged 
land had been contested by the 
states—particularly California— 
which had issued about 100 leases 
for the withdrawal of oil from 
under the water. 





than three months after the fed- 
eral government acquired title to 
the submerged land by a Supreme 






port antimony against an over- 
all quota, but the exporter need 
no longer apply to OMD for 
authority to ship since, like oth- 
ers, he must have authorization 
to receive the material. 

Another change in the order re- 
lieves an applicant from naming 
his supplier. Upon receipt of his 
authorization he is free now to 
buy the material from any com- 


Secretary of the Interior Krug 
made public a brief letter from 
Clark in which the latter declared 
that the mineral leasing act per- 
mits the government to lease only 
public lands above the surface of 
the ocean. The act does not cover 
submerged coastal lands, he said. 

This confirmed a previous infor- 
mal opinion of the Justice and In- 
terior departments, which was 
reached shortly after the Supreme 
Court handed the land over to the 
federal government. Clark’s ruling 










mercial source he wishes. - 


Tire Speakers 


DON HOBART, research direc- 
tor for the Curtis Publishing Co., 
and Gene Flack, sales promotion 
and advertising manager for Loose- 
Wiles, have been added to the list 
of speakers for the 27th annual 
conference of the National Assn. 
of Independent Tire Dealers to be 
held in Cleveland next month. The 









Secretary Krug. 


* * e 


U. S. Departments Join 
In Tax Program Study 


MEMBERS OF the House Ways 
and Means Committee and experts 
of the Treasury department are 
cooperating in a series of meet- 
ings to prepare recommendations 
for a new tax program, in line 
with the generally prevailing be- 
lief that the entire Internal Rev- 
enue Code should be critically ex- 
amined and revised. 

It is understood that special at- 
tention is being given to proposed 
changes in excise taxes and com- 
munity property tax laws. The lat- 
ter, in effect in 11 states, permit 
married persons to divide their in- 
come for tax purposes. 

It is hoped to have a number of 


on the government’s leasing rights 
was handed down at the request of 


headquarters in Washington. 


y ne 





Hobart talk, it is understood, will 
stress better merchandising, what 
tire dealers are and are not doing, 
and what the customer expects in 
the way of service. 

To obtain a sound basis for a 
factual talk along such lines, said 
to be the first of its kind ever 
given at a tire dealer conference, 
the Curtis research division is 
now conducting a survey among 
both tire dealers and their cus- 
tomers. 

Rep. Walter Ploeser, of Missouri, 
chairman of the House Small Busi- 
ness Committee, is scheduled to 
tell the tire dealers what they may 
expect in the way of relief from 
price discrimination, attempts to 
control the growth of monopoly 
and what his committee is doing 
generally to assist small business. 
‘An attendance of more than 
1,500 is expected at the Cleveland 
gathering, it was said at NAITD 
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The CARHANGER . . .Now §3® List 


Remarkable invention for HANGING SUITS or DRESSES or BABY BASKET. Fits 
tightly to ceiling. Adjusts to fit 95% of all cars. Excellent construction. Proven sales 
at dealers service stations. Volume sales to travelers and salesmen. Sample 


VALUABLE DISTRIBUTORSHIPS AVAILABLE 
_THE CARHANGER CO. 





865 Park Ave. Rochester 7, N. Y. 
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Will Rhode Island ‘Cash Plan’ Set Precedent? . . . 
Health Insurance Proposals Loom 
As Live State Issues in 1948 


NEW YORK.—Despite the fact 
that no new such measures were 
enacted into law this year, bills 
proposing the establishment of so- 
called state “cash sickness” insur- 
ance programs, designed to com- 
pensate workers for loss of wages 
while absent from employment 
through illness, will be live issues 
on a broad scale in future state 
legislative sessions throughout the 


country, a survey indicates. 


Such programs are currently in 
effect only in California and Rhode 
Island. The California program, 
enacted last year, is financed out 
of 1 percent payroll levies which 
employes had been contributing to 
the state unemployment compensa- 


tion fund. 

The California law, however, 
permits either the employer or 
a group of employes to establish 
a voluntary plan as a substitute 
for coverage under the state 
plan. The workers are not 

the 1 percent state tax 
in such voluntary plans, but can- 

not be assessed any more than 1 
percent and must be guaranteed 
benefits at least as liberal as pro- 
vided by the state fund. 

No provision for the establish- 
ment of alternative voluntary plans 
is made by the Rhode Island cash 
sickness law, which was enacted 
in 1942 as the first of its kind. 
Although a substantial reserve 
fund was built up between the 
law’s enactment and initial pay- 
ments in April, 1943, it was soon 
necessary to dip into this reserve 
when it was found that 1 percent 
employe contributions did not equal 
disbursements. 

To prevent the fund from going 
insolvent, the Rhode Island legis- 
lature subsequéntly increased work- 
ers’ contributions to 1% percent 
and provided for more stringent 
administration. The fund also has 
been aided by transfer of $28,000,- 
000 from the unemployment com- 
pensation fund, a move authorized 
by Congress. The legislature has 
now cut the employe contribution 
rate back to 1 percent, with pro- 
ponents of the plan claiming the 
fund will now stay in the black. 

R. L. Law Assailed 

Although the Rhode Island law 
has attracted widespread attention 
as a possible model for other states, 
it also has been subjected to sharp 
criticism. In a recent supplemental 
report to the American Medical 
Assn., that group’s Council on 
Medical Service said: 

“Many defects seem to have 
become apparent in the Rhode 
Island program, and it seems to 
be the consensus that it provides 
only a cane. lesson in that it 


ts opera- 
tion would be satisfactory.” 

According to a recent report by 
the Insurance Economics Society 
of America, bills providing for a 
compulsory system of sickness 
benefits were introduced this year 
in Congress and eight states: Con- 
necticut, Illinois, Maryland, Massa- 
chusetts, Minnesota, New York, 
Pennsylvania and Wisconsin. 

Bills for a compulsory system 
but permitting private insurance 
as an alternative were introduced 
in six states: Connecticut, Massa- 
chusetts, Montana, New Hamp- 
shire, New Jersey and Washington. 

Bills to provide for compensation 
due to sickness under the unem- 
ployment insurance laws were in- 
troduced in eight states: Alabama, 
Arizona, Connecticut, Massachu- 
setts, Nevada, New Jersey, New 
York and Pennsylvania. 


None of these bills became law, 
although the Nevada measure was 
passed by the legislature of that 
‘tate but vetoed by Gov. Vail M. 
Pittman. It would have provided 
for the payment of benefits under 
the state unemployment compensa- 
tion act to workers separated from 
employment because of illness or 
non-occupational disability. 

In vetoing the bill, Gov. Pittman 
questioned its constitutionality as 
drawn and contended it would en- 
danger the functioning of the pres- 























ent unemployment compensation | administration bill as amended. 
act. Under the administration plan 
Issue to Be Revived in New Jersey, employes who are 
Cash sickness insurance was a 
major issue in the 1947 regular ses- 
sion of the New Jersey legislature 
and will be raised again next year, 
if not sooner at a special session. 
Gov. Alfred E. Driscoll has urged 
the establishment of a public cash 
sickness fund with $183,000,000 of 
accumulated worker contributions 
to the state unemployment compen- 
sation fund. 


Driscoll’s plan had optional pri- 
vate features, however, which, like 
the California program, would 
have permitted employers to pro- 
vide private cash sickness benefits 
through self-insurance or through 
regular contract insurance pro- 
vided the benefits matched or ex- 
ceeded those payable from the pub- 
lic fund. These would have been 
$22 a week for 26 weeks under the 


continue to pay that amount if 
their employer elected sickness 
benefit coverage under the state 
fund. Those under private plans 
would pay % of 1 percent to the 
state fund. 

Opposition to the New Jersey 
proposal came largely from the 
New Jersey Manufacturers Assn. 
and the New Jersey state chamber 
of commerce, which contended that 
many existing private plans would 
be rendered useless and that small 
employers would be forced to join 
the public fund rather than insure 
with casualty insurance companies. 
The chamber countered with a pro- 
posal for a privately operated, 


state-supervised plan. 
One of the reasons why the cash 





For years we've been sounding off about the wonder- 
ful results of Collier's P.S. campaigns. And they have 
been a resounding success. But don't just take our word 
for it! We've been saying that Collier's P.S. helps auto- 
motive dealers do a better job of selling service to their 
customers. And your fellow dealers agree. Here's the 
proof! ... To tie in with the 1947 Collier's Spring Tune-Up 
Campaign, dealers ordered 925,000 pieces of business- 
getting direct mail material. 


Colliers PS. 


Coeveniioe 





AUTOMOTIVE NEWS, SEPTEMBER 15, 1947 
sickness issue will be kept alive 


in New Jersey and many other 
states is the possibility that such 
legislation will be enacted by Con- 
gress, as recommended by Presi- 
dent Truman, if the states fail to 
set up their own programs. 

In this connection, Gov. Driscoll 
recently declared: “. . . Congress 
will undoubtedly act in this field, 
as it has in so many others, if the 
states should fail to assume their 
proper responsibility. It should be 
apparent that we cannot meet the 
pressure for federal action to ex- 
tend the social insurance principle 
of unemployment compensation by 
restricting our thinking at the 
state level to the old employer lia- 
bility idea of workmen’s compen- 
sation.” 

Compulsory Insurance 

As contrasted with the prospect 
of increasing interest in the states 
in bills for cash sickness insurance 
programs, there is no current in- 
dication that proposals for com- 
prehensive compulsory health in- 
surance programs providing for 
prepaid medical care, supported 
either wholly or partially by em- 
ployer contributions, will get far 
in the early future. 

In recent years such proposals 
have been live issues in several 
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states, but this year measures of 
this type failed to receive serious 
consideration in any state except 
California, where Gov. Earl War- 
ren again unsuccessfully sought the 
enactment of such a program. 
Committees of both es 
of the California legislature re- 
jected bills designed to — 
through a 1 percent payroll tax 

on employes and a like contri- 
bution from employers, hospital- 
ization for a maximum of 100 
days at a time plus other medical 
and laboratory services. Gov. 
Warren’s health insurance pro- 
posals at the 1947 session were 
modified versions of the program 
he sponsored unsuccessfully in 
the 1945 legislature. 

The California legislature this 
year did enact a bill providing for 
private disability insurance cover- 
age of all employes in an estab- 
lishment if 80 percent of them vote 
for it. The measure provides for 
rejection of the insurance by any 
employe upon written notice. 


Nolan-Mason Moves 
Nolan-Mason Motor Co., Atlanta, 
Ga., announces the removal of its 
business from 491 Spring St., N.W., 
to new and larger quarters at 651 
Lee St., S.W. 


Remember, on November Ist Collier's launches another 
campaign in the famous P.S. series. This one specifically 
promotes winter tune-up business. Millions of car owners 
will be influenced by Collier's to get their cars ready for 
winter driving. Write today to Collier's, 250 Park Ave- 
nue, New York 17, N.Y. Ask how you, too, can tie in. 
Find out how to get the Collier's readers in your neighbor- 
hood to come to your shop for their fall and winter 
car service. 
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Stiffer Laws Are Given Preference .. . 


State Curbs on Union Shop ‘Saved’ 
By Clause in Taft-Hartley Act 


By Bethune Jones 

Staff Correspondent 
NEW YORK. — Strengthened by 
the federal Taft-Hartley act, state 
measures aimed at the closed shop 
and other forms of compulsory 
union membership were approved 
this year by the legislatures of 14 
states and were previously effective 
ia other states, a survey re- 





ployment, in any state or territory 
in which such execution or applica- | provisions: 
tion is prohibited by state or ter- ] 

ritorial law.” 

Prior to passage of the Taft- 
Hartley Act, state laws attempting 
to prohibit or restrict compulsory 
union membership were admitted- 
ly of highly doubtful constitution- 
ality, especially as applied to inter- 
state commerce. Insofar as _ the 
Taft-Hartley Act is concerned, such 
state laws now not only are be- 2 
lieved constitutional but may take 
precedence over the federal law 
even in instances where interstate 
commerce is involved. 

State Laws Téugher 

Importance of the “saving clause” 
in the Taft-Hartley Act lies in the 
fact that most of the state laws with any labor union or employe 
to which it lends strength are far | organization of any kind. 
more stringent in their provisions 3 “It shall be unlawful for any 
than the federal] act. Typical of the person, firm, corporation or as- 
state laws is that enacted this year |sociation of any kind to exclude 


membership in, 


The survey also showed that 12 
states enacted measures to curb 
jurisdictional and sympathy 
strikes and secondary boycotts. 
The Taft-Hartley act bans the 

closed shop but permits the more 
common union shop when a major- 
ity of workers involved vote for 
it. A “saving clause” in the federal 
act, however, states that “nothing 
in this subchapter shall be con- 
strued as authorizing the execution 
or application of agreements re- 
quiring membership in a labor or- 
ganization as a condition of em- 


“It shall be unlawful for any 
person, firm, corporation or as- 


any contract, combination or 
agreement, written or oral, provid- 
ing for exclusion from employment 
of any person because of member- 
ship in, affiliation with, resignation 
from, or refusal to join or affiliate 





In Philadelphia—nearly everybody reads The Bulletin 


The Sunday Bulletin — first issue 
published February 9, 1947 
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from employment any person by 
reason of such person’s payment 
of or failure to pay dues, fees, 
assessments, or other charges to 
any labor union or employe organ- 


in Tennessee, with the following 


“It shall be unlawful for any 
person, firm, corporation or as- 
sociation of any kind to deny or 
attempt to deny employment to any 
person by reason of such person’s 
affiliation with, 
resignation from, or refusal to join 
or affiliate with any labor union 
= ners organization of any 
nd. 


sociation of any kind to enter into 


| 





ization of any kind. 


















tension of any existing contract.” 
The penalty 


year’s general 


constitutional 


South Dakota. 
Maine Allows Union Shop 


if two-thirds of the bargaining em- 
ployes of a company vote for it. 
Proposals to outlaw compulsory 
unionism were un ad- 
vanced this year in the legisla- 
tures of at least 18 other states, 
including California, Colorado, 

Connecticut, Idaho, Indiana, Kan- 
sas, Massachusetts, Michigan, 

Minnesota, Missouri, New York, 
Ohio, Oregon, Pennsylvania, 
Utah, Washington, West Virginia 
and Wyoming. 

Measures forbidding deduction of 
union dues assessments from a 
worker’s pay without his written 
authorization were enacted by 
many states, either as part of the 
anti-closed shop statutes or sepa- 
rately. Various other types of bills 
directly affecting union member- 
ship also were enacted. South Da- 
kota has a new law prohibiting 
threats or damage to property in 
the solicitation of union member- 
ships. Delaware passed a bill lim- 
iting union initiation fees to $25. 

Decisions upholding the consti- 
tutionality of state anti-closed shop 
laws have been handed down this 
year in state courts in Arizona, 
Florida and Nebraska, but final de- 
termination of the issue will await 
a ruling by the U. S. Supreme 
court. 

A suit challenging the Florida 
measure was once before the U. S. 
Supreme court but that tribunal 
refused to consider it until it had 
gone through the state rather than 
federal courts. Despite the sanction 
given such laws by the Taft- 
Hartley Act, labor will continue to 
battle them on the contention that 
they are otherwise unconstitutional. 

That the Taft-Hartley Act will 
be used to strengthen the posi- 
tion of the state laws restricting 
compulsory unionism was indi- 
cated by a recent ruling by New 

Hampshire’s Atty. Gen. Ernest R. 

D’Amours in the case of a com- 

pany involved in interstate com- 

merce. 

D’Amours held that bargaining 
employes seeking a union shop 
contract must obtain approval of 
two-thirds of the workers, as re- 
quired by the New Hampshire law, 
rather than the bare majority 
called for by the Taft-Hartley Act. 
He cited the “saving clause” of the 
Taft-Hartley Act as leading “to 
the conclusion that the state pro- 
cedures were intended to prevail 
over the federal conditions in re- 
gard to union-shop agreements.” 

Possibility that the state laws 
outlawing denial of employment 
because of union affiliation or re- 
fusal to affiliate with a union may 
be used as a pro-labor as well as 
an anti-labor weapon was indicated 
by a recent case in Arkansas. A 
labor union spokesman there an- 
nounced plans for a suit charging 
a@ company with violating the Ar- 
kansas “freedom to work” 





4 “The provisions of this act shall 
not apply to any lawful contract 
in force on the effective date of this 
act, but shall apply in all respects 
to contracts entered into there- 
after, and to any renewal or ex- 


clause. Penalty 

would range from fines of $100 
to $500, and jail sentences could be 
imposed up to 12 months, or both. 

Similar laws were adopted this 
year by the legislatures of Georgia, 
Iowa, North Carolina, North Da- 
kota, Texas and Virginia. The New 
Mexico legislature approved such 
a@ measure in the form of a pro- 
posed state constitutional amend- 
ment to be voted upon at next 
election. Statutes 
providing for enforcement of pre- 
viously adopted state constitutional 
amendments outlawing compulsory 
unionism were enacted this year 
by the legislatures of Arkansas, 
Arizona and Nebraska, with such 
amendments also 
previously adopted by Florida and 


Bills less stringent than the gen- 
eral pattern were enacted in Dela- 
ware, Maine and New Hampshire. 
The Delaware measure doesn’t at- 
tempt to outlaw the closed shop, 
but provides that employers may 
refuse to grant closed shop con- 
tracts. The new Maine law bans 
the closed shop but permits union 
shop contracts. New Hampshire’s 
law permits a closed or union shop 




























































through a lockout of employes for 
alleged union activity. 
12 States Curb Strikes 

Measures to cyrb jurisdictional 
strikes, secondary boycotts and 
sympathy strikes were enacted this 
year in at least 12 states—Caili- 
fornia, Delaware, Iowa, Massachu- 
setts, Michigan, Minnesota, Mis- 
souri, Oregon, Pennsylvania, Texas, 
Utah and Wisconsin. 

Picketing in connection with such 
activities is banned by a number 
of the new statutes. Mass picket- 
ing and other types of picketing 
are curbed under other laws en- 
acted by several states this year, 
including Connecticut, Delaware. 
Georgia, Michigan, Pennsylvania, 
South Dakota and Texas. 

California’s legislature out - 
lawed jurisdictional strikes and 
gave persons injured by them 
the right of injunctive relief and 


ondary boycotts, sympathy strikes 
and picketing in support of any 
of these activities. 

The Massachusetts legislature 
passed a bill allowing an employer 
or aggrieved union to seek injunc- 
tive relief in the courts if two 
unions agreed to arbitration of a 
jurisdictional dispute and the losing 
union refused to comply with the 
arbitrator’s award. 

A new Michigan statute outlaws 
jurisdictional strikes and mass 
picketing. It also prohibits coer- 
cion of a person who wants to 
work or blockading of highways 
under a penalty of a $1,000 fine or 
six months in jail. Another pro- 
vision outlaws picketing of private 
residences. 

In vetoing an Arizona bill which 
would have outlawed secondary 
boycotts, Gov. Sidney P. Osborn 
said: “That the secondary boycott 
has been abused, there can be no 
denial. However, one-sided, restric- 
tive legislation never accomplishes 
a worthy purpose. Also, it appears 
that the comparatively few abuses 
practiced under the secondary boy- 
cott are rapidly being eliminated.” 

Gov. Thomas J. Herbert vetoed 
an Ohio bill which would have re- 
stricted picketing, outlawed sec- 
ondary strikes and “featherbed- 
ding” practices, and required an- 
nual financial reports by unions to 
the state and unionists requesting 
them. 

Bar Tieups in Utilities 

The survey showed that new laws 
designed to prevent strikes in pub- 
lic utilities, in a number of in- 
stances including highway trans- 
portation, were enacted this year 
by the legislatures of 11 states— 
Florida, Indiana, Massachusetts, 
Michigan, Missouri, Nebraska, New 
Jersey, Pennsylvania, Texas, Vir- 
ginia and Wisconsin. 

While following the same gen- 
eral pattern in most instances, no 
two of the laws are identical. Most 
provide for compulsory arbitration 
of utility disputes, but some rely 
mainly on stringent penalties cal- 
culated to make strikes unprofit- 
able. Some provide for state seiz- 
ure and operation of a utility when 
a strike is threatened; others only 
after a strike has occurred. 


Harrig Urges 
Car Checkup 


After Vacation 


DETROIT.—A mechanical check- 
up of cars after long summer driv- 
ing was recommended last week by 
E. L. Harrig, national service man- 
ager of Chevrolet, as a safety 
measure with the end of the vaca- 
tion period and the return of chil- 
dren to schools. 

“Most people drive more in the 
summer and many add consider- 
able mileage by long vacation 
trips,” said Harrig. “It would cer- 
tainly be wise for such owners to 
check their cars now, and be sure 
they are mechanically safe, particu- 
larly with the return of children 
to school and increased activity 
on the streets.” 

Harrig suggested: 

1. Close examination of brakes 
and steering. 

2. General engine, chassis and 
body inspection. 

Safety and traffic exports pointed 
out that, with more than 28,000,000 


children returning to school, it is 
vital that motorists exercise care- 
ful driving, especially near school 
buildings. 















he losing 
with the 


outlaws 
d mass 
ts coer- 
vants to 
lighways 
0 fine or 
her pro- 
f private 


ill which 
>condary 
Osborn 
boycott 
n be no 
. restric- 
mplishes 
appears 
vy abuses 
ary boy- 
ninated.” 
t vetoed 
have re- 
fed sec- 
therbed- 
ired an- 
inions to 
questing 


es 
1ew laws 
} in pub- 
- of in- 
y trans- 
his year 
states— 
chusetts, 
ka, New 
as, Vir- 


me gen- 
neces, no 
al. Most 
bitration 
me rely 
ties cal- 
unprofit- 
ate seiz- 
ity when 
ers only 
i. 


1 check- 
er driv- 
week by 
ce man- 
. safety 
he vaca- 
of chil- 


> in the 
onsider- 
vacation 
uld cer- 
vyners to 
be sure 
particu- 
children 
activity 


brakes 
sis and 


pointed 
8,000,000 
ol, it is 
se care- 
r school 














New Products 


Porter Supply Introduces 
Gasket, Metal Cement 


Porter Mfg. & Supply Co., 2500 


W. 6th St., Los Angeles, Calif., is 
offering Gasgacinch Cement. It is 
a synthetic, flexible, deoxidized 
rubber cement used to form a per- 
manent seal in pipe joints, gaskets 
and places were flexibility is re- 


ASK THE 
BRANHAM MAN 


« Why 








Business Friends! 


Big Texas Red Blush Grapefruit, red 
as a watermelon and naturally sweet 
without sugar... giant navel oranges 

. all tree ripened .. . sure to 
please everyone. Special prices to fit 


your budget on orders of 25 or more, 
from $1.50 up. Also, boxes for home 
use and personal giffs. WRITE FOR 
PRICES TODAY. 


Paint Pony Orchard 


SAN BENITO, TEXAS 








day. 

ing tube steel truck with 
finest 9x2” molded-on rub- 
ber tires. Timken Roller 
Bearings. Model 49 Han- 
dees Truck. Ht., 45”. 1,000 
ibs, Cap.; with Wheel Guards. Over 15,000 
Mandees trucks sold by mail dn our simple 
guarantee. Return collect if not pleased. 
(lp this. Order from Handees Co., Dept. 
AN-8, Bloomington, Illinois. 


| 
| 
| 
| 





Driver Cabs and Station Wagun 
Bodies for Jeep Vehicles 


$136" 
FOB Cleveland, Ohio 
immediate Delivery Anywhere in U.S.A. 


STATION WAGONS INC. 
6619 Euclid Ave. Cleveland 3, Obie 


| oxide. 


quired to permit expansion and 
contraction of metals. 

Gasgacinch holds gaskets in 
place while parts are assembled, 
prevents sliding or slipping and 
when set is also resistant to aili- 
phatic fuels and water. It is sold 
in 4 and 8-ounce brush-in-cap con- 
tainers, and in 1-gallon, 5-gallon 
and 50-gallon drums. 

* 


New Type Tape Offered 
By Pittsburgh Plate 


Nu-Chromseal tape, a versatile 
improved form of Chromseal air- 
craft sealing tape, developed by 
Pittsburgh Plate Glass Co. research 
chemists for wartime requirements, 
will be offered for a wide range 
of industrial applications, it was 
announced last week by W. J. 
Timberman jr., director of aircraft 
sales. 

Nu-Chromseal, now being made 
available in three thicknesses, is 
not affected by gasoline, oil or wa- 
ter and may be used where re- 
quired baking temperatures run as 
high as 375 degrees, the company 
states. It is adhesive on both sides, 
clean to handle and rates high in 
dielectric values, the company says. 

+ a o 
Mileage, Time, Output Record 
Kept by Markley Register 

The Markley Register, a new 
accounting device for use on mo- 
tor vehicles to give an automatic 
and permanent record of mileage, 
speed, stops and similar data, 
with applications wherever time 
and count are important, has 
been developed by Markley Corp., 
Plainville, Conn. 

On trucks or cars the Mark- 
ley Register provides immediate, 
documentary information on 
miles traveled, time spent in 
traveling them and activities 
during the working day. 

In addition to its vehicular use, 
the register will give a minute- 
by-minute, hour-by-hour, day-by- 





day or operation - by - operation 
record of the production of ma- 
chine tools, of yolume, of | 
the flow of a fluid, or temperature. 


” 
Portable Auto Hand Light 


Is Offered by Hobbs | 


The John W. Hobbs Corp., 3000 | 
Yale Bivd., Springfield, Ill., is offer- | 
ing a portable auto hand light. 

The light is built of all-metal, | 
rustproof construction. The firm | 
says a specially designed reflector | 
gives a combination “spot” and a 
general flood of light. It is equipped | 
with a plug which fits any cigar | 
lighter. 


* * * 


Plastic Auto Polish 


Introduced by Plaze 


| 
Plaze, a new entry into the | 
field of auto polishes, is said to | 
contain two genuine plastic res- | 
ins and two plasticizers that form | 
a hard, dry seal over the paint 
finish of a car. 

The manufacturer, Plaze Inc., 
St. Louis, claims that a power 
spray application takes only 2% 
to 3 hours and that one gallon 
treats nine cars. 


Compact Fire Extinguisher 
Featured by Power-Pak 


A small, compact fire extinguisher 
is being featured by Power-Pak 
Products, Inc., Buffalo 2. It is de- 
scribed as weighing only two 
pounds and six ounces when filled. 
including 10 ounces of carbon di- 


The unit comes equipped with a 
wall bracket for placing alongside 
machines, equipment or materials 
in danger of electrical, oil, gas or 
other inflammables. 

* + * 


New York Firm Offers 


2-Ton Hydraulic Jack 


The Automotive Industrial Co., 
New York, has announced pro- 
duction of a new, all steel, two- 
ton service jack with one easily 
interchangeable hydraulic unit 
containing all operating parts 
and hydraulic mechanism. 

A lifetime service policy per- 
mits the tradein of the entire 
hydraulic unit for a new one at | 
any time during the life of the | 
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jack. Any mechanic can replace 
the unit in less than 10 minutes, 
it is claimed. 


Precision Producing 


Adjustable Shelving 


Production has been started on 
steel shelving featuring a quick- 


being offered to the garage trade 
by Wheel Service Equipment Corp., 
| 409 E. Fort St., Detroit 26, Mich. 
| It is claimed that the Tripp press 
| straightens hubs and drums as 
well as wheels, and disassembles 
and assembles hub and drum as- 
semblies. It is built to service all 
makes of passenger cars, and adap- 


action clip for rapidly adjusting | ters make it suitable also for serv- 


space between shelves. Delivery is 
said to be prompt and is currently 
being made from stock on certain 
sizes. 

A circular giving full detfils will 
be sent upon request by Precision 
Equipment Co., 2658 N. Long Ave., 
Chicago 39, ill. 

* 


Kandu Produces Step 
To Ease Entering Jeep 


Kandu Streamliner Corp. is man- 
ufacturing a specially constructed 
step for jeeps which is said to elim- 
inate much of the sales resistance 
in buying a jeep. 

This Kandu step enables short 
men and women to enter the jeep 
with more ease. 

+ * * 


12-Ton Press Marketed 


For Straightening Wheels 


A 12-ton press for straightening 
wheels, hubs and drums is now 





icing trucks. 
* 


* > 


New Soldering Iron 


Shaped Like Pistol 


Lenk Mfg. Co., 30-38 Cumming- 
ton St., Boston, is marketing Gun- 
Grip, a new type soldering iron. 
The iron is shaped like a pistol 
and helps to eliminate jiggling or 
shaking while soldering. 

The iron is built with a special 
mount for delicate work and comes 
packaged with four tips suitable 
for most types of work. 

* . * 


Gauge Gives Running Check 
On Engine Performance 


An inexpensive gauge for in- 
stallation in gasoline powered ve- 
hicles of all types is being man- 
ufactured by Snow Plastics Corp., 
221 E. 26th St., Chicago. The firm 
says the gauge makes possible a 
constant check on overall engine 





39 


performance by indicating actual 
gasoline mileage under any driv- 
ing conditions. 

The gauges are individually 
modified to suit every standard 
make and model of car and the 
name of the car for which each 
gauge is intended is printed di- 
rectly on the gauge face to assure 
proper installation. 


* 
Goodrich Seal-O-Matic Book 


A new illustrated service bulle- 
tin on the proper methods of in- 
stalling its new Seal-O-Matic tube- 
less tire has been published by 
B. F. Goodrich Co., Akron, O., and 
is available upon request. The bul- 
letin tells step-by-step the manner 
in which the rim is prepared, 
cleaned and buffed, how the valve 
is installed, and the proper way 
to mount and inflate the tire, as 
well as the procedure for de- 
mounting. 

+ * * 


Siloo Out in Pints 


With the completion of its Port 
Reading (N. J.) plant, Petroleum 
Solvents Corp. is adding to its line 
a 65-cent pint can of Siloo engine 
solvent. Previously, Siloo had been 
packaged only in quarts and in 
bulk. 





AND TH 


You may have an equipment* problem 
in which AC’s 39 years of “ 
will be of great value, to your engineers, 
your production heads, your sales depart- 
ment... or all three. For the improve- 
ment of a product, in quality, just as 
well as in sales appeal, may often be 
accomplished by “know-how,” rather 
than by simply increasing the cost. The 


“know-how” is free. 





9K AIRCRAFT SPARK PLUGS - AIR CLEANERS - AMMETERS - CARBURETOR INTAKE SILENCERS - CARBURETOR 
INTAKE SILENCER AND AIR CLEANERS - CRANKCASE BREATHERS - CRANKCASE VENTILATION VALVES - DIE 


know-how” 


General Motors Bldg. 
Detroit 2, Michigan 


CASTINGS - DIE CASTING MACHINES - BACK FIRE DEFLECTORS - FLEXIBLE SHAFT ASSEMBLIES - FUEL OIL 
FILTERS - FUEL PUMPS - FUEL AND VACUUM PUMPS - GASOLINE GAUGES - GASOLINE STRAINERS - IGNITION 
CABLE TERMINALS - INSTRUMENT PANELS - LUBRICATING OIL FILTERS - OIL FILTER REPLACEMENT ELEMENTS 


AND CARTRIDGES - AIR GAUGES - OIL GAUGES - 


RADIATOR PRESSURE CAPS - REPLACEABLE AIR CLEANER 


ELEMENTS - AUTOMOTIVE SPARK PLUGS - SPARK PLUG CLEANERS - SPARK PLUG GAPPING, TOOLS - SPARK 
PLUG TESTERS - SPEEDOMETERS - SPEEDOMETER AND TACHOMETER DRIVE ADAPTERS - TACHOMETERS 
THERMO GAUGES ~ VACUUM PUMPS - VOLTMETERS 





Perhaps your “know-how,” plus ours, 
would be very productive. Certainly, it 
will pay you to investigate AC’s wide 
variety of standard and special equip- 
ment units, used by many of America’s 
foremost builders of vehicles and engines. 
Your inquiries are solicited and will 
receive prompt attention. 


AC SPARK PLUG DIVISION © GENERAL MOTORS CORPORATION 


Mott Foundation Bidg. 
Flint 3, Michigan 


73 E. Wacker Drive 
Chicage 1, illinois 
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‘Used Car Auction Prices 
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JIM BURKE (Nash), Birmingham, Als., has utilized up-to-the-minute architecture 
in his new showroom. The photo was taken at the recent opening of his remodeled 
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ae 77 ar door, $900. R *42-—-2 door, $1,000. *47—-(62) 2 door, $4,525. "46—4 door, $2,275; 4 door, $2,260; 2 *41—Club | coupe, $925; 2 door, $1, eee 2 
idea —- '41—2 door, $1,005 '48—(61) 2 door, $8,210. door, $2,250. door, $1,155; convertible, $1,085; : 

2 » $1,680. ‘ERCURY ’40—4 door, $970. CHEVROLET *42—Club coupe, $1,010. $1,025; 2 door, $1,210; 2 door, toso; sta- 
‘ ible, 2.130. '39--2 door, '47—FL 2 door, $2,400; FL 2 door, $2,-|  '41—2 door, $1,215; club coupe, $1,195; | tion wagon, $1,500. 
ae ree '87—4 door. 385; convertible, $2,275; FM 4 door, $2,- | 4 door, $1,025; 2 door, $950; 4 door, $925. ‘oupe, $920; convertible, $1,155; 2 
41—2 door, $1,220. '36-—2 door, ; 220: SM 2 door, $2,160. ’40—4 door, $1,075. door, $875; convertible, $975; 2 door, $1, 
aon on PONTIAC '46-—FM 2 door, $2,060; FM 2 door, $2..| '89-—Club coupe, $000. 000; club coupe, $860; 4 door, $1,060; 2 

Sow, S KARD _ '41—4 door, $2,825. 080; club cou $1 ,900 ; 2 door, $1,750; 2 *86—Coupe, . door . 
: eae ae t6N eater 25.295; (6) 4 door, $2,- | 402%; $1,710; 2 door, $1,600 STUDEBAKER "892 door, $1,025; 4 door, $765; con- 
472 door, oe OUTH 150; 4 door, $2,885.44 1a eee |, '4i—4 door, $1, 1802 vioor, $1,110; 2] .'47—Commander 2 door, $2,510; Cham-| vertible, $900. 
‘ LYMOU 2.150; | $2,100." oor, $2,185; 4 door, | door, $1,070; coupe, $1,080; 2 door, $990; | pion 2 door, $2,235. ‘38-2 door, $610; 2 door, $480. 
47—Club coupe, $2,205; 2 door, $2,150; | #2, 2 door, $960; 4 door, $960; 2 door, $950. WILLYS '87—Club coupe, $565; 2 door, $410. 

2 door, $2,225; poemnere coupe, $1,885 42—(8) 2 door, $1,300. '39.-'2" doos 8775 ’ ; . ‘884 door $220 '88—2 door, $430. 
=e $950 — “40-2 door, $1,000; 2 door, $945 '87—2 door, $315. "TRUCKS LINCOLN 
47-2 doo 92.040 ONTIAC '85—2 door, $100. “abo oa CHRYSLER Ford: 2 $400; pickup, $225.] °38—4 door, $435. 
'46—Station Wagon, $2,000} 4 door, $1,- STUDEBAKER '47—Windsor 4 door, $2,560. Pape: cane $490. MERCURY 
750. nates Wages, ’47—Champion 4 door, $2,225; Cham-| '41—4 door, $1,150. ° — th oi ton C & Cc, pa. 4g0.| 27—Convertible, $2,500. 
pion 4 door, $2,160; Champion 4 door, $2,-| ’40—Coupe, $1,010. tudebaker: °47— on pickup, *46—Convertible, $2,020. 





OLDSMOBILE 
*47—(6) 2 door, $2,300. 
'41—(6) 2 door, $780. 
'89--2 door, $630. 

STUDEBAKER 
’47—Champion 2 door, $2,300; Com- 


bE SOTO '40—2 door, $1, 970: 2 door, $875. 


210; business coupe, $1,875; 4 door, $2,025; 
4 door, $2,125, 
WILLYS 
*47—Jeep, $1,740. 


DURHAM, N. C. 
(Durham Auto Auction, Homestead Sales 





OKLAHOMA CITY 
(A. L. Pollock) *41—4 door, $830. 


*40—Coupe, $860. 
(Auction held on Wednesdays. Prices for OLDSMOBILE 


Se BUICK '46—2 door, $2,235. 
46—4 door, $2,355. *41—4 door, $885; club coupe, $855; 4 
'42—4 door, eos door, $1, = 4 door, $1 ,200. 

















































ODGE 
*41—4 door, $1,025; 4 door, $910. 
’89—4 door, $825; 4 door, $490. 
’37—4 door, $510; 4 door, $485. 
*85—4 door, $170; 4 door, $125. 
FORD 






























VALDOSTA, GA. & Service. B. Leathres, 
: ° manager, and 41—4 door, $1,500. door, $1,070. 
(Tom Hewitt Auto Auction Sales, auc-;|c w. Mw ; auctioneer, Auctions every “9 » 22.000. PACKARD 
tions every Friday. pense are for Aug. 29.) | Thursday. Prices are for Aug. 28.) a ame $2,275; 4 door, $2,275; a = $1080; 4 door, $1,010. ‘40-4 door, $825, 
B BUICK ’46-—-Convertible, $1,980; convertible, $1,- CHEVROLET PLYMOUTH 














'47—Convertible, $8,200; 4 door, $3,205;] +419 door, $1,200. 
40-3 door, 1,075 ; 2 door, $1,000. 


*39-—-2 door, $660 ; 2 door, $700; ;2 door, 
$675. 


'47—2 door, $2,100; FL 2 door, $2,550 ‘474 $2508 $2,800; 4 door, $2,215; club 
FL 4 door, $2,420; SM 2 door, $2200; FM ome = 
4 door, $2,190; FL 2 door, $2,490; FL 4 so door » $1,570; 4 door, $1,505; 4 


door, , 
Me FL 2 door, $2,246 FL 2 door, 4i—4 door, gone 2 door, $900. 


900; 4 door, $1,850; 2 door, $1,810; 2 door, 
$1,770; 2 door, $1,710; 2 door, $1, 675; 4 
door, or, $1,580. 
door, $1,130. 
‘41 ‘onvertible, $1,075; 2 door, $1,055; 


, $2,500. 
'46—Convertible, $2,730. 
*42—4 door, $1,425. 


‘40-4 door, $1,025 CHEVROLET 






























CHEVROLET '47—SM 2 door, $2,105; SM '39—2 doo: 
amis 5 ; — 5 2 door, $2,-| coupe, $990; 2 door, $950; 2 door, $910;| 150; FL 4 door, Os FM 2 door, Tr, 
Pager “$3000; er ibic, | 015; SM 2 door, $2,085. 2 door, $905. 000; SM 2 doot, $1.01 384, door, $550. 
$2,460! 3 yi ; '46-—FM 4 door, $2,025; 4 door, Bo "87—2 door, $500; 4 door, $410. '42—4 door, $905; FL 2 door, $1,460; 4| °87—Coupe, $360; 4 door, $850. 
re 050: 2 door, $1,720; 4 nae, $1,175; 2 door, 32 , _MERCURY door, $880; station wagon, $800. PONTIAC 
a 900; , 4 dot. i? 750; club. coupe, door, '47—Convertible, $2,100. _—s door, $950; door, $1, = club *47—Club coupe, wt 4 door, $2,505. 
$1,830; ‘coupe, $890; 2 door, $1,925; 2|.,, ‘412 tioor, $1,000; g-door, $1,000; 2} [4g Ciub coupe, $8,000 , $1,160; 2 door, $1,280; 2 door, $1,| '46—4 door, $2,810; 2 door, $2,260. 
Seed $1,800.” ° door, " o rail *41+-2 door, $1,115. ‘convertible, $1,100; 4 Gut, $925 ; 3 ’41—4 door, $960. 
oe, 2,000. coupe, $1,940; coupe, $825. Gees, Seen, 2 door, $775; 4 door, '40—Convertible, $900. ion, $1,250; 4 door, $1,130. "87—2 door, $395. 
“a4 a25; pickup $1,070; 2 se75, NASH 40—2 door, $905 ;'2 door, $1,080. STUDEBAKER 
door $1 oT. , ? "39—2 door, girs 4 door, $525. *42—(600) . yn $1,025; 2 door, $900; *89—2 door, $830; 2 door, $1,385; 4 door, ’47—Club coupe, $2,410. 
b—2' door, $860; 4 door, $480. *47—Convertibie Aor 2 door, $700; F OEMORILE 37-2 door, $700. >a WILLYS , 
, —Convertible, $2 *87—2 door, 
>= coupe, $750; 4 door, $810; '46—Convertible, $2,500. sogtt—(8) 2 door, $2,680; (6) 4 door, $2,- CHRYSLER 47—Jeep, $1,110; station wagon, $1,550. 


*41—Royal coupe, $850; 2 door, $1,010. '47—Club coupe, $2,910. *46-—Station wagon, $1,475. 
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Passenger Car Registrations, 46 States for July, °47-’46 . 


*47—Sportsman, re! 2 door, $2,000; 
vas $2,085; 2 door, 


STATES 





'46-—2 door, 1,725; 


PQ} ai aids 





























200; 2 door, $1,750; oie rs 1 $1,800; £ 
door, ors club ain 1 i door 
r, ° jon wagon, 40 States for  "47| 12650 2890) 40579| 5029 15327 $8) 172873 

1,925; 2 i a 17s De: Army Jeep, $610; | .2@! ‘sl 8691 888} 19647] 4786 2953} 16177] 6573 

eal coe ; Kentucky *47| | 7 106) 

"41—Convertible, $1,175; 2 door, $1,050; 46| "98! 412| 60 
2 on ao oe * 025 ; 2 door, Maryland "47 296 a 7 7 = 

5 187 









oor, $725; aaa $1, 010; 2 door, 


Ohio "47 1520 $8 4274 
’89-—Convertible, $950; 2 door, $625; 2 



























South Dakota 

"st door, $450. Lace 631 
INTERNATIONAL Tennessee 

‘Se—Pickup, $1205. 46) 103, «=s11|—«435 
Wisconsin wi) 86 175 a6) 731) 146 208 45| 81 379 a 6307 
“46-4 door, $2200, ‘4e|iss| stl es7}aaal au Sat, aa6| | Fes a] "ol deal tee] 691 se} iss! 6s 2} 3058 
“42-4 door, $2828 46 States for 747) T5430) $4a8l 40756) Goes 1035) $949) 13204) gaseo| 4722) Tze4| S258) 1ase| Bsa) Gost Tous) $009) Tas 6922 dil 210247 
sor coe $i 906; 4 door, $1,800; aly 9015 2000 _24880 5750 3915| 11885| 20691 498 sta ous 6313| 3478] 19608| 7744| 4549 23| 135197 
2 door, $1 car to r47| 130274 51000 i116s4 19857| 57262| 21871 0146| 60658|101681| 24112|174669|116653| 57907| 13120|  492|1745165 
$1,880. Date 4e| ‘aeeit| “ei76| 79966] aetee| asl 3ea9| boone  L2eee sl | Si807| | *So0| 19722] Seaes| 22965) 11776] Saeae| 200081 19710 210| 628496 








*41—Convertible, $1,150; 4 gues. $800 
*40—2 door, $795; 2 door, 


OLDSMOBILE 
"46-—4 door, $2,200. 
*40—2 r, 5 
PLYMOUTH 
"46—4 door, $1,500; Pog $1,580; 2 


door, $1, . 


oo door, $920. 
*41—4 door, $600. 
'40—Coupe, $755. 

PONTIAC 
'47-—2 door, 


$2,300. 
°46-—2 door, $2, or, « door, $2,800. 
"41—4 door, $475; 4 door, $700. 
sT UDEBAKER 





"47-—Cham ion 4 door, $2,175; 4 door, 41 States for °47 164 161) 9886) 667] 243] 8046; 398) 12938 71| 2419) 103} 7138 27 oF 23| 2465 15| 747| 3975) 194) 50043 
$2,075, ? Jul rH 235 i4a| 14083| . s3| 6030| 3e8| ‘3818 3318 32; 1088} 152 bese} 119 119 gg 16} 2135 | 36s 2815| 164) 38034 
41—2 door, $690; 2 door, $780. California "47 ‘ s| on 4 | 14) 1061 3 306 17) 528 57 ‘= 21 | 1 200 4261 
46 40 5 iz 38 om 18 a 6} 181 33} 403| 13 3} 285 3 469 46| 3473 


ee OHIO Kentu a 30 
: . ae ee 


Doc Greiner) 1 5) 

(Auctions Thursday. Prices are for ; Maryland 17 17 964 
Aa 865 Colo! Got Marker, suruoner) | a Soe “|__ a3 
et ssissipp’ ; 101 x 573 
'g—-RM. Conver, 6.460 ies a ae i | sel sas i] __ai2 
*41—2 door, $1,295. Ohio "47 | ia 3 150 é 378) i] Tea) 331 20) fiz 
140-4 door, $900; 4 door, $986. ec - 21 % sis it 139] 17| «541, 9 ts 233 38| 253| —16|_—«3148 
"89-2 door, ’ lor 47! | 781| 290 oon S| «485 isa as 2993, 128) 8624) 732) 27| 826 ai 3113| 18) 938| 4836| 207| 62689 
41—~(61) 4 CADILLAC ul ‘ "46 oul _ 188 16810} __-80|_—-247|_'7479|~—« 328) (4691) —41)_—«:1483 208 698i i44l e7 19| 2755 ‘4471 5708 221 46978 
— ear *47| 2645) 2924/117056| 68 2644| 74682| $237/118570| 721| $0493 62837) 5530 8038 2359) 769 

‘“a--Su 9 givnoLer, ba asada '46| 2801/ 1916] 68292] 2891} 2006] 52754) 2371 Boose 3 i3| "7298 1309 $7762] | 3836 M47! $6001 296) 10474 oe hooa| isveol i309 278046 
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Davis Tells Tenn. Dealers... 








Seller’s Market Seen 
For 2 to 3 Years 


(Continued from Page 1) 


immediate stake” in the strong pro- 
motion of highway safety. He 
urged thought be given special ex- 
aminations for all vehicles over 10 
years old. 

Karl Richards, of the Automo- 
bile Manufacturers Assn., who 
reported that a rate of 4,600,000 ve- 
hicles annually had been achieved 
in the first eight months of this 
year. 

3 Charles Hillard, president of the 
2? National Used Car Dealers 
Assn., noting that the lure of 
money had brought a large num- 
ber of questionable operators into 
the used car business, called on 
dealers to help correct conditions 
by “straightening out our own 
family.” ; 

4 M. O. Anderson, president of 

NADA, stressed the importance 
of closer employer-employe rela- 
tionship to avert labor unrest, and 
urged dealers to cooperate with 
high schools in driver-training pro- 
grams. 

John Wellford, of John Well- 
ford Co., Inc., Memphis, was 
elected president to succeed 
James A. Ayers, of Chattanooga. 
Vice-presidents chosen include: 
John Walker, Covington; Allen 

Moore, Humboldt; Roy Byrn, Mur- 
freesboro; Walter Q. Higdon, Chat- 
tanooga; Art F. Kane, Dandridge; 
Paul T. Hill, Johnson City. Erskin 
Sharp, of Pulaski, was named 
treasurer. 

Concluding feature of the three- 
day session was a banquet and en- 
tertainment program, which saw | 
Bob Kennedy, CBS artist, Harry 
Foster Welch, one-man band, and 
James F. Gheen, humorist, per- 
forming. One day was devoted to 
“getting acquainted,” another to a 
service symposium and election of 





officers, and the third to addresses. | 


One of these talks was given 
by Paul H. Millians, vice-presi- 
dent of Commercial Credit Corp., 
who told the gathering that “the 
dollars the world now seeks are 
not dollars at all but American 
production from its mines, fac- 
tories and farms. The billions of 
gold at Fort Knox, which Ernest 
Bevin, British foreign minister, 
now suggests that Americans | 
should distribute, was brought 
about by American production.” 
John W. Stokes, New York, told 

dealers a number of ways in which 
they might work toward reduction | 
of their taxes. 


In warning dealers to get ready | 
now for the coming buyer’s mar- 
ket, Davis pointed out that thou- 
sands of dealers will face for the 
first time “the pangs of reposses- 
sion . . . substantial contingent 
liability on new and used car sales 
through instalment sales . . . prob- 
lems of hiring, training, directing 
and compensating a retail sales 
force.” 

Noting that more families plan | 


K-F Appoints 


2 Engineers 


WILLOW RUN. — Appointments | 
of Ralph H. Isbrandt as chief! 
chassis engineer and of John C. 
Widman as chief body engineer 
were announced last week by Dean 














J. C. 


R. H. Isbrandt Widman 


Hammond, chief engineer of Kaiser- 
Frazer Corp. 

Isbrandt, who has been vice- 
president and general manager of 
the Firestone Aircraft Co., Willow 
Grove, Pa., has a broad background 
in automotive engineering. 

Widman in charge of the Ford 
body research department for the 
past two years, previously served 
for 15 years with the Murray Corp.’ 


to buy cars in 1947 than planned 
to buy in 1946, Davis said Ford 
studies indicated that the average 
annual replacement market for 
cars should be higher than it was 


in the prewar period—or about | 


4,000,000. 

“Our studies show that where- 
as only a third, or about 9,000,000 
of the 27,000,000 prewar car own- 
ers, were regular new-car buy- 
ers,” Davis declared, “at present 
there are about 13,000,000 pur- 
chasers who may be considered 
regular new-car buyers.” The 
reasons, he said, are the sub- 
stantial increase in the number 
of families compared with 1941 
and the “nearly 70 percent in- 
crease in the family income after 
taxes.” 

Davis also believes the replace- 
ment market for new trucks will 
be 750,000 annually, compared with 





JAS. L. PADDOCK, owner of Falls City 


| Pontiac Co., Louisville, Ky., delivering a 
new Pontiac Torpedo sedan coupe to Mar- 
garet Allen Hill, Miss Louisville of 1947. 
The local contest was sponsored by the 
Louisville Junior Chamber of Commerce. 


| 650,000 in prewar. 
| Davis said it was disconcerting 
| to see ill practices--such as sale of 


able tradein allowances, insistence 
on tradeins, and loading of acces- 
| sories-—in the retail field at present, 
but he believes few dealers are 
guilty. He called on dealer associa- | 
tions to aid factories in stamping | 


new cars at a premium, unreason- | 
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gestion, lack of adequate parking 
facilities, the increasing accident 
toll and numerous other driving 
discouragements are mainly re- 
sponsible for the fact the average 
ear is idle the equivalent of about 
344 days a year.” 

“Most of these problems can 
and should be solved at the local 
level, in cooperation with public 
officials,” he said. “Driving must 
be made safer and easier. If each 
driver is encouraged — through 
added safety and convenience—to 
drive twice as many miles in the 
years to come, everyone will 
benefit. By everyone, I mean not 
only drivers and dealers, but mil- 
lions of others. One out of every 
seven persons in the United 
States today earns a living direct- 
ly or indirectly from the auto- 
| mobile industry. 

“If these traffic discouragements 
aren't solved, we may well ask our- 
selves whether more and more peo- 
ple will turn to other means of 
| transportation.” 


Despite expanding safety cam- 
paigns, traffic fatalities increased 
nationally during the past vacation 
season, Slack reported. 

Slack pointed out the average 





out such practices. 





Slack declared that “traffic con- 
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age of cars on the road today is 


41 





with four and a half in 1941. 


“Creeping paralysis and old age 
are overtaking highway transpor- 
tation,” he warned. “Automobile 
dealers everywhere, by pitching 
into these vital problems, have 
a golden opportunity not only to 
do something for the common 
good, but to strengthen their busi- 
ness on a long-range basis. 

“I don’t think it’s a bit too early 
to think seriously of special ex- 
aminations for all vehicles over 10 
years old. We must make driving 
safer and easier.” 


Olds Dealers 
Meet Today 


CHICAGO.—More than 150 Olds- 
mobile dealers from the Chicago 
zone will assemble in the Drake 
hotel today (Sept. 15) for a con- 
ference with S. E. Skinner, general 
manager of Oldsmobile, and D. E. 
Ralston, Oldsmobile’s general sales 
manager. Present also will be Rus- 
sell Lesher, assistant sales man- 
ager in charge of the western half 
of the United States, and L. F. 
Carlson, Oldsmobile’s advertising 
manager. 





eight and a half years, compared 
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PUBLICATION 


No. 1 with FARMERS—RURAL DEALERS—ADVERTISERS 


Rural auto dealers know this. Asked what rural 


magazine would be m 


ost effective, from an 


advertising standpoint, in helping them sell 


their prospects 


they chose Country Gentleman almost 3 to 1 


Automotive advertisers 
more advertising dollars 
than in any other farm 
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know this. They invest 
in Country Gentleman 
magazine. 
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Haney to Produce 
‘Terrier’ Tractor 


In Eastern Plant 


PHILADELPHIA. — Haney Corp. 
announced last week that it will 
manufacture its Bull Terrier trac- 
tors in the plants of Hahn Motors, 
Inc., at Hamburg, Pa. 

“Under the terms of an agree- 
ment signed with the Hahn com- 
pany, we are now in a position to 
speed up production and guarantee 
quicker delivery to our eastern cus- 
tomers,” declared Robert T. Haney, 
president of Haney Corp. 

“We shall continue to produce 
Bull Terrier tractors at Kansas 
City, Mo., where our engines are 
being manufactured by Western 
Tool and Mfg. Co. But with the 
additional facilities made available 
by our arrangement with the Hahn 
organization, it is now possible for 
us to predict that upwards of 100 
tractors per day will be rolling off 
our two lines within the next 30 to 
60 days,” Haney said. 

Haney stated that dies, tools, jigs, 
fixtures and other necessities had 
already arrived at the Hamburg 
plant. 

“When we finally achieve produc- 
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NASH DEALERS AND NEWSPAPER 
Coast regional manager. Walrath succeeds 
come a Nash dealer in Burlingame, Calif. 


men welcoming George Walrath as Pacific 
Roy A. Boscow, right, who retires to be- 
Boscow has been with Nash for about 10 


years, serving first as advertising manager and then taking over the regional manage- 


ment which covers the 11 western states, Hawali and Alaska. 


tion at Hamburg,” he said, “we ex- 
pect to be able to effect the con- 
sumer considerable savings in the 
delivery price.” 

Bull Terrier tractors are powered 
by a 12%-hp air-cooled engine, and 
deliver with drawbar and power 
takeoff as standard equipment for 
$575 at the factory. 


‘‘We want you to know that Automotive 
News is the most read and quoted paper 
in our establishment.'’—George Soule, But- 
ler Nash Co., Butler, Pa. 


|Brown & Rhodes Willys 
Opens in Fitzgerald, Ga. 


Brown & Rhodes Willys Co., Fitz- 
gerald, Ga., has opened its new 
building which includes a display 
room, offices, a parts department 
and a large automotive and truck 
repair department. 

Owned by John D. Brown and 
Ernest M. Rhodes, the firm has 
acquired the agency for handling 
all Willys products. 


PHONE 


1636 - 


1637 


WINCHESTER AUTO STORES INC. 


901-905 MAIN STREET 
PINE BLUFF, ARK. 
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Contest for GM Workers 


5,000 Awards, Including 40 Cars, Are Offered 


For Best Suggestions on Jobs 


DETROIT. — General Motors last 
week invited more than 300,000 of 
its employes throughout the United 
States to tell the company, in their 
own words, what they like about 
their jobs. At the same time they 
are being urged to make construc- 
tive suggestions regarding their 
jobs. 

The project, based on a letter- 
writing contest, “My Job and Why 
I Like It,” will be conducted by 
GM’s employe relations department. 


More than 5,000 awards, all 
GM products and including 40 
automobiles, 65 refrigerators, 65 
electric ranges, 50 automatic 
washers, 50 electric ironers, 25 
home freezers and hundreds of 
others will go to the winners. 


All GM hourly rate and “non- 
exempt” salaried employes in the 
United States may participate, ex- 
cept certain employes in plant per- 
sonnel departments and members 
of the GM employe relations, per- 
sonnel and public relations staffs, 
which will supervise the program. 


: AT Y 0 U R C A L t To you, he is the most important man in the nation’s 


largest independent parts organization . . . He is your NAPA JOBBER ... 
His one and only purpose is to give you the fastest and most comprehensive 
service, on parts of genuine quality, for cars and trucks of all makes. He is 
an independent business man—but he has availed himself of all the facilities, 
resources and experience of the broadest and most highly organized parts 


service in the industry, to serve you 
better. Naturally, you can call him with 
full confidence in his cooperation—with 
equal confidence in the quality of the 
lines he sells. 


NATIONAL AUTOMOTIVE PARTS 
ASSOCIATION + DETROIT 1, MICH. 
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The definition of the federal wage 
and hour law will be used to de- 
termine which salaried employes 
are “non-exempt.” 

In announcing the project, C. E. 
Wilson, president of General Mo- 
tors, said: 

“We are undertaking this con- 
test for a number of reasons. One 
is that the war caused consider- 
able turnover among our employes 
during recent years. We hope this 
activity will help to make sure that 
all those now on the payroll know 
about and understand the many 
benefit plans and other advantages 
which, for many years, have been 
available to GM employes. 

“We also believe it will be 
helpful, to both GM employes and 

management, if this activity ac- 
complishes two things: First, an 
employe’s job is a vitally personal 
matter with him or her and we 
want our employes to analyze 
their jobs from every angle and 
tell us, in their own words, what 
they like about them. Second, we 
hope that through this activity 
employes also will make sugges- 
tions as to how they can be more 
effective in their jobs. 

“Still another reason for the con- 
test is the belief that our employes 
would like to study the relation- 
ship of their particular jobs to the 
free competitive system under 
which this country has grown 
great, and which holds the prom- 
ise and possibility of an even bet- 
ter future. 

“The contest will offer GM em- 
ployes that opportunity. in terms of 
the principles for which General 
Motors stands and in terms of the 
relationship of each GM division 
to our economic system.” 

The contest closes at midnight, 
Oct. 31, and winners will be de- 
termined by a board of judges 
made up of nationally known per- 
sons not connected with General 
Motors. Winners will be selected 
solely upon the merit of letters. 


3 More Meetings 
Slated in Iowa 


Regional Series 


DES MOINES.—The 15th in a 
series of 18 regional meetings 
scheduled by the Iowa Automobile 
Dealers Assn. was held last Friday 
at Fort Dodge. 

The three remaining on the 
schedule are Red Oak, Sept. 26, 
Hotel Johnson; at Mason City, Oct. 
2, Hotel Hanford, and Carroll, Oct. 
16, Hotel Burke. 

George Means, secretary-mana- 
ger of the association, credits the 
meetings for much of the group’s 
progress in recent months. 

Although 30 months ago only 
740 dealers were members of the 
association, it now boasts a total 
of 1,810, Means reported. 


FLOYD CLYMER’S 


REPORT ON K-F CARS 


“The answer 
to Clymer’s $64 
question, which 
this book is sup- 
posed to answer 
on an entirely 
impartial and 
unbiased basis, 
is “How are 
Kaiser - Frazer 
cars standing up 
in the hands of 
their owners?” 
To answer 
question, Clymer sent question- 
naires to more than 5,000 K-F own- 
ers and received 3,000 replies, the 
results of which are carefully com- 
piled together with 230 owners’ 
| comments, All in all, it turns out to 
|be a very unique book which I 
|think both the K-F organization 
jand their competition will find 
|equally interesting.” George M 
| Slocum in “Edgewise” (9-8-47). 

Deluxe Edition, $2.50 Each, Postps!< 
Paper-bound, $1.50 Each, Postpaid 


AUTOMOTIVE NEWS 
| Book Department Detroit 26 
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Polities First 


Both AFL and CIO Let Other Matters 
Rest Until Conventions 






(Continued from Page 1) 


whether to accept an 11%-cent-an- 
hour raise plus six paid holidays, 
or a 7-cent raise plus a new pen- 
sion plan. The former plan follows 
the formula settlement made by 
other members of the industry, 
while the latter choice involves an 
unprecedented retirement scheme 
worked out by company and union 
negotiators. 

At Studebaker, President Paul 
G. Hoffman proposed a revision 
of the group incentive plan which 
has been in effect there for some 
time. Hoffman said that if the plan 
is adopted, workers will be eligible 
to get incentive bonuses of about 
20 percent of base pay rates if 
production is stepped up from 62 
to 70 cars an hour and from 17 to 
20 trucks an hour. 


Bonus rates in the plan were 
calculated on the higher base 
pay rate caused by the 11%-cent- 
an-hour raise which Studebaker 
gave its employes last May 1. 
Previously Studebaker workers 
were drawing incentive bonuses 
of as much as 17% percent. 

The 14,000 Studebaker workers 
were voting on the plan Friday in 
a UAW-conducted election. If they 
accept it, the bonus increases in 
the incentive plan—the only one 
of its kind among auto assemblers— | 
will go into effect today (Sept. 15). | 


Steel production, meanwhile, | 
dropped eight points to 92 percent 
of capacity because of the continu- 
ing strike of railroad workers at 
the U. S. Steel plants in Pittsburgh. 
Company and union leaders report- | 
ed progress Wednesday in their at- 
tempts to end the walkout, which | 
halted inter-plant shipment of raw | 
materials. | 





* + * 


S THE UAW and AFL execu- | 
tive boards ended their ses- 
sions, it appeared that the big un- 
ions were of necessity beginning 
to knuckle under to certain re- 
strictions imposed by the Taft- | 
Hartley law. 
A UAW board vote to maintain | 
the union’s boycott against the 
strengthened NLRB was regarded 
by most observers as merely a de- 
laying move. The CIO convention 
next month is expected to vote to 
end the boycott, ordered last June 
after the Taft-Hartley bill became 
law. 


Behind the UAW’s action was | 
the controversy over the clause | 
in the law requiring union offi- 
cers to file affidavits certifying 
they are not Communists. Unless 
these testimonials are filed, the 
law disqualifies the delinquent 
union from using the facilities 
of the NLRB. 
Several right-wing directors of | 
the UAW sought to reverse the) 
boycott on the ground they would | 
lose many potential members un- | 
less they could use the machinery | 
of the NLRB in plant elections. 


| 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
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paign by the Reuther right-wing 
to win control of the powerful 
22-man executive board. 

Reuther has frequently com- 
plained that many of his plans 
were blocked by the 14-8 majority 
which the left-wingers enjoy in 
board voting. 

Reuther has maintained consid- 
erable strength among the UAW 
rank and file, and the left-wing 
will face a difficult task in the 
fight to retain their board major- 
ity. The recent referendum on the 
proposal for merger with the left- 
ist Farm Equipment Workers un- 
ion—a plan opposed by Reuther— 
was rejected by a landslide margin. 

Similarly, Reuther and his fol- 
lowers were said to be working 
behind the scenes in opposition to 
the pension plan being submitted 
to Ford workers for approval. One 
of the architects of the pension 
plan was Richard T. Leonard, 
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GOV. KIM SIGLER of Michigan (center) was among the thousands who visited the 
Chevrolet exhibit at the Michigan State Fair in Detroit. Entirely remodeled after 
wartime occupation by the Army, the Chevrolet building featured a display of cars 
and trucks, musical entertainment and moving pictures. The Michigan chief executive 
is shown chatting with Harry Kelly (left), fair official, and J. P. Love jr., representa- 


tive of Chevrolet's Detroit zone. 


UAW vice-president and left-wing 
leader. 
+ + + 


EUTHER, on the other hand, 

was the chief union negotiator 
when General Motors offered the 
11%-cent raise and pay for six holi- 
days—now the formula wage in- 
crease in the industry for 1947. 
This latter settlement is the second 
wage choice facing Ford workers. 


Although the UAW plans to ' opened 


460 MILES) 





extend its drive for pensions to 
other manufacturers, it is be- 
lieved that Reuther hopes to pio- 
neer adoption of the plans in the 
industry during the negotiations 
with General Motors next year. 
Under this assumption, he would 
oppose initiation of pension 
schemes at other auto manufac- 
turers until that time. 


On the same day the UAW board 
its meeting 
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workers at the Ford Buffalo plant 
turned down the pension choice by 
the overwhelming vote of 460-32. 

A spokesman for Leonard con- 
tended that since the Buffalo plant 
was closed during the war, most 
of its workers were young and do 
not stand to get as much immedi- 
ate gain from a pension plan as 
do older employes. 





Fafnir Head Reassures 


Workers on Taft Law 

NEW BRITAIN, Conn.—To as- 
sure his employes that there is 
nothing in the Taft-Hartley bill to 
cause them concern, President 
Maurice Stanley, of Fafnir Bearing 
Co., has written them: 


“Your working conditions, your 
pay, your hours, your benefits as 
Fafnir men and women will not 
be changed in any way harmful 
to you as a result of this law. No 
privilege or right that you have 
enjoyed will be taken away.: This 
company will continue its policy 
of constantly bettering working 
conditions and adding benefits as 
Fafnir’s growth and progress make 
that possible.” 





Others are profiting from AN Want Ads, 


in Buffalo, | why not you? See inside back cover. 


MARYSVILLE, MICHIGAN 


MODERN, READY-TO-OCCUPY PLANT BUILDINGS 
FOR SALE NOW! marvsvitte, MICHIGAN 


Now an opportunity to locate for economical, on-the-spot service to 
a market ready-made for all kinds of automobile parts and acces- 
sories. A manufacturer, closely allied with the automotive industry 
concentrated in this area, will find this fine facility ideally suited to 
automotive parts and accessories production. 








But Reuther, leader of the right- 
wing, voted with the pro-boycott 
majority, apparently so as not to 
affront CIO President Philip Mur- 
ray, who ordered the ban. 

It seems certain, though, that 
Murray will call for abolition of 
the boycott at the CIO convention | 
in October. It is expected that the 
majority of delegates will back 
him, despite the opposition of sev- 
eral Communist-dominated CIO 
unions. 


* * ~ 


TRESTONE LOCAL 7 of the 

United Rubber Workers-CIO 
bolted that union’s ranks last week 
in filing notice with the NLRB of 
a wage dispute between it and/| 
the Firestone company. The URW, | 
too, had adopted a policy of boy- 
cotting the labor board. 

The Firestone local was holding | 
out for a wage demand of a 12- 
cent increase after rejecting a com- 
pany offer of pay for six holidays 
& year. Goodyear and Goodrich 
Settled similar disputes earlier this 
summer for the holiday pay settle- 
ment. 

A significant political develop- | 
ment at the UAW board meet- 
ing was the launching of a cam- 


| 
‘ 





Floor areas totaling 280,900 sq. ft. in the 45 
buildings offered, ranges from 2,520 sq. ft. 
to 81,088 sq. ft. per building. Of solid brick, 
frame or reinforced construction, there is 
space available for large scale production in 
all of the principal buildings. 

An excellent machine shop, equipped with 
a 25-ton crane, plus a 5-ton auxiliary, is con- 
veniently located near the center of the manu- 
facturing area. 

Ample office space is available in the build- 
ings at the entrance to the plant site. 

Canners, packers, pharmaceutical manufac- 
turers, industries requiring separate rooms or 
buildings for their operations, will find this 
facility well suited to their needs. 


TRANSPORTATION: Numerous spur tracks 
serve the buildings from the Port Huren and 
Detroit Railroad, which connects with the 
Grand Trunk Western and Chesapeake & 


x 


Ohio and Pere Marquette District Railroads. 


Water transportation can be made available 
by the construction of docks on the property, 
since it has 1,500 ft. of deep-water frontage 
on the St. Clair River, one of the nation’s 
largest freight transportatics rivers. 

Concrete and cinder roads connect with 
both State and Federal highways. 


SEALED BIDS: Your proposals for pur- 
chase, submitted on Standard Bid Forms, will 
be received until 10:30 A.M., E.S.T., October 
30, 1947, at War Assets Administration, Office 
of Real Property Disposal, 1500 W. Eight 
Mile Road, Oak Park (Detroit), Michigan. 


Wht FlOW>> for a complete description 


of this excellent property. Illustrated bro- 
chures, engineering information and Standard 
Bid Forms will be sent you promptly. You are 
urged to personally inspect this facility. Write: 


WAR ASSETS ADMINISTRATION 


OFFICE OF REAL PROPERTY DISPOSAL 


1500 W. BIGHT MILE ROAD, OAK PARK, DETROIT, MICH, 
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Indianapolis Dealers 


Plan Outing Sept. 25 
INDIANAPOLIS.—The annual 
outing and golf tournament of the 
Indianapolis Auto Trade Assn. will 
be held Sept. 25 at the Hillcrest 
Country Club. Paul Kuhn, general 
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manager of North Side Chevrolet 
and East Side Chevrolet, is in 
charge of arrangements. 

O. A. Chillson, president of the 
trade group and head of Meridian 
Pontiac, expects more than 100 


members at the all-day affair. 


GE.6 % read the NEWS 


It’s economical to sell the big 
Buffalo market because you can 
reach 98.6% of the city zone 
population in one newspaper 

At one low milline rate, you 
can influence this shopping center 
of over a million people where 
buying power is high. 








EDWARD H BUTLER 
Editor and Publisher 


Western Neu 





\ 2 
Yorks Great Newspaper 


Buffalo is headquarters for up- 
state buying—and selling. Write 
for specific market data. 


MARKET FACTS 


City Population (1945 est.) 667,944 | 


City and Trading Area 1,072,214 
News Circulation 266,701 


News 


KELLY-SMITH CO. 
National Representatives 
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CORPORATION 
200 MADISON AVENUE, NEW YORK 16, N.Y, 


Production 


(Continued from Page 1) 
shipped orders promised for a 
certain month but carrying over 
into following months) were still 
increasing. 

Such carryovers were said to be 
running as high as eight months 
on certain products. 

* * * 


MSANWHILE, the steel industry 
again failed to increase its 
production rate close to capacity 
as demand for steel products 
showed no sign of tapering off in 
any part of the manufacturing pic- 
ture. 

Lack of scrap and pig iron was 
cited as the steel industry’s big 
production problem. Necessary re- 
pairs to aged equipment are also 
becoming a major factor, it was 
said. 


Most steel officials do not look 
for a sharp drop in steel output 
in the next several months, but 
they say that near-capacity op- 
erations cannot be maintained 
under present conditions. 

It is possible, one source said, 
that some automobile firms will 
not receive promised deliveries for 
the last quarter of this year. 

+ * + 


T= steel industry is trying to 
clean up carryover orders, he 
said, and the only way to do it 
will be to cut present quotas be- 
fore deliveries become more ex- 
tended. 

He added the belief that new 
sheet steel production (previously 
expected to be in operation this 
year) would not be ready until the 
middle of 1948. 


Meanwhile, the steel industry 


| is pushing all its available equip- 


ment to the maximum—resulting 
in a need for more and more re- 
pairs each week. 


Overall, it appeared last week 
that the balance of the year will 
fail to result in any marked in- 
crease in car and truck production. 


Last week’s steel operating rate 
fell 7 points to an estimated 85 
percent of rated capacity. The en- 
tire decline was attributed to labor 
difficulties in the Pittsburgh area. 

+ * * 


Goemwaat less significant than 
the steel strike, but of more 
immediate proportion was the con- 
tinuing Carter Carburetor strike. 
No matter when that tie-up is 
settled, it is sure to have an ad- 
verse effect on future car building 
schedules. 

A rumor last week that Chrysler 
Corp. plants would be forced to 
suspend operations for a week 
proved groundless. 

Chrysler officials admitted that 
steel supplies were scant, but de- 
nied the problem was immediate. 
It was learned, however, that con- 
tinuation of the Carter strike is 
resulting in the shipping of Chrys- 
ler and Plymouth cars to dealers 
without carburetors. 

The corporation advised its 
dealers by letter that the alter- 
native was more favorable than 
suspending car-building opera- 
tions altogether. 

Ford last week also found its 
steel supply inadequate to achieve 
originally forecast schedules. How- 
ever, daily output at Ford for a 
second week continued appreciably 
higher than in any previous post- 
war period. 


Obituaries 


Marion G. Hammon 
DALLAS, Tex.—Marion G. Hammon, 42, 
Dallas used car dealer and operator of 
the. Southwest Automobile Auctions, died 
at his home here after a prolonged illness. 
Hammon was all-American tackle on the 
Southern Methodist 





University team in 
1929. Only a short while before his death 
he sold his used car business, known as 
the Hammon Motor Co., to Wayne England 
of Shreveport and Bossier City, La. He 
continued active charge of the wholesale 
auction house. 

> 7 . 

Frank S. Willey 
LACONIA, N. H.—(UTPS)—Frank S 

Willey, 70, founder of the F. 8S. Willey 
Co., Inc., one of the largest motor ex- 
press concerns in New England, died in 
a hospital in Newton, Mass. He organ- 
ized the company in Laconia in 1904. 

. . . 


Harry C. Merkley 
OTTAWA.—Harry Clayton Merkley, 68, 
associated with Horner Motors and Ot- 
tawa Motor Sales for many years, died 
in the hospital here after a lengthy illness. 
. . - 


William N. Rathbun 
SPRINGFIELD, Mass. — William N. 
Rathbun, 53, for many years a salesman 
for Arthur Center Co. (Ford), died here 
Sept. 1 following a long illness. 


Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. 8S. PRODUCTION ONLY) 





Week Week dan. 1 dan. 1 
Ended Same Ended Total to to 
Sept. 13, Week Sept. 6, Sept., Sept. 14, Sept. 13 
1947 1946 1947* 1947 1946* 1947* 
GENERAL MOTORS .. 30,208 23,345 20,619 50,827 384,197 978,119 
Chevrolet ............ 14,179 9,886 9,659 23,838 186,263 474,054 
Ss ko 6.0.66 vv-9w 040 ae 6,406 5,586 4,233 10,639 71,851 181,594 
rE 4,505 3,637 2,901 7,406 61,319 149,446 
Oldsmobile... ........ 3,830 3,392 2,749 6,579 651,207 132,149 
SS V0. 80.0 60veues 1,288 844 1,077 2,365 13,557 40,876 
CHRYSLER ............ 17,291 16,505 13,934 31,225 396,720 534,243 
PEED Si cescoccewe 7,961 7,563 6,503 14,464 170,286 250,712 
MEY Svccsccovssessa 5,144 4,612 4,076 9,220 125,255 153,608 
PE Gedcivedtcries 2,355 2,556 1,885 4,240 55,356 72,774 
Ee seecevadaevens 1,831 1,774 1,470 3,301 45,823 57,149 
ET Vivwe dv vedeewe tO 16,625 138,342 13,428 30,053 269,326 495,694 
SE Sbd 00 be weve dd vee 18,326 10,727 11,825 24,651 223,919 401,330 
DED von ddeNwesees 2,641 2,155 1,618 4,259 38,545 75,051 
ED. net ceuiney o02% 3 658 460 485 1,143 6,862 19,313 
KAISER-FRAZER 3,891 238 3,418 7,309 857 = 2,601 
SSSA 1,885 112 1,746 3,631 419 43,359 
SEE) 6-6 696,58. 0.6 9.0 6/9.0:8:9 2,006 126 1,672 3,678 438 39,242 
EE seth d «014-0. ¢.0% 1,444 1,794 2,261 3,705 60,916 85,451 
STUDEBAKER ........ 2,615 2,240 2,062 4,677 42,475 80,025 
EM evi serves seuves 1,711 2,395 2,145 3,856 60,860 78,955 
PACKARD ............. 1,250 1,416 1,047 2,297 28,571 34,841 
Oe, ee ree 726 én 557 1,283 ease 22,316 
CEE isc ciwensewde 454 119 351 805 1,316 12,757 
Total Cars, U. S. ..... 76,215 61,394 59,822 136,087 1,240,238 2,405,002 


+Station wagons. “Revised. 











s 
‘COMMERCIAL CARS 
(U. 8. PRODUCTION ONLY) 
Week Week Jan. 1 Jan. 1 
Ended Same Ended Total to to 
Sept. 13, Week Sept. 6, Sept., Sept. 14, Sept. 13, 
1947 1946 1947* 1947 1946* 1947* 
aero r 6,176 6,224 4,893 11,069 118,462 204,964 
CHEVROLET .......... 6,627 7,700 4,085 10,712 156,928 199,769 
EE “cudie by bes b0-0.6-40r0 3,739 2,726 2,991 6,730 86,407 124,788 
INTERNATIONAL 3,103 2,265 2,619 5,722 77,457 105,990 
ED kaa Wc dedws-c0té 1,844 1,239 1,480 3,324 47,631 59,027 
STUDEBAKER ......... 1,360 1,172 1,088 2,448 29,100 46,183 
EE) Fou. AN 0 owes owes 1,378 462 884 2,262 17,103 40,775 
SE J) 6 cine. tw waneehene 404 chee 317 721 3,241 14,778 
ere 409 374 303 712 10,505 13,909 
SPSS corerre 433 357 309 742 7,840 12,709 
DIAMOND T .........- 346 302 299 645 4,792 11,567 
WRAL, .......020-- 201 148 165 366 4,317 6,691 
DET ' ves cccesieaves er 56 kevaia aac 2,285 2,917 
CROSLEY ..........:- 91 bas 73 164 anes 1,992 
MISCELLANEOUS 494 643 391 885 18,182 15,648 
Total Trucks, U. S. .. 26,605 : 23,668 19,897 46,502 584,250 — 861,707 
Total Cars, Trucks, 
Ss ee S sdaine naan es 102,820 85,062 79,719 182,539 1,824,488 3,266,709 
“Total Cars, Trucks, 
SD die d.06.4 ne meeee 5,318 2,818 4,221 9,589 102,867 174,207 
“Grand Total, Cars and 
a U. 8. and 
sone ow Gee as 108,188 87,880 83,940 192,078 1,927,355 3,409,916 


ae nO nee ernemeneananetmntemapaeeeee 
Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 53,636 units. 


erence 
*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 


Safety 


(Continued from Page 1) 


lic officials responsible for high- 
way safety, and cooperation with 
the safety and civic organizations 
active in this field.” 


The inter-industry committee, or- 
ganized last year in response to an 
appeal from President Truman to 
help mobilize public support for 
the “Action Program” drafted by 
the President’s Highway Safety 
Conference, comprises representa- 
tives from the Automobile Manu- 


facturers Assn., the American 
Petroleum Institute, the Rubber 
Manufacturers Assn. and the 


NADA. The eight members are: 

Slack; W. G. Lewellen, of Gen- 
eral Motors; L. T. Kittinger, of 
Shell Oil Co.; L. S. Wescoat, presi- 
dent of Pure Oil Co.; J. J. New- 
man, vice-president of B. F. Good- 
rich Co.; H. D. Tomkins, vice- 
president of Firestone; President 
M. O. Anderson of NADA and Re- 
gional Vice - President William 
Mallon. 

Darlington brings to his new 
post a background of 14 years 
of automotive and highway safety 
experience. Since 1942 he has 
served with the safety division 
of the Automotive Safety Foun- 
dation. 

During this time Darlington co- 
operated with the International 
Assn. of Police Chiefs in their na- 
tionwide brake emphasis campaign. 
During the war, ASF loaned him to 
the War department’s highway 
traffic advisory committee. 

Previous to joining the ASF, Dar- 
lington had six years of sales and 


promotion work with Ford Motor 
Co., the last two of which were de- 
voted to the Ford Good Drivers’ 
League. 


Wheel, Rim Group - 
To Open Dallas 
Parley Nov. 18 


DALLAS, Tex.—About 140 repre- 
sentatives of the automotive wheel 
and rim industry, both manufac- 
turing and distribution, will gather 
here Nov. 18-22 for the annual con- 
vention of the National Wheel & 
Rim Assn. 

Besides discussion of the custo- 
mary trade and industrial ques- 
tions, the convention program 
Stresses safety measures and in- 
troduction of innovations which it 
traditionally pioneered in the in- 
dustry. 

Fred Dennerline, head of the In- 
diana Wheel Co., Indianapolis, will 
preside as president of the asso- 
ciation this year. 





Tucker Stock Sale Ends; 


3,333,333 Shares Sold 

CHICAGO. — Closing of sub- 
scription books for the issue of 
Tucker Corp. common stock was 
announced last week by Floyd 
D. Cerf & Co., underwriters, who 
said the sale involved 3,333,333 
shares at $5 a share. 

The plan originally called for 
selling 4,000,000 shares, but it 
has been decided to classify the 
remaining 666,667 shares as au- 
thorized but unissued, Cerf 
stated. 
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8 ; QO Sh N Pr P, Petersen Welding Clamp Mototuner Marketing 
— Cutput Share Near Frewar FAME | Reatied jor distribution | Two Package Formula 
i A new locking welding clamp; Mototuner, manufactured by Da- 
: «4 98: oan sae — been — by Petersen|car Chemical Products Co., Pitts- 
; a amo ndependen' 'g. Co., tt, Neb., makers of | burgh, Pa., is now being marketed 
How Truck Makers Fare in °47 was ahead of Mercury, Chrysler |the vise-grip toggle wrench. in two packages. Mototuner in the 
a ae division and DeSoto. The new clamp is said to sim-|red label is for use in gas tanks 
14, Sept. 13 Latest production reports show | plify the welding of split fenders|and in the green label for use in 
6* 1947* that the Willow Run concern is/and most other welding jobs by|the crankcase and carburetor. 
197 978,119 maintaining this production rate/ aligning the parts for welding,| The change in packaging is ne- 
68 474,054 and stands a better-than-average/| then locking to the work, leaving|cessitated by a slight change in 
351 181,594 chance of leading all the indepen-| both hands free for welding. The|formula. Mototuner is said to im- 
319 149,446 dents by the end of the year. tool is equipped with special deep-| prove motor performance by re- 
207 +132,149 throated U-shape jaws which fit | moving water from fuel and lubri- 
557 40,876 O=™ significant highlights of | over the work. cation parts. 
120 534,243 the January-August production 
86 250,712 records include General Motors’ as- 
55 153.608 sumption of a commanding lead 
56 OT2.774 in new-car production, as well as |: 
23 «57.149 the tightening race for second place 
26 495.694 between Chrysler Corp. and Ford 
rf Motor Co. FF ' I ' | EK 
19 401,330 
- Taber The five new-car divisions of GM A S S A S 
62 19,313 accounted for nearly 41 out of 
57 $2,601 every 100 cars assembled in this 
19 43,359 country during the first eight ADD UP TO 
38 39,242 months of this year. The long 
16 35,451 UAW-CIO strike early in 1946 held 
115 30,025 GM’s ratio to only 31 percent after I Pp R F 
60 = 78,955 eight months of productive activity 
a ~ Moto is, it would 
ne! otors w 
16 pn Colo M t . t seem, steadily increasing its Join the Hundreds of dealers 
— — Analvsi - NEOUOPISES share of the ple to its prowar who have profited in the sale of the 
CAT Cer santa Aa ag Warned of New tien pain 
o cars in production. sé ” 
i. sae All the GM divisions have ad- PROVEN & ACCEPTED WEATHER PROOF 
Liability Law vanced their production percent- 
ages above those of last year. 
DENVER.—Affecting both resi-|Chevrolet’s gain is by far the 
1 Jan.1 5 dent and non-resident users of| greatest of any maker, with that 
to ia Buffalo Colorado highways, a new motor-| division now turning out nearly 20 
Me Sept. 13 - c ists’ financial responsibility act will| percent of all cars made as against With these new features— 
 senane y make go into effect in this state Oct. 1,)15 percent at this time in 1946. 
28 199,769 Oe atti Semin we a ha ng Revenue a Pog a ge all along PRIMED A BEAUTIFUL GREEN 
, sed 2 e Ene, the Caryeer Worp.s per ready for final coloring to match car. 
a propo ° by numbers sold Under the new statute, partici- | centage has gone downhill. Chrys- 
. SMCCUCRESARGTeaEEe | pants in traffic accidents involving | ler divisions still hold the runner- FULLY ASSEMBLED 
00 46,183 $50 or — ——— yg _ » a ae — aa — simply attach brackets and install in a few minutes. 
08 40,775 personal injury must report to the . 
41 14,778 Renewing, in expanded form, the state motor vehicle department ene SUN PROTECTION PLUS BEAUTY 
05 13,909 analysis of new car sales conducted within 10 days. A YEAR ago Chrysler Corp. stream snansasennenameamosmnsnstaamnarascacascasemnaenananeassatieanemeanmeanae ates 
40 12,709 for 11 years and 5 months prior to In calling attention to the meas- bonsted @ rate of 307 pescees =» 
92 11,567 the war, we now have available ure’s effective date, Perkins em-|—just a nip behind GM. Ford's S 
17 6,691 summaries for 1946 and the first phasized that these reports must | Tate at that time was a eee’ 
85 2,917 be made whether the driver is neg-| nd it too has shown a drop be- 
1.992 half of 1947. These show at a glance ligent or blameless and must be cause of GM’s increased production. 
2 «15648 the sections of Buffalo where auto- made by the driver or vehicle own- Automotive News production 
eee mobiles are being sold and will er personally. An accident report compilations reveal that 16% per- 
50 861,707 continue to be sold in greatest vol- by the highway patrol or the po- cent of all cars produced the first 
$$ ume. Significant new trends are lice department will not be con-| eight months of this year were 
88 3,266,709 apparent. Call our representatives. sidered a substitute for the per-| Fords and 10% percent were Plym- 
wc to str tb ta sonal report, it was explained. — ster. Aan needle 
67 174,207 OSBORN, SCOLARO, MEEKER & CO. Where reports indicate an acci-| o¢ the sroduation total stayed the 
cai crank hake Detroit, Mich. dent was of a type covered by the/ ame as during last year—approx- 
law, the department will notify the imately 84 percent. 
55 8,409,916 REACH BUFFALO'S BUYING driver and owner of the require- Among the independents, Kais- 
a POWER thru th ment for depositing security to er-Frazer’s output gains offset 
- the com- e guarantee payment of damages declines at Hudson, Nash, Pack- 
naeiintccnigliiloe suit. 
1947 with 1946. Hudson’s share 
Brockway, If security is not deposited with-| fell from 5 percent to 8.6 per- @ 5 sizes to fit all cars except Lincoln and Studebaker 
pe ES? in 60 days, when required, the driv-| cent, Nash’s from 5.2 to 3.3, Stu- i it wi i 
er’s license and the automobile| debaker’s from 3.7 to 838 and | without split windshields. 
ord Motor registration of the driver and| Packard’s from 19 to 14—al- 
LIST PRICE 
1 were de- owner of the car involved in the! though all these firms showed a 
1 Drivers accident will be suspended. Lia-| sizeable increase in overall pro- $2995 
bility insurance carried at the time| duction. 
" of the accident will be considered| Willys jeep station wagon output CAR DEALER’S REDUCED COST 
roup . adequate evidence of financial re-| accounts for nearly 1 percent of 
sponsibility. current new-car production, while % 
as Sate MME Crosley’s rate has surpassed % of ac 
3 Thomas Visits Plants 1 percent. ah ® 
Of Chrysler in , Gaston Only Carto 
y Europe N THE truck field, Chevrolet’s Sold in Lots it tk ee 
140 repre- DETROIT.—C. B. Thomas, presi- midsummer changeover allowed Terms —C.0.D. Immediate Deli 
tive wheel dent, Chrysler Export Corp., left | Ford to take a production percent- _ very 
manufac- Saturday for an extended European | age lead, which it still held at La- F.0.B. Milwaukee 
vill gather trip to contact distributors, visit | bor Day. But Ford’s edge was 
inual con- Ss plants and observe gen-| slight, only 23.79 percent to Chev- Distributors 
Wheel & er usiness conditions. This is the | rolet’s 23.19 percent. A year ago 
fourth trip to Europe made by/|the GM division led Ford by seven CHARLES DISTRIBUTING CORPORATION 
che custo- Thomas since the close of the war. | percentage points. 27838 W. Wisconsin Ave. Milwaukee 8, Wis. 
rial ques- His first stop will be Switzerland, Over the past year the ratios for 
program where he will confer with distrib- | the other truck makers held about 
; and in- utors on plans to establish one of |the same, with most taking ad- 
} which it the largest service stations in Eur-| vantage of Chevrolet and Dodge 
n the in- @ 900 ROOMS WITH BATH, CHAIR- ope and will inspect a new assem-| declines to move their percentages 
SIDE RADIO, SERVIDOR, AND - plant a Chry- | ahead slightly. ail PAINT BOOTH 
can wil CIRCULATING ICE WATER rt este Time neato VENTILATING SYSTEM 
the asso- Visits will be made to Copen- | “4rKet ‘Amatys o ' ' 
© TWO EXCELLENT RESTAURANTS | | hagen, Malmo, Stockholm, Oslo,| To NSPA Services REDUCES HAZARDS! INCREASES PROFITS! 
Amsterdam and The Hague, where CHICAGO. — Addition of Harold The answer to your problem of paint shop fumes solved by a 
© COCKTAIL LOUNGE Thomas and his staff will confer | Olson, market analyst and statis- ventilation engineer. Available in a packaged kit, ready to install. 
Ends: a ee. Sper ary tician, to the executive staff of Helps keep employees by ——re Pe gp and — ——. 
plant in Antwerp wi e inspected | the National Standard Parts Assn. educes finis amage wi ere 
Sold © CONVENIENT LOCATION | and five days will be spent at the| was announced last week. - ee ith air currents. Safety and health fea- 
= sub- | Paris automobile show. A visit in| Referring to the acquisition of 0 F.O.B. tures approved and recommended by 
ssue of @ GARAGE AND PARKING FACILITIES London for several days will con- Olson as a further expansion of $] §75 DECATUR insurance, fire and health authorities 
en clude the tour. He will be accom-| direct service facilities for mem- everywhere. Makes the paint shop 
y oi panied on the flight by J. P. Cum-| bers, the NSPA_ announcement most profitable department of your 
3,883,333 mings, engineer of the Export di-| stated that he will devote much business. sor Cire 
_ HOTEL vision. Philip K. Hills, assistant to|of his time to business surveys jo Sew Carener 
Iled for the president of Chrysler Export,| and the preparation of sales terri- PAINT SHOP DIVISION 
but it FORT SHELBY cnuanaer aoe ih SOneee SOS SO | tacy ones ee eee The National System of 
ssify the 4 a stl Sins tei, Wis. Firm Changes Name Garage Ventilation, Dept. 3-D 
3 ater —_—_______—_ Announcement is made by Phil 330 N. Church St. Decatur 27, TL 
d, Cerf DETROIT ‘‘We finally located these parts although Sutton Co., Milwaukee, of a change | WORLD'S LARGNST MANUPACTURER 


it took 2 ads several months apart. We be- 





to Komarek | 


in corporate name, 
at} 


Motors, Inc. The company is 
2459 S. Kinnickinnic Ave. 


GARAGE VENTILATING EQUIPMENT 


J. E. FRAWLEY, GENERAL MANAGER 


lieve in being persistent.'’—-Parsons Auto 
Reconstruction Shop, 45 N. Franklin St., 
~ Washington, Pa. 
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HELP WANTED 


WANTED—GENERAL MANAGER. Thor- 
oughly experienced in all phases of 
dealer operation, to take complete charge 
of one of Big Three dealerships, 800 car 
potential. Applicant must be in a posi- 
tion to furnish complete history of pre- 
vious employment with references. In 
answering, state age and all qualifica- 
tions. Furnish picture if available. Box 
















1857, c/o Automotive News, 


GENERAL OFFICE MANAGER with the 


know-how to run a Ford dealership; 
small town eastern seaboard; 
living conditions; 
Address Box 1927, c/o Auto- 


possible. 
Detroit 26. 


motive News, 


WANTED—First class foreman for Paint 


and Body department employing eight 
mechanics. Good salary and profit shar- 
ing plan. 
insurance and hospitalization 100% paid 
by company. Vacation with pay. Live in 
one of the finest cities in the country. 
Carl Beasley Company, 722 W. Market 
St., York, Pa. 


een 

WANTED: SERVICE MANAGER for wel: 
established new car agency (Dodge). 
Applicant must be able to manage 20- 
man shop including body shop. Good sal- 
ary plus commission. Living quarters 
available. Citizens Motor Co., William- 
son, W. Va. 


TT 

WANTED—PARTS Department manager 
for Pontiac dealer in southern town. 
Only experienced men need apply. Give 
qualifications, education, salary ex- 
pected, age, and whether you would 
visit us for an interview. Box 1900, c/o 
Automotive News, Detroit 26. 


ee TD 

WANTED—FIELD MAN experienced in 
factory-dealer operations, must be fa- 
miliar with service operation and school- 
ed in business management, to represent 
national promotion organization in the 
Southeastern States. We want @ top man 
to replace one earning over $10,000. 
Must have car and travel. Address Box 
1904, c/o Automotive News, Detroit 26, 
giving personal history and experience 
in the automotive field. 


eS 

GENERAL MANAGER, with thorough ex- 
perience in car rental; you drive system 
A brand new company in New York 
State. Please give detailed information 
on your qualifications. Write Box 1¥11. 
c/o Automotive News, Detroit 26. 


SALESMAN WANTED to carry Nationa: 
Lines of automotive parts and acces- 
sories. Must be reliable and acquainted 
with car dealers. Attractive commission 
proposition. Full cooperation at all times. 
Box 1912, c/o Automotive News, De- 


troit 26. 


UNTANT — Young lady or young 
“on must have General Motors’ ac- 
counting experience. Good salary, air- 
conditioned office. In reply, state com- 
plete details of education, experience and 
qualifications. Box 1919, ¢/o Automotive 
News, Detroit 26. 


——————————————— 
RIENCED SERVICE MANAGER for 
es sized Olds dealership in Chi- 
cago to supervise comp.ete service oper- 
ation. Liberal salary plus incentive to 
right man. Write stating qualifications. 
Box 1918, c/o Automotive News, De- 


troit 26. 


i 
ER for used car department of 
a dealer. Must be experienced, 
aggressive and have ability to handle 
and develop a large volume. Top salary 
and commission. Apply in writing only. 
Southwestern Motor Sales, Inc., 7033 W. 
Fort St., Detroit 9. 


RETAIL SALES MANAGER—For large 
Midwest organization. Must have ability 
to organize and supervise hard hitting 
group and should be thoroughly familiar 
with present day used car values. If a 
self-starter, this position offers excellent 
opportunity. Remuneration open. Give all 








formation, qualifications, age, refer- 
onaen. etc. Box 1929, c/o Automotive 
News, Detroit 26. 


SD 
SALESMEN WANTED to work the states 


of North and South Carolina for auto- 
motive specialty jobber. High rate of 
commission. Established territory. Draw- 
ing account. Box 1934, ¢/o Automotive 


News, Detroit 26. 


PARTS 
* SPECIALIST 


Detroit Area automotive con- 
cern has openings for men thor- 
oughly experienced in the sal 
and distribution of body and 
chassis parts. These men must 
be capable of discussing parts 
problems with our Engineering, 


Purchasing and Inspection De- 
partments and have the ability 
to plan and direct Parts Mer- 
chandising Programs. In reply, 
state complete details of educa- 
tion, experience and salary de- 
sired. 


Reply to Box 1922 
c/o Automotive News, 
Detroit 26 
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Automotive News 


Want Ads 


Detroit 26. 


superb 
please give all details 
of experience, self, etc. Send snapshot if 


Ideal working conditions. Life 













































































HELP WANTED 


SERVICE MANAGER for an old estab- 
lished Pontiac dealership in Corpus 
Christi. Applicant must be able to man- 
age 15-man shop including body shop, 
must be aggressive, neat in appearance. 
and active. Job is permanent with good 
salary plus percentage of profits. Give 
age, references and picture in first let- 
ter. Do not apply unless you feel quali- 
fied to take complete charge. Address 
letter of application to Baker Motors, 
824 N. Chaparral, Corpus Christi, Texas. 


BUSINESS MANAGEMENT and office 
manager. For large Midwest organiza- 
tion. Prefer man with Chevrolet or other 
General Motors training. Excellent posi- 
tion for man who has record of accom- 
plishment. Give all details, age, experi- 
ence, references, etc. Box 1930, c/o Au- 
tomotive News, Detroit 26. 


WANTED—Sales manager for distributor 
of Reo trucks for Mississippi. Must know 
trucks and willing to work. No drinker 
need apply. State age, experience and 
salary expected. Sanders Motors, Inc., 
Jackson, Miss. 


WANTED 


REGIONAL SALES MANAGER 

for Atlanta, also San Francisco Zone, by 
Detroit manufacturer building complete 
line of light and heavy duty motor trucks. 
Must know heavy duty truck business. 
Duties require contacting existing dealers, 
establishing new dealers and promoting 
truck sales. Appointment for personal in- 
terview can be arranged in Detroit upon 
request. Reply, giving full particulars in- 
cluding age and salary required. Box 1932, 
c/o Automotive News, Detroit 26. 


ee 
OPPORTUNITY to make a good living in 
Florida for experienced fiunt end align- 
ment, brake, wheel balancing mechanic. 
Guaranteed year-round compensation plan 
with unlimited earning possibilities. Best 
modern service setup in town, erected 
last year with latest modern equipment. 










































Call or write Charles Keels, Service 
Manager, Bill Rutledge Motors, Nash 
Dealer, 2100 North Dixie, West Palm 


Beach, Florida. Telephone 7729. 


POSITION WANTED 


GENERAL MANAGER — Medium sized 
deal. Young man thoroughly experienced 
in GM and Studebaker. Salary and bonus 
arrangement. Opportunity to buy in later. 
Box 1928, c/o Automotive News, De- 
troit 26. 


SALES, MECHANICAL, managerial, ac- 
counting experience. Young, married, col- 
lege, SAE member. Good automotive fu- 
ture desired over starting salary. Loca- 
tion open. Box 1931, c/o Automotive 
News, Detroit 26. 


EXPERIENCED Ford parts man desires 
better location. Details and references as 
required. Box 1933, c/o Automotive 
News, Detroit 26. 


PARTS MANAGER, Parts Representative. 
19 years G.M. distributor and dealer ex- 
perience, age 42, competent handle any 
size sales volume. Aggressive merchan- 
diser, good record in past employment. 
Box 1903, c/o Automotive News, De- 
troit 26. 


MAN 45 YEARS OLD with 20 years ex- 
perience will accept position as Parts 
Manager or Parts Man with Ford, Mer- 
cury, or Lincoln dealer in Arizona or 
Southern California, Dec. 1, 1947, or 
later. Inquire Box 1907, c/o Automotive 
News, Detroit 26. 


SALES MANAGER—Somewhere a large 
dealer or distributor with expanding in- 
terests needs dependable man _ with 
executive pre-war automotive experience 
to handle new, used or wholesale de- 
partments, possibly branches. Writer has 
had responsible sales positions with 
large manufacturers and operated 800 
car dealership at profit. Correspondence 
invited. Box 1924, c/o Automotive News, 
Detroit 26. 








FINANCE MAN 
AVAILABLE 


Ten years with GMAC, last five 
as executive. Can organize and 
manage complete auto finance oper- 
ation including insurance. Inter- 
ested in one or a group of dealers 
forming own company. Have also 
had five years operating my own 
Chevrolet dealership successfully. 
Write Box 1375, Richfield Station, 
Minneapolis 9, Minnesota. 





MANUFACTURERS REPRESENTATIVE 


“SHUMAN AUTOMATIC BRAKE adjusters 
eliminate brake adjustments.’’ Manufac- 
turer’s agents wanted all territories call- 
ing on car dealers, brake shops and 
jobbers. Please give full details as to 
experience and references. A. G. Peek, 
834% Venice Bivd., Los Angeles 15, 
California. 


SALESMAN—Now calling on automotive 
and hardware trade to represent leading 
manufacturer of trailer hitches and 
couplers. Comm. basis, protected terri- 
tory. For details, write Marketing Asso- 
clates, 904 Lapeer, Saginaw, Michigan. 
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MANUFACTURERS REPRESENTATIVE 


WANTED — MANUFACTURERS REPRE- 


SENTATIVE to take on line of custom 
made auto seat covers on a percentage 
basis. Considerable territory open. This 
would make an excellent line to supple- 
ment your income. Write giving refer- 
ences and territory desired. Newark Auto 
Top & Body Co., 80 Central Ave., New- 
ark, N. J. 


DISTRIBUTORS WANTED 


EXCLUSIVE TERRITORIES open for dis- 
tributors now calling on automobile deal- 
ers to handle round, chrome plated tail 
pipe extension. Write, giving full par- 
ticulars, territory covered and number 
of dealers you contact. Box 1910, c/o 
Automotive News, Detroit 26. 


BUILDING FOR SALE 


FOR SALE OR LEASE—31,000 square 
feet, zoned MH—reinforced concrete, 3- 
story heavy-duty building. Michigan Cen- 
tral Railroad, 800 AMP power lines. 
Compressed air throughout. Volume wa- 
ter and gas lines into building. Available 
30 days. Within two mile circle of 
downtown Detroit. Contact Loveland or 
Ely, RAndolph 4330, Detroit 26. 


DEALERSHIP WANTED 
WILL PURCHASE dealership, vicinity 


New York City (prefer northern New 
Jersey); about 100 car potential—state 
make. Lifetime experience. L. Henschel, 
204 Glenridge Ave., Montclair, N. J. 


HAVE QUALIFIED with General Motors, 
Chrysler, and Ford factories. Desire to 
purchase dealership of 300 cars or larger 
for cash. Replies will be held in strict 
confidence. Box 1920, c/o Automotive 
News, Detroit 26. 


A 





I am interested in buying a dealership. 
I am experienced in the business, capable 
of handling any size operation and will be 
the operator. Perhaps you wish to sell. 
If so, write me and your reply will be 
held in absolute confidence. All replies will 
be acknowledged. Box 1926, ¢/o Automo- 
tive News, Detroit 26. 


nen eA EN 
D FOR SALE 


SOUTH MISSISSIPPI Willys-Reo dealer- 
ship. Long lease, low rent, new building, 
ides! location, good city. About $7,500 
will handle deal on walkout proposition. 
Box 1921, c/o Automotive News, De- 
troit 26. 


DEALERSHIP FOR SALE. Now have 
franchise of well known make car. 
Beautiful new building, most modern 
equipped shop, also a new 3 bedroom, 
2 bath home, located on east coast of 
Florida. Have urgent reasons for selling. 
Full information on request. Box 1913, 
c/o Automotive News, Detroit 26. 


DISTRIBUTORSHIP well known truck. 
Eastern Seaboard territory. Sales $250,- 
000 this year. Excellent facilities, won- 
derful market. Purchaser must qualify. 
Box 1914, c/o Automotive News, De- 
troit 26. 


DEALERSHIP IN SOUTH 


FOR SALE 
(Now handling Kaiser-Frazer Products) 
Gross Sales 





Net Profit Before Income Taxes, 
D PE cccccccecccseceses $ 32,291.74 
Box 1916, c/o Automotive News 
Detroit 26 


NEW OARS WANTED 


CALIFORNIA dealer wants 1946 and 1947 
model cars from dealers who are able 
to make delivery to Los Angeles For 
particulars telephone Buster Kelley at 
PRospect 1225 or write 1225 South Fig 
ueroa St., Los Angeles, Calif. 


1947 CADILLACS WANTED—All makes 
an! models. Phone, wire or write. Lewis 
Capitol Motors, 530 Linden S&t., Allen 
towh Pa 


NOTICE, KAISER-FRAZER dealers. Will 
pay $2,100 new Kaisers, $2,310 new 
Frazers, $2,410 new Manhattans, deliv- 
ered at Ammons Master Service, Musko- 
gee, Oklahoma. Must be equipped with 
governor when delivered. For informa- 
tion call Stan Updegraff, telephone 806. 











AUTO AUCTION 
Every Wednesday—12 Noon—Rain or Shine 
DEALERS ONLY 


Buy What You Want—Sell What You Have 
We Do Not Buy Cars in Our Auction 


Toledo Car Auction Co. 


2802 Summit St. PO. 7021 


TOLEDO, OHIO 











ON THE “‘MASON-DIXON LINE” 
AUCTION 


For Dealers Only 
EVERY MONDAY 


Schaefer-Connell Co., Inc. 


5th & Broadway Louisville, Ky. 
(Formerly of New Albany, Ind.) 
Also Every Thursday in Indianapolis, Ind. 





| 





USED OARS FOR SALE 


WHOLESALE to all new and used car 
dealers, all models. Alamo Auto Sales, 
11615 Woodward, Detroit 2, Mich. 


rr 


We have on hand and can deliver as 
many clean 1939 to 1947 cars that you 
want anywhere in the United States. 

Wholesale List of Cars and Prices 
Mailed Weekly on Request 


SAM GREENFIELD 
Automotive Merchandiser in Cleveland 
For Over 27 Years 
6619 Euclid Ave. Phone HE. 0231 
Oleveland 3, Ohio 








AUCTION AUCTION AUCTION 


BUY YOUR CARS 


AT YOUR PRICES 
A new type wholesale auction of 
automobiles is now being operated 
by Ed Hough (formerly with RB. 8. 
North Broad St. You can buy one 
or two hundred cars. All makes 
and all models. Shipping arrange- 
ments made on request. Sales held 
every Tuesday and Friday at 12 
noon, all dealers cordially invited. 


ED HOUGH 
Automobile Auctioneers 


CASH FOR YOUR CAR 
BONDED BONDED BONDED 


AUTOMOBILE 


DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, Mo. The 
crossroads of America, where 66 and 
71 highways cross and the Fast meets 


the West. Auction every Friday rain 
or shine. Inside sale, always over 300 
automobiles to choose from each sale. 
Owned and operated by, 





AUTO AUCTION | 


- -» EVERY FRIDAY - - - | 


12 o’Clock Noon Sharp 
HORSE HEADS, NEW YORK 


Lecated on Ohemung &t., Route US 17 
About 3 Miles North of Elmira, N. Y. 


— Strictly a Dealer's Auction — 


If You Have Cars to Sell This Is the 
Place to Cash Them Quick 


If You Need Oars for Retail You Oan 
Buy Your Month’s Supply in 3 Hours 


A Car Sold Every Minute 


In @ brand new building built exclusively 
for Aate Auctions. Bleachers, Lancb 
Counter, ete. 


HORSE HEADS AUTO 
AUCTION 


Post Office Box No. 3 
RONALD D. WEST, Owner 
408. E. JOHNSON — TEX RICKARD 
Auctioneers 








WHOLESALE 
AUTO AUCTION 


USED CARS FOR SALE 





AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


% Mile East of Mlinois State Line 
on Route 30 


EVERY FRIDAY 11 A.M. 


Strictly Wholesale 
Dealers Buy—Dealers Sell 


Buyers coming in b: 
y plane or train— 


modations available, transportation fur- 
mished. Call early for reservations. 
Transports available to move cars. 


PAT PATERSON, Auctioneer 


Dyer Auto Auction 
Phone 41 


11 Dyer, Ind. 
Res.: Lansing, Ill., 730 





AUTO BUYERS—Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 


CAR LOADS OF ’EM! 
CARS 
TRUCKS 
PICK-UPS 


"37s to ’47s NEW - USED 


LARGEST DEALER 


IN NEBRASKA 


2036 Farnam St. Ph. Harney 6090 
OMAHA, NEBR. 


AUTOS --- AUTOS 


LARGEST SELECTION 
OF NEW AND USED CARS 
IN PHILADELPHIA 
1947 TO 1989 MODELS 
ALL BODY STYLES 
Also Big Selection of Convertibles 
ALWAYS 200 CARS TO SELECT FROM 


IRVIN SACHS 


4589 Chestnut St. 
PHILADELPHIA 89, PA. 


Phone or Wire Allegheny 4-4450 
“Philadelphia's Largest Used Oar Dealer’ 








AUTOMOBILE AUCTION 


EVERY THURSDAY AT 7:00 P.M. 


We are running between 50 and 75 cars 
a week; many late models. All buyers are 
cordially invited. 


Prompt attention given all inquiries. 


If you come to nearest airport or train 
station, notify us and our representative 
will meet you. Sale held inside modern 
ing. 


BURTON LIVESTOCK 


EXCHANGE, INC. 
Vernon on Route N. Y. 5 New York 
Phone 3-3505 








DEALER’S AUTO AUCTION 
Albany, N. Y. 


Each Monday at 12:00 sharp. Auction 
indoors. Western Avenue. Lots of cars. 
Lots of action. All dealers cordially invited. 


Contact Tim Anspach, Albany 2-5372 
(Licensed & Bonded) 
Office: 1175 Washington Ave., Albany, N.Y. 





TRUCKS WANTED 


WE WILL PAY TOP DOLLAR for new 
or used cars and trucks. % ton to 5 ton. 
Our buyers go everywhere. All deals 
confidential. Write to Fred Bedford, 534 
N. Cicero Ave., Chicago. Illinois, or call 
Esterbrook 7330. 


TRUCKS FOR SALE 


FOR SALE—New Fruehauf trailer dump, 
8 1/3 yd. capacity, 1100x24 tires. Power 
5th wheel ready for mounting. H. L 
Zobel Co., 1110 Main St., Bradley Beach 
New Jersey. 





TRUCK & AUTO 
DEALERS 


Prompt delivery on auto and 
truck wreckers complete, winch 
boom, cable, body and accessories 
3-ton, 5-ton and larger for your ca! 


Every Wednesday—1 P.M.—Rain or Shine | ®"d truck wrecking. 


Fairgrounds, Middletown, N. Y. 
Convenient to 4 states: N. J., Conn., 
% Mile Off Route 84 
FOLLOW AUCTION ARROWS 
o 


J. & R. AUTO AUCTION 
288 North St. Middletown, N. Y. 
Tel. 8276 or 8909 


Pa. 


Write for truck and car DEAL. 
ER DISCOUNTS. Distributors 
wanted in key areas. 


WRITE 


Auto Truck Equipment Co. 


8300 Lyndon Ave. Detroit 27, Mich 
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THREE AUTO-CAR C-90 truck tractors 


with full equipment in excellent condi- 
tion, also forty (40) G.M.C. amphibians, 
fully equipped. Make me an offer. Call 
or contact Hal Batey, Jr., Phone 86, 
Gainesville,+Fla. Pontiac dealer. 


I eS 
KH MACK WRECKER with heavy-duty 
Holmes unit. $2,500. Reeves Equipment 
Co., Muskogee, Okla. 


tn tt oa te 
4 NEW LATOURNEAU Mod. D. Tour- 
Napull. Complete with Q scraper and 
Model A tilt dozer, 2-wheeled self-pro- 
pelled tractive unit, scraper capacity 2.3 
yards, self-loading, unloading and level- 
ing, bulldozer equipped, rubber tired for 
fast operation. Buy them at ceiling price 
with or without trade-in. Herb Spindler 
Co., 2901 W. Superior St., Duluth, Minn. 


~~ “"FRUCK EQUIPMENT WANTED 

TRUCK FENDERS—All types. 
National Truck Equipment Co., 
kesha, Wis. 

WANTED—New or used cabs for 1941 to 
1946 Dodge trucks. Box 1881, c/o Auto- 
motive News, Detroit 26. 


TRUCK EQUIPMENT FOR GALE 





brakes, 
winch and cable. Absolutely perfect con- 


BUSES WANTED 


INTERESTED IN PURCHASING new 
Dodge bus chassis models WF36S—200” 
wheelbase and WH49S—220” wheelbase. 
Zeder Motor Sales, Inc., Bay City, Mich. 

BUSES FOR SALE 

rWO NEW FORD V-100—158” equipped 
Hicks bodies, fire extinguishers, heaters, 
flags, flares, fuses, flasher lights, 36 
passenger, $3,575.98 each, including dual 
rears sparte Hy-Par brakes. Rayl-Stan- 
ley Ford Dealers, Joplin, Mo. 
LD 44. 

NEW DODGE WFAS36 bus, Wayne body, 
33 pass., complete with special equip- 
ment. Color, blue-white. Lee Hamilton 
Jasper, Alabama. 

FOR SALE—School bus, 1942 Dodge WF32- 
36 passenger, Wayne body, low mileage, 
excellent condition. R. Leech, 108 
a St., Newcomerstown, Ohio. Phone 

48. 


Phone 





BUSES FOR SALE 

FORD 1945 TRANSIT BUSES — Yellow 
Coach transit buses with side exit door. 
New school buses. 1941 Dodge 28-pass., 
headrest seats, several airport coaches. 
Two used ambulances, pictures available. 
McLaughlin Bus & Equipment Co., 1224 
No. Main, Providence, R. I. 

FOR SALE—New Carpenter, 48-passenger 
school bus, mounted on new Ford V-&8 
chassis. Immediate delivery, A. P 
MOTOR CO. (Ford dealer), New Rich- 
mond, Ohio. 


PARTS WANTED 


WANTED—For 1941 Plymouth, 1 hood top 
panel 911673. One hoodside panel 910711 
and one radiator shell assembly 906825. 
Mulvihill Motor Co., 11 8. Division 

Grand Rapids, Mihigan. 


COMPLETE propeller shaft assembly for 
a Model 50 1939 LaSalle. Landay Nash 
Sales, Inc., 812-26 8S. Paca St., Balti- 
more 30, Maryland. 


Ave., 


WANTED—Radiator shell and left front 
fender for 1939 Studebaker Commander 
sedan. New or good used. O. W. Gavett. 
Cadillac dealer, North Adams, Mass. 


PARTS FOR SALE 








HUDSON PARTS 


Large Stock Hard to Get Items 
We Ship Anywhere Dealer Discount 


FRANKE AUTO SALES 
Telegraph Rd. at Meramec River 
Lemay-St. Louis County, Mo. VI. 2-3701 


PONTIAC PARTS 


Complete line of GENUINE 
“HARD-TO-GET” BODY AND 
MECHANICAL PARTS FOR 
1937 to 1947 PONTIACS. 


25% Discount to Dealers 
WRITE OR WIRE 


Broad St. Pontiac, Inc. 
990 Broad Street Mitchell 2-2686 
Newark 2, New Jersey 














MORE PROFIT 


WHERE CAN YOU BUY NEW GEARS AND 
BEARINGS AT THESE LOW PRICES? 


Every part unconditionally guaranteed as to workmanship and 
materials, made by reputable firms. Shipped F.0.B. Webster Groves, 
Mo. Enclose bank draft or money order. 

Clutch throwout bearings for Chrysler built cars No. Ct 1054, in 


lots of 10 or more, each—$1.69. 


Clutch throwout bearings for Fluid Drive Chrysler cars, lots of 


10 or more—$1.95. 


Clutch throwout bearings for Fords No. 78—7580 in lots of 10 or 


more—$1.69. 


Clutch throwout bearings for Chevrolet No. Ct. 22, 


or more—$2.05. 


lots of 10 


Cluster gears for Dodge, Plymouth cars No. NU 86-8, $13.50 list. 


In lots of 5 or more, each—$7.19. 


Cluster gears for Fords 85 and 95 horsepower, 1936 to 1940 models, 


lots of 5 or more, each—$#.60. 


LOCKWOOD AUTO PARTS CO. 


112-110 EAST LOCKWOOD 


WEBSTER GROVES 19, MO. 








AUTO A 





TUESDAY & 





Our reputation is your guaran- 
tee for HONEST, IMPARTIAL, 
EFFICIENT SERVICE. 








1011 N. Pennsylvania St. 


(FOR DEALERS ONLY) 
Going at FULL BLAST Every 


RAIN OR SHINE, SALE HELD INSIDE MODERN BUILDING 


“Pat” Patterson, Auto Auctioneer, Sells a Car 
Every 70 Seconds 


WE GUARANTEE EVERY CAR 






Sales Start 12 o’Clock Noon ©.D.S.T. 


STUART & RAMP, INC. 


INDIANAPOLIS, INDIANA 


| The WORLD'S Finest 





UCTION 





WEDNESDAY 









Call any bank or finance com- 


pany in Indianapolis for ref- 
erence. 








Riley 8781 






| 


_AUTOMOTIVE NEWS, SEPTEMBER 15, 1947 


PARTS FOR SALE 


FORD PARTS—Many hard to get items. 
Orders filled same day. Write, wire, 
phone Sweeney Auto Sales, 2534 Reading 
Road, Cincinnati, Ohio. 


NEW SUPER DELUXE Ford Tudor sedan 


body, complete with upholstery and trim, 
$550 FOB Wheeling, W. Va. Hundley 
Motor Co., 1201 National Road, Wheel- 
ing, W. Va. 

THREE HUNDRED 36-47 wrecks on hand 
at all times. For engines, bodies, etc., 
write or call Kenny’s Auto Wrecking, 
U. 8. No. 25, Lima, Ohio. We ship any- 
where. This ad has helped many people. 
Let us help you. Inquiries answered 
promptly. 


SHOP EQUIPMENT FOR SALE 











STEEL STANDING TYPE 


FOREMEN’S DESKS 
37%” wide by 31” deep and 53” high 
with drawer and lock, green finish, only 
$28.60 each. Knocked down, FOB Detroit. 
Ask for bulletin No. 38. Terms: Net 
cash with order if not rated. 
MACHINERY & EQUIPMENT 
EXCHANGE, INC. 
3400 West Fort St. Tel. TAshmoo 5-2310 
Detroit 16, Mich. 


FOR SALE—14 Lyons parts and acces- 
sory display tables. Complete with glass 
dividers and shelf separators. $35 each, 
F.O.B. Los Angeles, Calif. Modern Chev- 
rolet Co., 
California. 


LINCOLN POWERIZED AIRLINE LU- 
BRIGUNS. Model 146C (G) brand new, 
list $44. Special closeout price, $9.50. 
Blundell & Thompson, 2621-25 Gaston, 
Dallas, Texas. 


LEMPCO BRAKEDRUM LATHE. Model 
C, Almost new, list new $1,380. Offered 
for $950. Reeves Equipment Company, 


201 8S. Greenleaf, Whittier, 


Muskogee, Okla. 

FOR SALE—One (1) double face Kaiser- 
Frazer neon sign with brackets, slightly 
used, and one (1) Kaiser-Frazer service 
sign with brackets new. Will sell at dis- 
count. Ballston Motor Sales, Box 244, 
Ballston Spa., N. Y. 

BEAR DYNAMIC wheel balancer, latest 
model, perfect condition, same as new. 
Model 33 AC 60 cyc. single phase. Price 
$275. Herman Goldstein, Inc., 460 Broad- 
way, Brooklyn, N. Y. 


ANTIQUE CARS FOR SALE 
1917 DODGE ROADSTER. Like new. For 
sale, rent, or trade. C. A. Gaines, 2429 
W. Fond Du Lac Ave., Milwaukee, Wis. 


AIRPLANES FOR SALE 


NEW 1947 REPUBLIC SEABEE, steerable 
tail wheel, $6,200 cost. Will sell for 
$5,000 or trade on new car. Bickelhaupt 
Motor Co., Clinton, Iowa. 


TRADE 
WILL TRADE Plymouth or Chrysler for 
quantity of Prestone or Zerex. Write 


Manbeck Motor Sales Co., Des Moines, 
Iowa. 


FOR SALE OR TRADE—1910 E.M.F., new 


tires, good running condition. Blaine 
Cc. Watson, Linesville, Pa. 


AUTO EQUIPMENT FOR SALE 


TOW PILOT—$17.50 

























2300 READING ROAD 


WHOLESALE ONLY 


(For Dealers Only) 


AT EARL A. SCHOTTS 


Tel.: Maine 3112, Woodburn 3060 
Auctioneer: Pat Patterson 


EVERY THURSDAY—12 NOON 


AUTO AUCTION 


CINCINNATI, OHIO 





































































1715 BERRY BLVD. 
COL. R. V. MARTIN, Auctioneer 


* 


* 


UNDER SHELTER 
* 




















ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 














RED ARROW BARS—$338.82 
1947 Model with Guide Cables 
Approved by 1.0.C. 


Tow Bar Sales Company 


Factory Distributors 
100 So. Clinton St. Chicago 6, Ill 





FOR SALE—Jiffy Lift jacks, fits Fords, 
Chevrolets, Plymouths, no manual labor. 
Just back car up on jack. Sample $2.00 
postpaid. Sells $3.95. 45% discount, 10 
lots; 50%, 20 lots. Express prepaid. 
Parsons, Inc., 333 W. Main St. Amster- 
dam, New York. 


NEW GENUINE 


FORD BLOCKS 
For 6 Cylinder Cars and Trucks 
Listed as 2 GA-6009 
(Which includes) 
1—2GA6010—block with caps 
1—2GT6149A—set of rings 
6—2GA6135—piston pins 
6—2GT6110A—pistons 


ALL NET FOR 
$39.50 FOB Jacksonville 


Hal Lynch Motors, Inc. 
P.O. Box 1708 Jacksonville, Fla. 








ACCESSORIES FOR SALE 


SEAT COVERS 
FORD e CHEVROLET @e PLYMOUTH 


Custom made seat covers, art leather 
trimmed, double stitched. $13.50 tax paid 
Smartly tailored, expert workmanship 


KLEINMAN’S 
4264 Woodward Ave. Detroit 1, Mich. 








MISCELLANEOUS 


ENGINE REBUILDING—Crankshaft 
grinding and metalizing. John P. 
Hughes Motor Co., Inc., 800 Commerce 
8t.. Lynchburg, Virginia. 


$50.00 REWARD—Information leading to 
Constantino Moro, or 1937 Packard se- 
dan, Motor No. 131238, serial No. 
109220102. Or Robert Chick, 1941 Mer- 
cury conv. coupe, Motor No. 99A312288. 
Write, wire or telephone at once if you 
have any knowledge on individuals or 
automobiles. Securities Incorporated, 64 
E. Gay 8t., Columbus, Ohio. MA. 5277. 
































1050 EK. 81st Street 


AUCTION 


Worlds Largest Indoor 


Automobile Auction 


Write, Phone or Wire 


Incorporated 


Telephone: Hudson 5300 


s e 
Dealers’ Auto Auction 
SALE EVERY TUESDAY, 12 NOON 


A GOOD PLACE TO BUY OR SELL 


ALL CARS GUARANTEED BY SELLER 
BRING YOUR CARS EARLY 


AUTO AUCTION SALES 


LOUISVILLE, KY. 


Every Thursday, 11.30 a.m. 


Chicago Automotive Auction 





Street Address 


City 
Car Dealer 
Jobber [| 


r  . at eed 


TRADE CONNECTION: 
Truck Dealer [) 
Insurance []) Financial [) 


Manufacturer [| 
Supplier 


0 




















Chicago, I]linois 









NEW SUBSCRIPTION ORDER’ 


Send Automotive News to Address Below 
for One Year $6 CJ or Two Years $10 0 
for which check is attached CU) or send bill 0 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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WRITE WALTER H. STEVENSON 


on your company letterhead 
giving full details of yur 


Deliveries now 
being made, 
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